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Silver Gilt Cup and Candelabra, English Workmanship of the Late XVIIIth Century 


R 


THE CUP WAS ORIGINALLY PRESENTED TO HON, BLADEN THOMAS CAPEL, CAPTAIN OF H. M. 5S. “PHOEBE,” FOR HIS SERVICES 
CONTRIBUTING TO THE BRITISH VICTORY OVER THE FRENCH AND SPANISH FLEETS OFF CAPE TRAFALGAR 
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A Gift suggestion that assures many additional sales. | 
When selling a piece of Alvin Solid Silver Toiletware in the beautiful Thin | 
Model “Joan of Arc” Pattern you can count on your Customer returning at a ] 
later time to buy the other items in the set. 
Price Lists of this and other patterns of Alvin Toiletware will be sent on | || 
request. 





| 
| 
“Joan of Arc” Pattern (Sterling Silver) | 
| 
| 
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ALVIN SILVER CO. 


20 Maiden Lane, New York. 
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Colonial Silver Porringer that Belonged to Quentin Roose- 
velt Now on Exhibition at Metropolitan Museum of Art 

















NOTHER beautiful and historical por- 
ringer has been donated to the Metro- 
politan Museum of Art, New York, accord- 
ing to an announcement made in the August 
issue of the Bulletin. In describing this re- 
cent acquisition the Bulletin states: 
“The April Bulletin recorded the loan to 
the Museum of a porringer of the Revolu- 


this porringer might be “lonely” without its 
mate, a porringer made by William Moulton 
and owned by Nathaniel Gorham, which 
was in her possession and which she had 
intended to hand down to her son Quentin, 
who made the supreme sacrifice in the great 
war. The Museum gladly accepted Mrs. 
Roosevelt’s thoughtful gift and it has been 








MOULTON PORRINGER, PROPERTY OF THE LATE QUENTIN ROOSEVELT, GIFT OF MRS. THEODORE 
ROOSEVELT TO THE METROPOLITAN MUSEUM OF ART 


tion, owned by Nathaniel Gorham, made by 
Josiah Austin, one of the famous silver- 
smiths of the Colonial period, who was born 
at Charlestown in 1719 and died there in 
1780. Shortly after the publication of this 
Bulletin our President received a letter from 
Mrs, Theodore Roosevelt, suggesting that 











received, with its pedigree, which is as fol- 
lows: 


Nathaniel Gorham m Mary Soley 


1761 “"F 


Elizabeth Gorham”. m . John. Leighton - 


i" 


Elizabeth Leighton m Benjamin Lee 
1797 

Emily Lee m Daniel Tyler 
1832 


Gertrude Elizabeth 


m Charles Carew 
Tyler 


——— 


1859 


Edith Kermit Carew m Theodore Roosevelt 


1886 
Quentin Roosevelt 


“The initials on the porringer’ are those of 
Elizabeth Leighton. Mrs. Roosevelt sent 
the porringer with a letter which, though 
personal, is so expressive of the sentiment 
with which the gift has been made and re- 
ceived that we reproduce it: 

“I am deeply gratified that space is found 
for Quentin’s porringer within the walls 
where he passed so many happy hours of 
his short and happy life. As country people 
say, I could not ‘feel to’ have it elsewhere. 

“The portrait of Elizabeth Leighton, its 
first owner, hangs here. She is prim and 
childish in her stiff bodice and full skirts. 
A parrot perches on a Lilliputian tree at 
her elbow. She,died as Madam Lee, stately 
and full of years, in Norwich, Connecticut, 
and there her memory still lived but a few 
years since, though all her descendants had 
gone.” 


1 Shown on the second floor in Gallery 22. 








Do You Carry Serving Trays? 





GOME jewelers do and some don’t. Serv- 
ing trays are found in 5 and 10 cent 
stores, but they are tin. They are found in 
hardware stores, but they are cheap lac- 
quered affairs. They are found in art shops 
where they are often more artistic than prac- 
tical. Why should not they be found in 
your gift shop department in styles of artis- 
tic design and also of practical utility? 
Make serving trays one of your lines and 
you will be able to sell many of them. 
They fit in as wedding gifts particularly. 
They are available to give to people for 
whom it is difficult to choose a gift, be- 
cause a serving tray is always welcome, no 
matter how many one already has. The 
stock ought to comprise trays adapted to 
various purposes and to various types of 
interior decoration. See that your assort- 
ment has trays for the colonial house, for 
the cozy corner sort of house, for the Adam 
dining room, for the craftsman dining room 
for the afternoon tea table. Have-a wide 
assortment and you will be able to sell for 


“gpecial purposes and-occasions:* 


Don’t just buy an assortment of serving 
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trays from some house that is in business 
to sell a lot of cheap stuff and get rid of it 
quickly. Buy carefully selected numbers 
from a house that produces artistic and at- 
tractive goods of the most desirable sort. 


F. F., 








Ancient Assyrian Jewelry 





ROM Handcock’s “Mesopotamian Ar- 

chaeology” we get some slight view of 
the jewels worn by the ancient Assyrians 
and Babylonians, but, most unfortunately, 
we are all at sea as to dates. In the follow- 
ing excerpt Ashur-bani-pal is mentioned, 
and one is fairly assured that his reign was 
in the latter quarter of the VII century 
B. C. The daisy from rosettes which are 
so commonplace all through the decorative 
art (inclusive of mural of the Assyrians) 
finds quite pretty modifications in the draw- 
ings of rings given in our engravings. But, 
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ANCIENT ASSYRIAN AND BABYLONIAN JEWELRY 


to our mind, the most striking feature of 
the jewelry is that extraordinary Maltese 
cross dangling on the chain between two 
other trinkets. The Knights of Malta were 
still a millenium and half years away, this 
was not A. D. with its religious symbol, but 
600 to about 1000 B. C. We give these 
jewel forms because, while some are exactly 
what we see in the jeweler’s store today, 
several have curves unknown at our bench- 
work and are well worth copying. Take, 
for instance the ring at the left, third from 
the top. The “swell” of the rib-circlet would 
be very effective on the finger of a man. 
Now we will quote what Handcock has 
to tell on the matter: 

“Women are seldom portrayed on the 
Assyrian bas-reliefs, but we at all events 
know that the lady who had the honor of 
being Ashur-bani-pal’s queen was quite as 
tichly.elad as her royal master, while both 
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wear ornamental fillets round their heads. 
Jewelry seems to have been prized and 
loved by the Assyrian king and his courtiers 
almost as much as by the women of today, 
and the demand for ‘novelties’ must have 
taxed the jeweler’s inventive faculties to the 
utmost. Not only were armiets§ and 
bracelets in requisition, but also necklaces, 
earrings and trinkets. The latter generally 
took the form of divine and astrological 
symbols, one of the most interesting orna- 
ments worn by the king being exactly like 
a Maltese cross, and closely resembles the 
cross found on Cassite seals. The trinkets 
were suspended on a cord which encircled 
the royal neck, above which the real neck- 
lace is seen. Both bracelets and earrings 
show great variety in design and no little 
skill in workmanship. Unfortunately but 
few articles of jewelry (apart from a num- 
ber of bead necklaces) have been recovered, 
and of the majority of these it is impossible 
to tell the date, but thanks to the bas-reliefs 
we can gain a very fair: idea of the pro- 
ficiency to which the jeweler’s art had been 
brought at this period, though we cannot be 
sure of the metals used in each particular 
case, In our engraving we have a group 
of bracelets of manifold shapes and designs, 
the rosette as usual playing the leading part 
in most of the decorative devices. In A 
we have an example of a reyal necklace; it 
is simple and neat in design and presents a 
striking contrast to that worn by one of 
the winged figures from Nimrud which is 
decorated at the opening with heads of ani- 
mals. The earrings worn by kings, war- 
riors, priests and mythical beings vary quite 
4s much as the bracelets, though there is 
a certain similarity between most of them. 
The drops are in nearly all cases long, and 
they frequently have a cross piece which 
gives them the general appearance of a 
‘crux ansata,’” ; 








The Classification of Ornament 





66"T.HE source of all coherent ornament 
is nature. Ornament, even the most 
abstract, seems, at its best, to grow; and 
the growth in it is commonly reminiscent 
of plant life. There are, however, two quite 
opposite starting points, from either of which 
the designer may arrive at what is called 
conventional floral form. He may start with 
the idea of ornament and the pattern, as it 
grows under his hand, may assume more 
and more the likeness to natural form; it 
may so obviously approach, without his hav- 
ing thought of it, some particular thing in 
nature, that he goes on deliberately to make 
it still more like, as true to nature as he 
can make it without being false to the orna- 
mental purpose with which he set out. 

“On the other hand, he may start with the 
foregone idea of making some particular 
natural form into ornament, and may by 
degrees reduce it to such absolute subjection 
that it is in the end with difficulty to be 
traced to its origin. One may start, that is 
to say, either with the notion of designing 
conventional ornament or with the idea of 
conventionalizing a plant. 

“Though the ornamentist start from na- 
ture, he compels it to ornament—though he 
start with the idea of ornament, the idea of 
natural form insinuates itself into his de- 
sign, Either may lead to ‘much the same 
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result, but it is never quite the same thing. 
And however nearly to abstract ornament 
natural form may be reduced, nearly as 
abstract ornament may appraach to nature, 
they are in fact two entirely different 
things: * * 

“It will be convenient to adopt the terms 
generally in use—‘naturalistic,’ ‘conventional’ 
and ‘abstract’—and it is as well to begin by 
saying what is meant by them. (1) Nat- 
uralistic ornament is always something 
short of absolutely natural. It may go as 
near to nature as the conditions allow, but 
it is never quite a transcript of natural 
forms. (2) Conventional ornament is still 
founded upon nature, but further removed 
from it. In it the natural type has under- 
gone artistic treatment severe enough to 
bring it into a category apart. (3) Abstract 
ornament is not deliberately based on nat- 
ural form at all. We may dig up in it mem- 
ories of natural form, but they are of our 
own discovering; the designer of it was 
probably not conscious of any prompting 
from nature. In any case, the transforma- 
tion of natural form in his creative imagina- 
tion has been so complete that nature seems 
at first sight to have had no hand in it 
at all. 


“These dividing lines may be no more than 
arbitrary boundaries between fliree degrees 
of modification—and if we accept abstract 
ornament as merely the awekening in the 
artist‘s mind of dormant impressions from 
outside, that is about all they are—but it 
will save constant explanation to adopt them. 
There is no difficulty in distinguishing be- 
tween the two extremes of ‘naturalistic’ and 
‘abstract’ ornaments. If the first thing that 
strikes you in ornament is its natural char- 
acter, then clearly it is ‘naturalistic’ what- 
ever modification natural form may have 
undergone. If, for all you can see, there is 
nothing natural about it, then it is clearly 
‘abstract,’ even though it may be possible 
to find for it an origin in nature. 


“The wide margin of the ‘conventional’ 
between two extremes is, it is true, not 
nearly so well defined—still there is left to 
us only one doubtful class of ornament to 
deal with. Verging, as this does, on the 
one side upon the naturalistic and on the 
other upon the abstract, it must have on 
either hand a borderland about which there 
will always be a certain amount of dispute. 
Does a particular work cross the line or 
does it not? Diplomacy itself is hardly 
equal to determining a frontier line concern- 
ing which there can be no possible con- 
tention. Still, within the skirmishing area 
there is a well-defined region of ornament 
in which forms obviously suggested by nat- 
ural types are so obviously modified * * * 
as to come clearly and indisputably within 
the definition, vague as it may be, of ‘con- 
ventional.’ The mere transcript of natural 
form is beyond the pale of ornament. The 
modification which makes it ornament may 
be slight. If it is so slight that the natural 
character is entirely preserved, we call it 
‘naturalistic. If it is so drastic that the 
natural element seems to have been wiped 
out of it, we call it ‘abstract.’ When the 
fodification is sufficient to remove it widely 
from the natural, and yet leaves no doubt 
as to the particular form in nature which 
has been subjected to ornamental treatment, 
we call it ‘conventional.’”—Lewis F, Day. 
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Stern Bros. & Co. 


ESTABLISHED 1868 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


DIAMONDS 


DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 


CHICAGO sili 
31 No. State St. 29 Ely Place 
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The News from England 





Smokers’ Articles in the Jewelry Store—Figures on Production of Diamonds— 
Recovery in Diamond Shares—Jewel Swindling Case Still Before the Court 
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Lonpon, Sept. 26.—With the increasing 
tendency for the use of precious metals only 
in the manufacture of smoking requisites 
becoming more marked every season it is 
not surprising that the retail jeweler here 
finds a source of profit in the smoking side- 
lines that are becoming a regular part of the 
jeweler’s stock here now. High-class man- 
ufacturers of smoking requisites provide the 
retail jeweler here with a good medium for 
display. Sterling silver auto-matchboxes, 
gold-capped cigarette holders, hand-wrought 
gold and silver cigarette cases are examples. 
Tortoise-shell and gold cigar-holders and 
ivory and gold holders may be included. 

> ee 


In a report on diamond activities of South 
Africa emanating from Johannesburg fig- 
ures for the six months of 1922 ending June 
30 shows that the production of diamonds 
has been brought more within the measure 
of demand as represented by actual sales 
and in accordance with the expressed policy 
of the Diamond Syndicate and the directors 
of the various diamond mining concerns. 
For the six months period the value of dia- 
monds produced and representing 288,000 
carats was $4,993,500. Actual diamond sales 
totaled $5,374,000. In 1921 the production 
was valued at $15,500,000, or nearly 
$5,000,000 in excess of sales. According to 
the Johannesburg advices the value per carat 
of mined stones shows. a drop of nearly 25 
per cent on the year. This would apply par- 
ticularly to the Premier mines. The expla- 
nation for this is in the fact that the De 
Jeers mines were practically closed pro tem, 
the Premier’s production—something _ like 
150,600 carats—being two-thirds of the 
Union’s entire output. The value of the 
Premier mines’ production for the six 
months is placed at $1,431,000, or approxi- 
mately $14.50 per carat. In the Free State 
the average was $14.41 per carat for mined 
diamonds. Transvaal and Cape alluvial dia- 
monds realized $30 per carat up to $36.50 
for the latter grade. Although alluvial 
production in the Free State was quite small 
the averaged value was high, being some- 
thing like $5375 per carat. 
values were made in the Vredefort district, 
the production of 1,000 carats realizing 
around $66.75 per carat. 

x ok OF 

The recent recovery in diamond shares has 
created considerable comment here and it 
is the consensus of opinion that the new 
diamond demand is going to improve the 
status of these shares considerably. The 
Financial Mail says that the demand for 
diamond shares has been quite the feature 
of recent Stock Exchange dealings, having 
followed the renewal of the demand for dia- 
monds in which America has cut a con- 
spicuous figure. This side, too, there has 
been a livening up of diamond buying and 
the financial weekly considers that this is a 
sign of improving monetary conditions mak- 
ing it possible for folks to buy their coveted 
gem. India, it seems, has been asking for 
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and receiving large consignments. The re- 
covery of the diamond industry on an im- 
portant scale is, therefore, anticipated and 
since the real test is considered to be the 
market for diamond shares a lot of interest 
is likely to be centered here, in these. 
* ok 

France and England have been following 
America’s lead in the matter of diamond 
buying. The latter countries are developing 
a liking for diamond shares which is not 
surprising. Paris has blossomed into a big 
buyer of De Beers with the result that the 
shares the beginning of the present month 
rose $7.50. Just now the current quotation 
for De Beers is around $70 as compared 
with the record of $165 reached in 1920, 
Support for De Beers comes mainly from 
influential quarters and the rising market is 
due chiefly to the substantial improvement 
in the diamond trade generally. 

x * * 


The jewel confidence trick case in which 
a couple of Hatton Garden diamond mer- 
chants are involved has again been con- 
tinued at the Guildhall here, the official resi- 
dence of the Lord Mayor. The diamond 
merchants referred to are charged with re- 
ceiving a $5,200 diamond of 16 carats. One 
has been granted bail, the other is refused 
bail. The case, as reported recently in THE 
JEWELERS’ CIRCULAR, revolves around the 
manipulation of some $50,000 worth of dia- 
monds obtained by means of a confidence 
trick from a London firm. The diamond 
that the Hatton Garden merchants are spe- 
cifically charged with receiving was weighed 
in court. It tipped the scales at 16.05 
carats. According to the prosecution the 
two diamond dealers sold the gem in Am- 
sterdam for $4,500. Evidence of this was 
given by an assistant to a firm of diamond 
merchants in Antwerp. 

x ok Ok 

The Transvaal Gold Mining Estates, which 
was paying a dividend of 37 per cent before 
the war, officially announces that there will 
be no dividend for the half-year ending 
Sept. 30. Shareholders have suggested that 
a distribution should be made of the un- 
divided cash profit balance, but the directors 
are opposed to this in view of the smallness 
of current working profits. For the first 
quarter of the current financial year the net 
profit of the company was $10,300. The 
concern paid dividends of dwindling amount 
up to September of 1920, since which date 
no dividend to speak of has been forth- 
coming. 








Luxuries More in Demand 





From the Chicago Post 
Demand for luxuries is a good irtdex of 
prosperity. There have been indications 
from many directions that conditions in this 
country are prosperous at present, or at 
least that an era of prosperity is near at 
hand. Proof of this comes from a great 
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jewelry-making center of the United States, 
Providence, R. I., and its adjacent towns. 
The demand for jewelry is so great there 
at present, we hear, that orders are piling 
up with no possibility of being filled on 
time for the holiday trade. 

American manufacturing jewelers have 
faced a condition of uncertainty for many 
months past. The low-priced jewelry made 
in Germany and other parts of Europe has 
been coming into the American market in 
a steady stream. American makers could 
not meet the competition, with: the result 
that many manufacturers have practically 
been forced to suspend operations. How- 
ever, with the ending of the coal strike and 
the promised ending of the railroad strike, 
business has picked up by leaps and bounds. 
Evidently it has been sufficient to absorb all 
the European jewelry offered and to cause 
a demand for the higher-priced American 
product. 

It must, however, be taken into considera- 
tion in appraising the “prosperity” index of 
this demand that a shortage of labor among 
manufacturing jewelers is partly responsible 
for the inability to fill present orders. Dur- 


* ing the war chain makers and others engaged 


in this trade found that they could turn 
their talents in other directions. The jewelry 
trade is peculiar. There is no apprentice 
system. The lighter tasks have been sent 
to what is known as the “home workers,” 
and since many of the skilled men who 
went into other lines of work during the 
war peried did not return to their accus- 
tomed benches when hostilities ceased, the 
labor shortage has been marked. 

Still, the present rush of business proves 
definitely enough that there is money in cir- 
culation to provide for luxuries. It’s a 
good sign and one that will be welcomed 
by business men generally. 





Membership Drive Started by Massachusetts 
and Rhode Island Retail Jewelers’ 


Association 
30ston, Mass., Oct. 3—The Massachu- 
setts and Rhode Island Retail Jewelers’ 


Association has just started a membership 
drive. A membership committee composed 
of F. C. Newhall, chairman; J. F. Kahl, 
F, E. Davis, FE. F. Lilley, Frank Ricard, Al. 
R. Kerr, J. A. Clem, H. S. Tanner and 
C. J. Gidley has been working on a prospect 
list for some time. Walter C. Mellor is 
coming to these States in November when 
it is planned to have a short, intensive cam- 
paign, with membership meetings in the 
several districts. 

Louis S. Smith, secretary, is waging a 
good fight, along the Indiana plan, to help 
out in eliminating the unjust excise taxes 
from the trade. Massachusetts was the first 
State, after Indiana showed the way. to get 
into the fight. Letters have already been 
sent to every candidate for Congress and 
United States Senate enclosing the accepted 
questionnaire. and good and quick results 
are expected. 

There will be a meeting of the executive 
committee at the New England Fewelers’ 
Institute at Milford, Oct. 18. 








The Schreiher-Chapman Co., Inc., is, the 
successor to the business of A. H. Schreiber 
& Co., Inc, Providence, R. I. 
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Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 
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Open Letter to the Trade and Foreign Insurance Under- 
. writers to Remedy the Chief Objection to Foreign 
Insurance in the Jewelry Trade 


Prepared By Greenbaum, ' Wolff & Ernst, Counsel for the National 
Jewelers Board of Trade 




















por some years Lloyds and other foreign 
insurance underwriters have been the 
main insurance carriers in the jewelry trade. 
These foreign underwriters have been able 
to hold the jewelry business not only because 
the rates are somewhat lower than the rates 
of domestic companies, but primarily because 
the policies offered by the foreign under- 
writers are more convenient and inclusive 
than the policies offered by domestic com- 
panies. 

During the past few years there has been 
a constantly growing agitation tending to- 
ward the restriction of the activities of the 
foreign insurance underwriters. In New 
York State the Commissioner of Insurance 
appointed committees to consider the ques- 
tion of compelling foreign insurance under- 
writers to take out licenses in this State. 
The purpose of such a license would have 
been not only to procure the right of super- 
vision over these foreign companies, not only 
to collect the taxes similar to those now 
paid by the domestic companies, but also 
to make the foreign insurance companies 
amenable to the laws of the various States 
of the Union. This latter object has been 
the cause of much irritation and aggravation 
in the jewelry trade. 

Until recently it was impossible to sue 

the foreign underwriters in this country. It 
must be borne in mind that each policy of 
insurance issued by Lloyds or the other Eu- 
ropean institutions is not made with a com- 
pany in Europe, but is made between the 
insured and a group of indjvidual citizens 
who assume the risk. It has been only with 
the greatest difficulty that attorneys repre- 
setting the insured could start suit against 
the underwriters on one of such _ policies. 
As a result there has been a growing feeling 
in the jewelry trade that the underwriters 
relying on this difficulty of prosecution to 
adjust claims, have often times made offers 
of settlement in an unfair and almost au- 
tocratic manner. 
Unless a jeweler’s claim under his policy 
is substantial it would not pay him to com- 
mence suit in Europe, and possibly would 
not even be worth while commencing suit 
in this country. In this connection it -must 
be borne in mind that a suit in this country 
would admit of great difficulties in bringing 
it to a conclusion even if a judgment were 
obtained, because the defendants in all prob- 
ability would not have any assets in the 
United States, 

The suggestion that we now make is that 
conferences be arranged with the agents of 
the underwriters with a view to inserting 
in all insurance policies a general arbitration 
clause. In such a clause the insured would 
be entitled to appoint an arbitrator—the in- 
surer would appoint one arbitrator, and 
these two arbitrators would appoint a third. 

€ decision of these arbitrators could be 
made binding as a matter of law under vari- 
ous State legislation and arbitration can have 


the effect of a judgment of the Supreme 
Court. 

It might be sound in further developing 
this suggestion of arbitration that the com- 
pany should wisely exclude from the claims 
which might be arbitrated claims for exam- 
ple which are surrounded by certain peculiar 
facts. 

It also might be well that the Arbitration 
Board should not be constituted as above 
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A Building for Jewelers Now Being Erected 
in Los Angeles, Cal. 


Los ANGELEs, Cal., Oct. 4.—A new build- 
ing especially intended for jewelers is well 
under way in Los Angeles. The movement 
to construct such a building was started by 
members of the Los Angeles Jewelry Crafts’ 
Association, but the work is financed by 
San Francisco capital. 

Its location is on the west side of S. Hill 


. St., between 6th and 7th Sts, not far from 


the present retail business center of the city. 
It occupies an area of 120 ft. front and 140 
ft. deep to an alley, and will be six stories 
in height. The total cost, including a long- 
term lease of the site, is expected to be near- 
ly $1,000,000. 

Its arrangement will be such as to secure 
the best possible lighting, with walls and 
ceilings of glass. Compressed air will be 
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HILL ST, BUILDING NOW BEING ERECTED FOR JEWELERS IN LOS ANGELES 


set forth, but should be appointed as fol- 
lows: One by the insuror, one by the in- 
sured from a list submitted by the Arbitra- 
tion Committee of the National Jewelers 
Board of Trade, and a third to be appointed 
by the two arbitrators so selected. 

The great economic tendency in favor of 
arbitration can certainly find a fertile field 
for operation in the matter of insurance 
claims. We cannot imagine that any honest 
claimant will decline the opportunity of 
arbitration. On the other hand we know of 
no step which would have such salutary ef- 
fects on the status of foreign insurance 
companies as the agreement of inserting in 
policies a binding arbitration clause. 

It has rightly been said that only a man 
with a weak case will decline arbitration. 








Hovey H. Tislow, retail jeweler at 
Petersburg, Ind., will co-operate with the 
other merchants of that city some time in 
November or December in giving a corn 
show that is expected to attract many buyers 
to the town. The corn show has been given 
in Petersburg every year for a number of 
years past. 


supplied to all rooms and vents will be pro- 
vided for assayers and manufacturing jewel- 
ers. Provision is made for the accommoda- 
tion of all jewelry and allied crafts. How- 
ard Anthony, who has the matter in charge, 
reports that a very considerable number of 
the rooms have already been engaged. 

A picture of the front elevation of the 
building as it will appear when finished is 
presented herewith. 








The jewelers of the 24 Karat Club, of 
district 4, Nebraska, held their regular 
meeting at the Evans Hotel in Columbus, 
Nebr., recently. The meeting was well at- 
tended. E. B. Fanske, secretary of the 
Nebraska Retail Jewelers’ Association, was 
present. He had attended: the American 
National Retail Jewelers’ Association con- 
vention at Cincinnati and had many very 
important things to tell guests. All the 
jewelers were enthusiastic over the meeting 
and a very pleasant and profitable evening 
was spent. J. T. Ostry, the secretary of 
the club urges jewelers to attend all these 
district meetings as they will prove valuable. 
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A Fact 


There are more Deltah Pearls being sold 
today than ever before in the history of 
the line— 


The Reasons 


Unparalleled great value—large scale 
national advertising — full quality 
guarantee — full jeweler advertising 
cooperation— 


Meltah 


PEAR LS 


TRADE MARK REG.U.S. PAT. OFF. 





L Heller 6 Son, ne. 


Paris PROVIDENCE GENEVA 
358 FIFTH AVE., NEW YORK 
Chicago Office 1509 Heyworth Building 
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Diamond Cutter Held Up and Robbed 








Thugs Attack A. Travitzky and a Jewel Broker and Escape with Loot 
Reported to Be Worth $80,000 

















While assorting diamonds in the sort- 
ing room of his diamond cutting shop 
at 284 Pearl St. New York, yesterday 
(Tuesday) morning, Aaron Travitzky was 
held up and badly beaten by two thugs 
who stole diamonds worth $60,000. G. 
Gaier, who conducts a diamond broker- 
age business from 63 Park Row, was in 
the office at the time of the robbery and 
likewise suffered a terrible beating and 
also lost diamonds worth about $20,000. 

According to Mr. Travitzky he was 
looking over some diamonds in the sort- 
ing room, which G. Gaier had brought 
when they heard a knock at the factory 
door. This was about 11 o’clock. Mr. 
Gaier walked to the door and as he 
opened it, faced revolvers in the hands 
of two young men. 

Upon seeing the guns Mr. Gaier, it is 
said, ran back to the sorting room where 
Mr. Travitzky was sitting. The latter, 
when he saw the thugs, began to yell 
but before he could do anything else one 
of the bandits grabbed his hands and 
then struck him over the head with the 
butt end of his gun. At the same time 
the other bandit was beating Mr. Gaier 
and in a few moments both men were 
unconscious, 

While they were in this condition the 
bandits tied their victims’ hands and feet 
and also gagged them with pieces of rags. 
The thugs then grabbed up Mr. Gaier’s 
diamonds which Mr. Travitzky had been 
looking at. They then went to the safe 
which was standing open and rifled it 
of rough and polished diamonds said to 
be valued at about $60,000. 

Mr. Travitzky does not know how long 
he had been laying unconscious before he 
was restored to his senses. Mr. Gaier was 
the first of the pair to regain conciousness 
and he immediately started to shout. John 
Hill, the colored elevator boy, was just 
passing the sixth floor on which Mr. 
Travitzky’s office is located when he heard 
the cries. He dashed in and assisted in 


loosening the rope from the victims’ hands ° 


and feet and also removed the gags. Both 
men were then given water and in a few 
minutes the police were on the scene. 

The walls in the place were badly 
spattered with blood and immediately fol- 
lowing the police came a doctor. Both 
victims, it was found, were suffering from 
severe skull lacerations. Their wounds 
were dressed and Mr. Travitzky remained 
at his place while Mr. Gaier returned to 
his office on Park Row. 

According to Mr. Travitzky his loss as 
well as that of Mr. Gaier’s is covered by 
surance, In addition to his diamond cut- 
ting shop Mr. Travitzky also maintains an 
office at 93 Nassau St. It was learned 
that for three months the Travitzky shop 
had been closed down and that it had been 
planned to open it some day this week. 
John Hill, the elevator boy, when ques- 
tioned stated that he did not take the 
bandits up or down in the car. He was of 


the opinion that the bandits had walked up 
and down using a front stairway. 








New York Creditors Start Bankruptcy Pro- 
ceedings Against Arthur J. Fisch, 
West Hoboken, N. J. 

TrENTON, N. J., Oct. 4.—A petition in 
bankruptcy has been filed in the Federal 
Court here against Arthur J. Fisch, who 
conducted a business of buying and selling 
jewelry at 429 Bergenline Ave., West 

Hoboken. 

The petitioners and their claims are the 
U. S. Agency Omega Watch Co., $296.71; 
Jonas Koch, $504.71, and Cross & Beguelin, 
$104.62. 

It is claimed by the petitioners that the 
alleged bankrupt is insolvent, and that he 
has committed acts in bankruptcy by mak- 
ing preferential payments of $500 and trans- 
ferring goods to the value of $500 to certain 
creditors. It is said that he has liabilities 
of about $5,000 and assets of about $3,000. 

George E. Cutley, of Jersey City, has 
been named as receiver of the alleged bank- 
rupt under a $3,000 bond, while Fisch has 
been ordered to show cause in the Federal 
Court in Trenton on Oct. 9 why he should 
not be adjudged in bankruptcy. 

In asking for a receiver, Mr. Koch de- 
clared that he had been informed that the 
alleged bankrupt had been in financial dif- 
ficulty for some time, and that he had tried 
to make an adjustment with his creditors 
but that they had refused. Mr. Koch also 
said that he had been informed that Fisch 
had stated that he was unable to pay his 
debts and had advised his creditors to take 
whatever action they thought advisable. He 
also claimed that no one was in charge of 
the business to properly preserve the assets, 








Jewelers Cautioned to Look Out for Stolen 
P. O. Money Orders 

PittspurGH, Pa., Oct. 6.—Money orders 
continue to be stolen at post offices through- 
out the country, and word was received in 
Pittsburgh, a few days ago, from Washing- 
ton of the latest thefts. Jewelers and other 
merchants are being warned to be on the 
lookout for them, in the event of them be- 
ing offered for exchange of merchandise or 
to be cashed. 

The latest orders stdlen, their numbers 
and the post offices from which stolen are 
as follows: 

Scranton, Ark., Nos. 28589 to 28600, in- 
clusive, Aug. 21, 1922. 

Peoria, Ill., Station 4, Nos. 33839 to 34000, 
inclusive, _Sept. 4, 1922. 

Underwood, Ia., Nos. 24801 to 25000, in- 
clusive, June 23, 1922. 

Calyx, Miss., Nos. 2975 to 3000, inclusive, 
Sept. 4, 1922. 

Polo, Mo., Nos. 67628 to 67800, inclusive, 
Sept. 16, 1922. 

Kinzua, Pa., Nos. 53001 to 55000, inclu- 
sive, July 28, 1922. 

Wexford, Pa., Nos. 8957 to 9000, inclu- 
sive, Aug. 28, 1922. 
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MOTHER-OF-PEARL SHELL 





Exports of Society Islands to United States 
For First Six Months of Current Year 
Year Total $83,611 


Wasuineton, D. C., Oct. 6—Exports of 
mother-of-pearl shell from Tahiti, Society 
Islands, to the United States during the first 
six months of this year had a valuation four 
times as great as exports last year, and to- 
taled $83,611 at the average rate of ex- 
change, according to a report from Consul 
Howard F. Withey to the Department of 
Commerce. Exports to the United States 
last year were valued at $20,113. No shell 
was exported during the latter half of the 
year, due to lack of demand and the low 
price resulting. . 

It is impossible to estimate the yield dur- 
ing the present season, Consul Withey re- 
ported. The resources of the atolls have 
given no indication of approaching exhaus- 
tion and the colonial government diligently 
safeguards the fishing. Native divers and 
shell-fishers have to be outfitted for the most 
part for each fishing season. The low price 
of pearl shell and the general business stag- 
nation in the colony has retarded extensive 
operations and it is expected that the sea- 
son’s yield will be relatively low. 

Consul Withey stated that it is not possi- 
ble to give a going local price for pearl shell, 
but the last New York price of which knowl- 
edge had been received in the colony was 10 
cents a pound, c. i. f. There is provided an 
export tax of 120 francs per metric ton for 
pearl shell exportations, plus 60 francs per 
ton as a so-called loading charge, plus an 
export duty of 2.20 per cent. 

The fishing for pearls or pearl shell is for- 
bidden to foreigners, except as provided to 
the contrary by treaty. In principle, such 
fishing is free to French citizens or subjects, 
except as specifically restricted. The lagoons 
in the inhabited islands are, by law, divided 
into three classes which are opened for fish- 
ing in succession. The uninhabited islands 
may be, for the purpose of fishing, attached 
to an inhabited island in the classification 
adopted by the colonial government. Under 
ordinary circumstances the colonial adminis- 
tration annually designates the lagoons 
which shall be opened for fishing. 

By virtue of an arrete of the colonial ad- 
ministration, issued during the current year, 
the atolls of Takapoto, Takume, Marokau, 
Takaroa and several less important lagoons 
in the Tuamotus have been opened for fish- 
ing for the period commencing Aug. 1 and 
terminating Nov. 30. The colonial govern- 
ment has the power to modify conditions 
governing the fishing or the duration of the 
season. | 

To conserve the supply for the future and 
assure permanence of the industry, there is 
a strict limit imposed which is designed to 
prevent the fishing of immature shells. By 
law the local government is invested with 
full power to restrict or prohibit the use of 
diving machines in pearl fishing. Such use 
has been forbidden for many years and is 
prohibited during the current year. 

Trades engaged in exporting pearl shell 
are as follows: S. R. Maxwell Co., Ltd., 
Compoirs Francais de L’Oceanie, A. B. Don- 
ald, Ltd., Raoulx et Fils et Compagnie, Com- 
pagnie Navale de l’Oceanie. Correspondence 
may be addressed in English. 
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Have You a Line of Diamonds? 











or have you a mixed, troublesome 
stock, with few stones alike as to 
cutting and quality ? 


If You Have No Standard Stock 


You are doing an expensive injustice 
to that part of your business which 











should be your greatest pride and 
success. 


EDUARD VAN DAM 


Cutters of Everything in Diamonds | 
437 FIFTH AVE. Telephone Murray Hill 5879 NEW YORK 
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AMSTERDAM ANTWERP PARIS LONDON 
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Cor. 39th St. 
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CONVICTED OF THEFT 


Herbert M. Rothery, Alias “Henry McClel- 
land,” Found Guilty of Stealing from 
Baltimore Concern After a Long 
Legal Battle 


BaLttiMorRE, Md., Oct. 7.—Herbert M. 
Rothery, 65 years old, alias “Henry Mc- 
Clelland,” accused by the police of being one 
of the most dangerous “pennyweight” thieves 
in the country, was convicted by a jury in 
Part 3, Criminal Court, here, yesterday, 
after a long criminal litigation. Rothery 
was convicted of stealing jewelry valued at 
$1,476 from the A. 'H. Fetting Jewelry Mfg. 
Co., 213 N. Liberty St., in 1919. The con- 
viction came as a climax to a long-fought 
battle by Detective Lieutenants Charles A. 
Kahler and John H. Kratz. 

Rothery is well known to the Pinkerton 
National Detective Agency here and in other 
cities, especially the New York and St. 
Louis offices. Rothery is new wanted in 
Syracuse, N. Y., to answer an indictment 
charging him with theft of jewelry and al- 
leged bail forfeiture. He was at liberty on 
$5,000 bail in Syracuse when he failed to 
answer when his name was called. Rothery, 
according to Lieutenant Kahler, is alleged 
to have stolen jewelry valued at several 
thousand dollars from a Syracuse jeweler. 

Rothery was arrested three months ago in 
St. Louis, and he was brought here by De- 
tective Kahler, after Kahler was obliged to 
almost “kidnap” his prisoner to outwit at- 
torneys who were making use of habeas 
corpus writs to thwart Rothery’s return to 
Maryland. Rothery is reported to have had 
powerful influences back of him, but his con- 
viction here, the detectives say, indicate that 
he will be sentenced to prison. 

Rothery was convicted once before on 
the Fetting charge, but the Maryland Court 
of Appeals granted him a new trial. His 
first trial was in June, 1920. His conviction 
Friday was accomplished through the work 
of the detectives and Gaylord Lee Clark, 
assistant State’s attorney. Davis S. Kauf- 
man, counsel for Rothery, asked that sen- 
tence be suspended pending a motion for a 
new trial. The motion will he acted upon 
within two weeks. 








LOOK OUT FOR HIM 


Harry Baum, Alias “Morris,” Again at 
Work After Serving Prison Term 


Although released from jail only a few 
weeks ago, Harry Baum, alias “Weiss,” 
alias “Schaller,” alias “Harris,” etc., one of 
the most notorious swindlers in the coun- 
try, and who for years has been preying 
upon the jewelry trade, is again operating 
in New York. The photograph of Baum, 
whose latest assumed name is “Morris,” has 
been identified by several merchants and 
represented himself as a buyer of the Lib- 
erty Clothing Co., of Buffalo, N. Y. As far 
a could be learned, Baum visited four dif- 
ferent establishments, none in the jewelry 
trade, but for all his efforts was only able 
to get away with a beaded bag valued at 
about $10, 

_In the Sept. 27 issue of THe JEWELERS’ 
CikcuLAR it was stated that Baum had been 
teleased from prison only a few days before. 
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The trade was warned to be on the look- 
out for this man, who had just completed 
serving a sentence for swindling a former 
jewelry concern on Fulton St. out of mer- 
chandise worth over several hundred dol-. 
lars. 

About two years ago, Baum appeared in 
New York, and despite the many warnings 
which appeared in the columns of THE 
JEWELERS’ CIRCULAR, claimed a great many 
victims among jewelers before he was final- 
ly arrested. Since learning of his release 
from prison, THE JEWELERS’ CirCULAR has 
been on the lookout for any reappearance 
of this swindler in the trade. On _ last 
Wednesday word finally was received from 
the Liberty Clothing Co., of Buffalo, stating 








BAUM, ALIAS “MORRIS,” WHO WAS RECENTLY 
RELEASED FROM PRISON 


that a man operating under the name of 
Mr. Morris and claiming to represent the 
Buffalo concern, called on a number of firms 
outside the jewelry trade. An investigation 
their clerks as the same man who recently 
was immediately started to determine 
whether this man had claimed any new vic- 
tims in the trade, but after a thorough 
search a reporter for THE JEWELERS’ Cir- 
CULAR was finally convinced that Baum has 
either become more cautious, or knowing 
that he will be closely watched, is wary of 
preying upon jewelers. 

From the information gathered, Baum’s 
first visit was made on the firm of Van 
Zandt, Jacobs & Co., 638 Broadway, New 
York, where as Mr. Morris, a buyer for the 
Liberty Clothing Co., he placed an order for 
100 dozen stiff collars. He looked at other 
sorts of collars, but finally stated that he 
would return the, following morning with a 
confirmation of the order. Baum never re- 
appeared, but telephoned later in the after- 
noon to Van Zandt, Jacobs & Co. and or- 
dered 100 dozen soft collars. He told the 
man in charge of this place that he would 
call on him the following morning. 

The next place visited was a clothing con- 
cern located at 749 Broadway. There he 
ordered a number of suits, and also endea- 
vored to get away with a suit which he 
claimed he wanted for a nephew. He was 
unsuccessful, however, in this attempt, as 
the merchant refused to accept a check. 
Just as Baum was leaving the place he in- 
formed the proprietor that he was in a 
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hurry to get to one of the department stores 
as he wanted to buy a beaded bag for his 
niece. When he learned that it was past 
five o’clock, he asked the clothing merchant 
if he could not refer him to some place 
where he could get a bag at wholesale. A 
few minutes later Baum called on a beaded 
bag concern, looked over the assortment and 
selected one and took it, saying that he 
was to see the clothing merchant who sent 
him the following day, and at the same time 
would call and pay for the bag. Needless 
to state, Baum failed to put in an appear- 
ance and succeeded in getting away with the 
bag, which was valued at about $10. 

On the following day, still representing 
himself as Mr. Morris, of the Liberty Cloth- 
ing Co., Baum called on the Baff Shoe Co. 
at 105 Reade St. There he was engaged in 
conversation with Mr. Baff for over an 
hour, during which time he placed an order 
for 100 pairs of shoes. During the trans- 
action one of the salesmen approached Baum 
and stated that he knew the head of the 
Liberty Clothing Co. From that time Baum 
became uneasy, and after telling Mr. Baff 
that he would return later in the day, as he 
was getting hungry, and wanted to get some- 
thing to eat, he left the place. When the 
Baff concern wrote for a confirmation of 
the order they were informed that this man 
was a swindler. 

Immediately upon learning that Baum had 
visited these various places, a reporter for 
THE JEWELERS’ CIRCULAR, carrying a num- 
ber of photographs from the “rogue’s gal- 
lery” of THe JEWELERS’ CrrcuLar, called 
upon these merchants. They were shown 
the assortment of photographs, and in each 
place, without a moment’s hesitation, the 
likeness of Baum was picked out. 

For the benefit of the jewelers, his latest 
photograph is shown herewith and he is de- 
scribed as being about 44 years old, standing 
five feet five and three-quarter inches in 
height and weighing probably 143 pounds. 








NEGROES ROB JEWELER 


Head of St. Louis Concern Held Up by 
Gunmen Who Escape with Diamonds 
Valued at $1,500 
St. Louis, Mo., Oct. 7.—Otto Schmidt, 
head of the Schmidt Jewelry & Loan 
Co., 3242 Olive St., this city, was held 
up in his store yesterday morning at about 
11 o'clock. Two negroes did the job. At 
first one entered and asked about watch 
chains and while he was being shown a tray 
of chains ancther entered and they both drew 

revolyers on Mr. Schmidt. 

One of the men then went to the show 
window ‘and took out two diamond rings 
and a pair of diamond ear rings. When 
Mr. Schmidt attempted to ring an eleetric 
bell he was knocked down and the men made 
their escape, closely followed, however, by 
Mr. Schmidt, who asked passers by to stop 
the men but they all refused. After turning 
down an alley trace of the holdup men was 
lost. 

A few minutes before the robbery the 
police received a telephone call to hurry to 
Market St., where there was a murdered 





woman. When they arrived the call proved 
to be a fake. 
Mr. Schmidt reports the merchandise 


stolen as valued at $1,500. 
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New England Jewelers Enjoy Golf Contest 











First Fall Tournament of the Manufacturing Jewelers’ Golf Association at 
Wannamoisett Country Club Proves a Great Success 














ProvipeNce, R. I., Oct. 7.—The first Fall 
tournament of the Manufacturing Jewelers’ 
Golf Association was held last Tuesday at 
the grounds of the Wannamoisett Country 
Club in East Providence, with 50 players 
going over the course. The Association was 
formed last May following a two days’ tour- 
nament held on the grounds of the Meta- 
comet Country Club, and now has a mem- 
bership of nearly 175 representing the manu- 
facturing jewelry concerns of Providence 
and the Attleboros. 

At Tuesday evening’s dinner, following 
the conclusion of the playing, remarks by 
Mayor Joseph H. Gainer of this city, who 
was elected an honorary member of the As- 
sociation at the spring meeting, gave con- 











“SAM” LEVY STRIKES A POSE 


siderable impetus to the interest that is be- 
ing manifested in golfing by the manufac- 
turing jewelers, by announcing that because 
of the interest and enthusiasm that was 
shown by the members of the Association at 
the gathering last May, he had taken up the 
matter of the establishing of a public golf 
course for Providence and that “if such a 
course is eventually established,” said His 
Honor, “the credit for it may properly be 
accorded the Manufacturing Jewelers’ Golf 
Association for having inspired the idea.” 
Mayor Gainer said that the proposition of 
public golf grounds has met with favorable 
response on the part of public officials who 
have been approached and by whom it is 
given serious consideration, with a fair pos- 
sibility of definite action being taken in the 
near future, 

Following the Spring tournament of the 
Association it was decided to hold another 
this Fall and since then the officers consisting 
of President J. Parker Ford, Vice-Presi- 
dents Samuel B. Levy and Albert S. Venner- 

k, and Secretary-Treasurer Eugene T. 
Abbott, have been busily engaged in making 


the necessary arrangements, assisted by Her- 
bert A. Boss, former president of the Rhode 
Island Golf Association, as manager and 
official handicapper, Although an invitation 
to hold the tournament at the Metacomet 
Club where the initial tourney was held had 
been tendered the executive committee, it 
was decided to divide the courtesies by ac- 





J. PARKER FORD, PRESIDENT 


cepting the privileges of the Wannamoisett 
Country Club and accordingly arrangements 
were made for the use of the Rumford 
grounds. 

Playing began at 9 o’clock in the forenoon 
and the contestants were in two divisions, 36 
holes and 18 holes; and it was dark before 
the final cards were turned in, The majority 
of the long-distance men started their first 
rounds before lunch, while the 18-hole men, 
with two exceptions, got down to business 
in the afternoon, 

The day was ideal for golf, the course at 
its best and the players were all in good 
form. The Attleboro contingent arrived 
early and began play with a determination 
that resulted in eight of the principal prizes 
offered going to the Massachusetts men, al- 
though Providence players captured the first 
prize for both net and gross scores in the 36- 
hole division. Some of the plays were weird 
in the extreme and the telling of the expe- 
riences of those who mastered the bunkers 
and hazards when they gathered about the 
festive board in the evening furnished gen- 
eral amusement. 

The Doyle trophy, a sterling silver pitcher, 
for the best 36-hole net was won by Wil- 
liam J. Gow, of the Potter & Buffinton 
Co., this city, who had a score of 152, and 
the Frost trophy, a silver cup, for the best 
18-hole net was won by Herbert K. Sturdy, 
Jr., of J. F. Sturdy’s Sons Company, of At- 
tleboro Falls, with 72, Albert S. Venner- 
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beck, of the Vennerbeck & Clase Co., 
of this city, took the first 36-hole gross prize 
with 178 and the 18-hole gross went to 
Lloyd G. Balfour, of L. G. Balfour & Co., 
of Attleboro, whose score was 96. 

The guest’s prize for the gross was won 
by Mr. Bates, who was a guest of Ellis W. 
MacAllister, of Irons & Russell Co., 
while the bunker prizes were awarded to 
Clarence J. Roehr, of the Bassett Jewelry 
Co., of this city, whose gross for 18 
holes was 186, and Jules P. Goldstein of 
Jules P. Goldstein & Co. of this city, who 
reversed Mr. Roehr’s score and turned in a 
card for 168, 

Dinner was served at 7.30 o’clock, the 
party having been joined by several members 
who were unable to be present during the 
day, bringing the number up to nearly 75. 
At the head table, which was decorated by 
immense bouquets of salvia, the bright red 
blossoms forming a flaming contrast against 
the background of native ferns, were seated 
President J. Parker Ford, Mayor Joseph H. 
Gainer, Ellery H. Wilson, President of the 














ACTION 


MAYOR GAINER IN 


Wannamoisett Country Club; Dr. William 
W. Hunt, President of the Metacomet Coun- 
try Club; Horace M. Peck, Secretary- 
Manager of the Manufacturing Jewelers’ 
Board of Trade; First Vice-President Sam- 
uel B, Levy; Third Vice-President Albert 
S. Vennerbeck; Walter B. Frost and Her- . 
bert Carr of the Manufacturing Jeweler; 
H, K. Clery and William H. Mason of the 
Jewevers’ Circutar; Arthur W. Davis, of 
the Keystone and Charles H. Ramsdell of 
Smith-Patterson Co., Boston. 

The post prandial exercises included brief 
remarks by President Ford, who presided, 
in which he expressed. his thanks for the 
number who had responded to the invitation 
of the committee; spoke of the interest that 
was being manifested and stated that since 
the meeting at which the Association was 
organized in May, a number of names have 
been added to the membership list. He thea 
called upon Mayor Gainer, who presented 
a unique general utility golf club to “Sam” 
Levy in recognition of his work in organiz- 
ing and building up the Association. He 
also made a special donation to Secretary 
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“Gene’ Abbott on account of his splendid 
seamanship at the water hazard and other 
exhibitions of expertness during the day’s 
playing. Mayor Gainer said “Gene” put the 
first four balls in the pond; the next through 
a skylight in one of the club buildings, and 
the next one into the water, but notwith- 
standing these drawbacks he managed to 
complete his card. 

After a few remarks by President Wilson 
of the Wannamoisett Club, who proclaimed 








ROY BUCK AND BILL ALMY 
himself as eligible to be counted in the ranks 
of the jewelers from the fact that some 
years ago while chief mechanician in one 
of the largest buildings in Providence de- 
voted to the industry, an errand boy for 
one of the manufacturing jewelry concerns 
located therein in carrying a box of “gold” 
baby pins into the elevator upset the box 
and the contents fell down the elevator well. 
Mr. Wilson said he spent nearly three hours 
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in gathering up the pins and then returned 
them to the manufacturer. 

“There was more than a hatful of the 
Pins,” said Mr. Wilson, “and I was con- 
gratulating myself. on what a good stunt I 
had done, but when I handed them to the 
Owner imagine my astonishment and cha- 
grin when I was told that the whole lot 
wasn’t worth 25 cents.” 

Albert S. Vennerbeck was then introduced 
by President Ford to make the presentation 
speeches to the winners of the prizes. His 
remarks were very facetious, his allusions 
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to personal incidents or characteristics of 
the recipients being peculiarly happy. Mr. 
Vennerbeck first presented Mayor Gainer a 
handsome gold vanity box with the admoni- 
tion that “it was his, provided he would 
take it home,” and then proceeded to present 
“the mug hunters” with their loot. 

The prize winners were as follows: 36 
holes—Best net: First, the Doyle trophy to 
William J. Gow, of Potter & Buffiinton, Sec- 
ond, bathrobe and slippers to Eben F. Wilde, 
of Baer & Wilde Company, Attleboro; 
Third, auto robe to F. C. Roundsville, of 
C. A. Marsh & Co., Attleboro; Fourth, bath 
robe to Alton H. Riley, of Riley & French, 
North Attleboro. 

Best gross: First, bronze figure and ash 
tray set to Albert S. Vennerbeck of Venner- 
beck & Clase Company; Second, umbrella 
cane, J. Parker Ford, of Ford-Perry Com- 
pany; Third, cigarette set to A. H. Mac- 
Farlane, of Attleboro. 

18 holes—Best net: First, the Frost sil- 
ver cup to Herbert K. Sturdy, Jr., of J. F. 
Sturdy’s Sons Company, Attleboro Falls; 
Second, a bag to George L. Shepardson, of 
C. A. Marsh & Co., Attleboro; Third, auto 
robe to George F. McIntire, of the Robbins 
Company, Attleboro; Fourth, smokers’ set 
to William F. Almy, of W. F. Almy Com- 
pany. ‘Mr, Almy was tied with three others, 
but became the lucky recipient of the prize 
when his name was drawn by one of the 
“scribes.” 

Best gross: First, bridge set to Lloyd G. 
Balfour, of L. G. Balfour & Co., Attleboro; 
Second, pocket flask to James O. Otis, of 
Harvey & Otis, Providence ; Third, smokers’ 
set to W. C. Foster. 

As soon as the members and guests had 
all been seated at the tables Jules P. Gold- 
stein assumed the responsibilities of song 
leader and the entire crowd joined heartily 
in the noise, albeit some called it music. They 
hauled poor old “Rosie O’Grady” arid “Annie 
Rooney” out into “The Good Old Summer 
Time” and with “Smiles” took them over 
the “Long Long Trail” to where “Sweet 
Adeline” was keeping “The Home Fires 
Burning.” The veteran writer and director, 
George Spink, sang, played, and told stories 
that were arranged for the occasion and con- 
tained hits upon prominent officials and 
members of the Association and William G. 
Gow rendered several vocal selections and 
Charlie Ramsdell from Boston was loudly 
encored for several interpretative dances. 








USE AXE TO GET $12,000 


Thieves Batter Through Wall Into Toledo 
Jewelry Firm’s Office 





To.epo, O., Oct. 5.—Cracksmen early to- 
day blew a safe in the offices of Marvet & 
Kimmelman, manufacturing jewelers, 440 
Summit St., in the downtown district, and 
escaped with uncut stones and jewelry val- 
ued at $12,000, according to a report to the 
police. It is reported that there was $4,000 
insurance, 

The robbers used an axe to batter their 
way through a wall and two partitions to 
reach the safe, to which they applied ex- 
plosives. 








Walter M. Davis is the successor to Henry 
A. Hunter, Meriden, Conn. 
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IDENTIFIED AS BANDIT 


Once Released, Is Again Arrested and Picked 
Out by Detroit Jeweler as Girl Mem- 
ber of Gang That Robbed His Store 


Detroit, Mich., Oct. 7.—Although once 
released on the testimony of a clerk that she 
was not the lone girl bandit who aided four 
male companions in the holdup of the jewel- 
ry store of Louis Meier, Jr., at 7203 Gratiot 
Ave., corner of the E. Grand Boulevard, on 
Sept. 15, Mrs, Loretta Lee was positively 
identified on Wednesday, Oct. 4, by Mr. 
Meier himself as the girl member of the 
gang that robbed his store of $6,500 on the 
date named above. 

After her first release she disappeared, 
and was arrested a few days ago in Texas, 
Ky., following a confession by Samuel Tas- 





‘co, known as the “Tobasco Kid” aged 19 


years, who was shot by George Seitz, one 
of Mr, Meier’s clerks during the hold up. 
She was brought back by Detectives Wil- 
liam Collins and John Heffron. 

Lined up before the “show up” at police 
headquarters with all the detectives in 
masks; she was not hestitant in the least 
when she saw the look of recognition on 
Mr. Meier’s face. 

“How do you do, Mr. Meier?” was her 
cheery greeting to the man she helped to 
rob, 

“You are the woman—I could never for- 
get your face,” answered Mr. Meier with a 
laugh. Police later stated Mrs. Lee ad- 
mitted to them her complicity in the holdup. 
Following her identification Mrs. Lee was 
taken to the Woman’s detenticn home. 

Mrs. Lee, 23 years old, and mother of a 
little son named Donald, has unfolded to 
the police and to her attorney, John T. Spil- 
lane, a story of a life of extraordinary ad- 
venture. Born on a farm near Breckinridge, 
Mich., in Wheeler county, Loretta Coleman 
had a good bringing up, but always craved 
the “bright lights” of the big cities. Her 
parents died in her childhood, it is said, leav- 
ing her an &80-acre farm encumbered with a 
$1,500 mortgage. She married Glenn C. 
Lee, after leaving: the convent at Monroe, 
Mich., and soon found that he was a home 
loving man who had little sympathy with 
her love of the big cities. 

She induced him, however, to move to 
Cleveland, where she soon left him “to live 
her own life.” She soon left Cleveland for 
Detroit, Here she admits she met many 
members of gangs who had been robbing 
jewelry stores. 

One of the men she met was George Har- 
ris, now sought by the Detroit police as a 
member of the gang that robbed the Meier 
store. “Harris was always straight, though,” 
she told the police in defense of the man 
now sought. Harris is said to have en- 
gineered the robbery, according to the po- 
lice. 

“Loretta Lee will tell one of the most sen- 
sational and tragic stories when she takes 
the stand in her own defense,” said John T. 
Spillane, her counsel. 

When arraigned Mrs. Lee stood mute 
while a plea of “not guilty” was entered. 
She waived examination in the police court 
and was held under $5,000 bail for the 
Although the police say 
she admitted her guilt, her counsel denies 
this. 
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The Tax Elimination Fight 











Chairman Roessler Writes Strong Letter to Congressman Sanders Who 
Opposes Principle of Equal Taxation 














Marion, Ind., Oct. 6.—The tax elimination 
fight being directed by the Special Excise 
Tax Elimination Committee of the American 
National Retail Jewelers’ Association is 
now well under way. Reports are being 
received from the various State chairmen 
as to results in their districts and every 
effort is being made to help the different 
State chairmen. 

Here is a letter sent to Congressman San- 
ders in answer to his letter of Aug. 19, in 
which he opposes the principles of equal 
taxation of all business. In this letter many 
of the mistaken ideas concerning the terms 
“luxuries” and “necessities” are discussed. 

Mr. Sanders is the Republican candidate 
for re-election to Congress from the Fifth 
District in Indiana. Charles H. Bidaman is 
the Democratic candidate for Congress from 
the same district. 

The letter follows: 


“Marion, Ind., Oct. 2, 1922. 


“Hon. Everett Sanders, M. C., 
“Terre Haute, Ind. 
“My dear Mr. Sanders: 

“Due to the tremendous amount of detail 
work that has fallen upon my shoulders in- 
cidental to organizing our industry nationally 
to carry out the same plan for equal taxation 
for all business as is being done in the State 
of Indiana, I have not had an opportunity 
to answer your letter of the 19th of August, 
in which you carefully answer our ques- 
tionnaire as it appeals to you. I thank you 
for the courtesy of this answer, as it very 
clearly reveals some of the reasons for the 
opposition to equal taxation, reasons which 
may or may not be founded on actual facts 
as they exist, but which I am sure you sin- 
cerely believe to be so. 

“Before actually taking up the discussion 
of these points, let me first advise as to what 
the jewelry industry, the automobile and ac- 
cessories trades and others similarly taxed 
are asking for. In 1918, due to the emer- 
gency that had forced itself upon this coun- 
try, huge sums of money had to be obtained 
by our Government, and apparently more 
thought was given as to how much could be 
raised, as to what method should be em- 
ployed in raising it, and the War Revenue 
Act of 1918 was passed. Referring to our 
important industry as an example of the 
thoughtlessness which was apparent at that 
time, it was suggested and recommended 
that we be assessed as much as 50 per cent 
on our sales. To any fair thinking mind, 
this, of course, appears as a ridiculous prop- 
osition, but is mentioned as an example of 
the thoughtlessness and lack of knowledge 
sometimes displayed by our lawmakers. 
Finally, through the suggestion and actual 
assistance of representatives of our industry, 
the final tax of five per cent was levied 
against us, and which we believed at that 
time to be our patriotic duty to assume. 
Now, mark you, this was a War Excise Tax, 
a measure passed while this country was in 
the stress of war, and which we had every 
reason to believe would be removed or 





equalized with the passing of the emergency. 

“As time went on, we found that for some 
unknown reason our trade and a certain few 
other industries, were plainly being discrim- 
inated against, that this war excise tax was 
being removed from other business, until it 
became evident that these certain few se- 
lected industries were expected to bear the 
entire burden of taxation of that particular 
kind. Naturally we became indignant, and 
the question kept surging before us, ‘Is it 
right, just, and true to our standards of 
Americanism to tax one business on its sales 
when other business is not so taxed?’ Al- 
ways bear this in mind, the jeweler does not 
ask for exemption from taxation as has 
been accorded so many previously taxed in- 
dustries, but does ask, yes demands, equal 
taxation with other industries, no more, no 
less. It is our Constitutional right, the very 
right that actuated a certain group of men 
to throw overboard a shipment of tea con- 
signed to this country, and which eventually 
led to the formation of the greatest gov- 
ernment in the world. 

“Now, let us take up your view, point by 
point, analyze each question, your answer 
and Mr. Bidaman’s answer. 

“Question No. 1. Do you believe that all 
legitimate business should be treated alike in 
times of peace? 

“Answer by Mr. Bidaman: 
tainly do. 

“Answer by Mr. Sanders: No. There 
may be many reasons why all legitimate 
business should not be treated alike so far 
as taxation is concerned. Jewelry is a lux- 
ury and a tax of five per cent which is not 
paid by the jewelers, but by the purchasers, 
will not fall heavily upon those who are 
able to buy luxuries. Necessaries should 
not be taxed. 

“Now, this is the first objection, and the 
main objection to equal taxation as you see 
it. Let us analyze the situation. According 
to you, every article under this clause, so 
taxed, is a luxury and consequently non-es- 
sential to the welfare of the people as a 
whole. Without further thought, it sounds 
reasonable, but—Mr. Sanders, in all good 
spirit—can any one individual have the abil- 
ity and capacity to decide for the mass what 
constitutes a luxury and what shall be a 
necessity? That’s a tremendous job you 
have undertaken. Your argument places the 
railroad watch in the class of a non-essen- 
tial. Can this be possible? Would you ad- 
mit this under any circumstances, when you 
in your travels to and from Washington, are 
dependent on the marking of time to the 
very-second, for your life? Have you any 
ideas how many men are employed in the 
manufacture of watches, and how many fam- 
ilies are dependent on this branch of the 
trade, and how important the distribution of 
time service is to the world? And yet you 
would class it as a non-essential which if 
completely eliminated, would mean nothing 
to this world! 

“You, as a member of a civilized com- 


I most cer- 


CIRCULAR 





83 


munity, sit down to your table to eat—with 
your fingers as in the days of the cave man? 
No, in a civilized manner, with knives, forks 
and spoons. Would you go back to the 
other method of handling your food, or are 
you willing to admit that your table silver 
is an actual necessity to your comfort and 
convenience? Yet you want to segregate it 
from other merchandise as a luxury and a 
non-essential. But look in front of you! 
A cut glass vase with a bouquet of flowers! 
What can this mean? As non-taxable it is 
automatically a necessity! Which would you 
do without first, your table silver or the 
bouquet of flowers? I’ll leave you to an- 
swer this in your mind. 

“You must take a night train, you are 
called to Washington, it is most important 
that you are there on time. You depend 
on your little alarm clock to awaken you on 
time. Would you give this up because you 
have classed this as a luxury and a non- 
essential? Do you think that the working 
man, roused in the cold gray dawn, urged 
to be on time to his employment, when per- 
haps being tardy one morning might take 
away that employment so necessary to him 
concurs with you, that a clock is a luxury? 

“Would you have gone to the altar at 
your marriage ceremony, without the wed- 
ding band which means so much to our 
Christian civilized life? True, a luxury, if 
you please, but would you do without it? 
Do you wear the links in your cuffs as lux- 
uries, or do you accept them as a matter of 
good taste in the way of dress? And so 
on throughout our entire line of merchan- 
dise. It is impossible to say that any article 
that has given employment in its production, 
or gives service or pleasure in its ownership 
is a luxury IN TIMES OF PEACE. 

“Now, your excuse for this tax—‘it is @ 
luxury and should be taxed.’ This then 
places the automobile in the same class. 
No doubt you could exist comfortably with- 
out a machine, and are content to consider 
it as a luxury, but how about the one hun- 
dred thousand doctors using motor cars in 
this country? Do you really believe they 
could as efficiently conduct their business 
with the old horse-drawn vehicle as they do 
with the motor car? Statistics show us that 
over three million farmers are now operat- 
ing motor cars. Will you not admit with 
me that the automobile has been one of the 
greatest contributing factors in the advance- 
ment of the farmer in the past few years? 
Should you eliminate this as a non-essential, 
do you honestly think you would meet with 
whole hearted approval of the millions of 
farmers? How about the thousands of con- 
solidated schools in the country made largely 
possible by the motor school hack? A lux- 
ury? No. A _ positive necessity! If you 
were to eliminate this industry as a non- 
essential, for please admit you have classed 
it as such, do you think the more than two 
million people employed in its production 
can be absorbed by other industries without 
seriously disturbing our economic conditions, 
our present wage basis, for are not countless 
subsidiary industries absolutely dependent on 
this business for their existence? Mr. San- 
ders, you will have to change your argument 
as to the relation between luxuries and 
essentials and admit that you as an indi- 
vidual are attempting a pretty big job when 
you try to classify them. 

“Now, for the sake of argument, let us 
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admit ‘hat our business is taxed because 
certain articles are so called luxuries. Let 
us, for argument only, admit that the rail- 


road watch is a necessity, and segregate it 
from the other merchandise, Why stop with 
the jewelry store? Wouldn't it be reason- 
able to go into the department store next 
door, analyze the merchandise carried there? 
How about the fine laces, the silks and 
gatins, the wonderful little what-nots so 
dear to the hearts of our ladies, and so 
useless when you analyze them? Why not 
goiinto the next store, we ll say the furni- 
ture store? We admit we need a bed to 
sleep on, chairs to sit on, a table to eat from, 
but |how about those curly legged pieces of 
furniture, made only to look at? How 
aboyt those fine, expensive draperies? How 
about hundreds of articles? And the drug 
stores? We admit, today, paints, powders 
and perfumes, toilet waters and dozens of 
items, yes, the chewing gum for the stenog- 
rapher, are in use to the extent that it may 
be possible to class them as necessities, but 
willl they stand the powerful magnifying 
glass that you are now trying to wield? 
“And so on, yes, let’s go into the corner 
grodery, surely you have the best of me 
there! But, wait, have you? Some time, 
at ‘your leisure, go into any average grocery 
stote. Lopk up and down the shelves. Will 
you find there absolute essentials in every 
cat, box or bottle? Answer this honestly. 
Yow, you may say this is all ridiculous, 
but) ‘| am asking, in fairness to our trade if 
our{merchandise is to be analyzed and classed 
thet} all must be analyzed and classed. If 
youl do not believe in equality of this kind, 
Mri Sanders, you do not represent - your 
people as a whole. Of course, we know it 
is 4 physical impossibility to classify these 
diff¢rent lines, so this brings us back to our 
original plea. 

"If one business must be taxed on its sales, 
then all should be taxed on their sales alike. 

"Question No. 2. Do you believe that it 
is American in principle to tax one business 
on/its sales while other business is not: so 
taxed ? 

‘Answer by Mr. Bidaman: I do not, and 
I shall always fight for equal and just tax~- 
atidn. . 

"Answer by Mr. Sanders: Yes. There is 
nothing un-American in requiring a pur- 
chaber of $250 worth of diamonds to pay an 
adfitional $12.50 by way of tax. There is 
nd/reason why the necessities of life should 
be|taxed by a sales tax. 

“You make a tremendous mistake when 
youd think of our business only in terms of 
diamonds and pearls. Figures can be pro- 
duged showing that over 60 per cent of the 
gonds sold by the average jeweler are actual 
ne¢essities. The bulk of sales of the aver- 
agé jeweler constitute silverware, watches, 
clo¢ks, wedding rings, utility jewelry, and 
thé diamond sale is but an occasional sale. 
The principle of right and wrong, however, 
apfilies to the diamond as to any other mer- 
chandise, it should be taxed equally with 
other merchandise, if it must be taxed at all. 
Diamond cutters depend on it for their ex- 
isttnce, distributors the same, and it becomes 
a ¢pmmercial commodity as any other mer- 
cHandise, with the added feature of being a 
mith better investment than most commodi- 
tie) to the owner. 

(Question No. 3. If you are elected ‘to 
theHouse will you make every effort to 
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secure equal taxation for all business through 
the prompt repeal of all war excises on 
business? 

“Answer by Mr. Bidaman: I shall do my 
utmost through my voice and vote to pre- 
vent such discriminatory legislation. , 

“Answer by Mr. Sanders: No, I shall not 
ask for the prompt repeal of these taxes on 
jewelry because I think the tax paid by those 
able to buy jewels will cause the least hard- 
ship. 

“Again you are thinking of our business 
only in terms of diamonds and _ pearls. 
Furthermore, you make another mistake. 
In the great majority of cases today the tax 
is not paid by the consumer, but actually by 
the jeweler himself. In the majority of 
cases the tax originally was included in the 
overhead or selling cost of the goods, as 
in many cases the mentioning of the tax ad- 
ditional to the selling price would influence 
the sale of the goods. During the*war at 
the peak of business prosperity, this was in 
fact passed on to the consumer, but today, 
with increased cost of doing business (sta- 
tistics show an actual increase of over 10 
per cent, exclusive of the excise tax, over 
the preceding year) the decrease in selling 
prices due to the keen competition now ex- 
perienced by all business, the competition of 
our line directly with untaxed lines, all tend 
to force the merchant to actually pay this 
tax from his profits, and in numerous cases 
this five per cent actually stands between 
profit and loss on the year’s total of business. 

“Question No. 4. If the Government re- 
quirements make it necessary to place a levy 
on the sales of business, will you vote to 
place a levy on all business alike, without 
any discrimination whatsoever ? 

“Answer by Mr. Bidaman: I most cer- 
tainly will, as I believe in the principle of 
equal rights for all and special privileges to 
none. 

“Answer by Mr. Sanders: No, I will not 
vote for a tax on bread and shoes because 
the requirements of the Government demand 
a tax on pearls and diamonds. 

“The preceding arguments fully answer 
the above. However, why do you refer to 
pearls and diamonds? You are taxing 
everything we sell, everything the auto deal- 

-ers sell, everything the accessory dealer sells, 
and so on down the line. Tliminate these as 


non-essentials, and I want to tell you, you 
are going to place a far heavier tax on 


bread and shoes than is now paid by us, a 
tax directly paid by the consumer, whom 
you actually think you are protecting. 
“You, further in your letter, take the 
credit for having repealed the tax on hats, 
socks, shirts, clothing, premiums on fire, life 
and accident insurance, phonographs, pianos, 
musical instruments, baseballs, Dats, footballs, 
fishing tackle, income from building and loan 
associations, ice cream, medicines, tooth 
paste, and like articles in the drug store 
(which include paints, powders, cosmetics, 
toilet waters) and so on. Now in the name 
of all that is reasonable, why did you repeal 
these taxes, when the very foundation for 
your argument for the existence of this tax 
system is the non-essential classification of 
the articles taxed? I take it for granted 
that you actually believe the jazz instrument 
that smites us so forcibly, is more essential 
than the railroad watch, or that fishing 
tackle, Oh! why go further! Or could there 
have been some other reason why these taxes 
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85 
were removed? You, as representing the 
people, alone can answer this question. 

“In making the plea for equal and just 
taxation, we stand squarely on the question 
of right and wrong, we have no ulterior 
motives, we want the stigma of unequal.and 
unjust taxation removed from our honorable 
industry. We want to be taken from the 
class of alcoholic liquors and narcotics and 
placed with other business where we of a 
right belong. 

“Today these questions are being placed 
before every candidate for the House and 
Senate in every State in the Union, a great 
national movement for equal taxation is now 
afoot, and I say to you, Mr. Sanders, with 
all candor, any candidate who is unwilling 
to see that every single one of his con- 
stituents receives .fair play and honest and 
equal application of our necessary laws for 
taxation, should not be allowed to assist in 
making the laws under which this constitu- 
ent must live. This plea is American in 
every phase, is founded on our Constitution 
and our inalienable rights. We expect and 
want to render to the Government the utmost 
farthing, but will never admit the justice of 
taxing one business and allowing other busi- 
ness to go entirely free. 

: “Most respectfully, 

“RALPH ROESSLER, 
“Chairman, 

“National Special Excise 
Tax Elimination Committee.” 





How the Tax Fight Is Progressing 


Never in the history of the American 
National Retail Jewelers’ Association has 
there been the complete unity of purpose, 
the close co-operation, the absolute oneness 
of purpose as at the present time, and which 
is so clearly shown in the remarkable work 
that is being done in every part of this coun- 
try on the tax elimination campaign that is 
now being waged. Enthusiasm on every 
hand marks the work of the State chair- 
men, and because of this very enthusiasm 
is this great campaign to be a success. From 
the very start, each State chairman was 
urged to wholeheartedly enter this work, to 
place his own personality and initiative in 
it, to present his plea to the candjdates with 
an earnestness that would bespeak his abso- 
lute belief in the justness of the cause for 
which he was pleading, equal taxation for 
all, equal rights for all, his heritage, which 
could only be taken away from him by un- 
American and class legislation. Believing 
in the justness of their cause, these State 
chairmen are gloriously answering the call 
of the national committee, and the results 
that are being daily reported more than 
justify the hard work they are putting in it. 

In making a brief summary of the work 
to date, Oct. 5, 1922, we find the campaign 
well under way. Every State in the na- 
tional association is now enthusiastically 
working, with the exception of one. This 
one will finally produce a leader with vision 
to carry on, it is the belief of the committee, 
and every effort is now being made to have 
the same program going on in this State. 
If a State chairman cannot be found, then 
must the work be carried on from the cen- 
tral committee, for every State must and 
will be represented in this great drive. We 
find that in every State results are propor- 
tionate to the enthusiasm put in by the chair- 
men, and where a program has been care- 
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fully plenned, organization well carried out, 
the results are invariably favorable in the 
answers returned. 

We iid in some States remarkable or- 
ganization ability displayed by the chairmen, 
with many returns from the candidates. In 
several cases, within the next week or 10 
days, a complete report can be made on the 
candidates, with every one pledged for or 
against. In some States, candidates have 
been invited to meet at dinner with the 
jewelers, where the problems of equal taxa- 
tion were discussed. A prediction has been 
made by one Congressman that the tax 
would be removed by the first of the year, 
pledges have come in from Congressmen 
that the fight would be taken up openly by 
them for the repeal of this tax, and many an- 
swers from candidates of all parties are very 
emphatic for the repeal of this war measure. 
And, of course, some opposition, but where 
the opposition is evident, then every effort 
is bent to either change the opinion of the 
opposing candidate, or to actually defeat 
him in his own district through the or- 
ganization of the districts with captains or 
chairmen in charge. 

Of decided interest to the trade is the 
announcement from Pyke Johnson, secre- 
tary, National Automobile Chamber of Com- 
merce, that the great automobile industry 
would use a plan similar to the Indiana plan, 
using, however, but one questionnaire, ask- 
ing for the repeal of the tax. It is the in- 
tention of the jewelers’ committee to co- 
operate with the automobile industry to the 
fullest extent, as each should benefit from 
the other’s efforts. 

No doubt many individual States. will 
have reports for this issue of the paper, go- 
ing into detail concerning the work in the 
individual State, but a very brief summary 
of the work generally is given here to show 
the completeness of the organization, and 
some results that have been reported to this 
office within the next 10 days it will be pos- 
sible to give some very .interesting figures 
on the number of candidates favorable and 
those opposed. 

ALABAMA 

A letter from Secretary Bromberg ad- 
vises that A. L. Hipp, of Bridgeport, is now 
working on the tax plan, and that the en- 
tire State organization is behind him. 

CALIFORNIA 

Work rapidly progressing under 
leadership of Armand Jessop, who is also 
a member of the national committee. Full 
co-operation of the California Gold & Sil- 
versmiths’ Association. 

COLORADO 

Fred Syman, Denver, State chairman, is 

co-operating in every detail. 
CONNECTICUT 

Frank M. Todd, Bridgeport, will actively 
push forward this work, following the nomi- 
nation of candidates in his State. 

FLORIDA 

Chairman Nathan Weil, Jacksonville, is 

carrying out the plan in Florida. 
MARYLAND AND DELAWARE 


G. M. Fisher, Salisbury, Md., chairman, 
has sent out letters to all candidates in both 
States, 


NEBRASKA 
Ed, B, Fanske, Pierce, is carrying out the 





able. 





THE JEWELERS’ 


plan in his usual vigorous way. Volumi- 
nous reports have come from him, and an- 


swers from candidates are being sent in. 
Nebraska is going to make an early report. 


NEW HAMPSHIRE 


Arthur DeMontigny, Nashua, chairman, 
has his State districted, with chairmen in 
each district, and reports active progress. 


NEW JERSEY 


Newark 
This 


Richard Hartdegen, secretary. 
wires, “Pushing full steam ahead.” 
means, of course, a good report soon. 


NEW YORK 


Harry N. Clark, Syracuse, chairman. 
Wonderful work in New York. So much 
has been done in this State by the two ef- 
ficient leaders, Mr. Clark and his secretary, 
Mr. Bald, of Buffalo, that separate reports 
are made by their own State. Their or- 
ganization is complete. Meetings are being 
held throughout the State, candidates at- 
tending these meetings, literature is being 
constantly circulated throughout the State, 
a big membership drive is now on in con- 
junction with the tax work, and most fa- 
vorable results are daily reported. Presi- 
dent Hufnagel is assisting with the work 
with candidates, and has obtained some fine 
responses from members of Congress. 


GEORGIA 
H. C. Viele, Augusta, chairman. Mr. 
Viele has signified his intention to call meet- 
ings among the jewelers, and actively carry 
out the plan. 
ILLINOIS 
Albert G. Levy, chairman, Chicago. 
Again we have too much to report here, and 
separate reports will show in this issue. 
State completely organized, districts with 
chairman, chairmen working in each district, 
the majority of answers in, newspaper pub- 
licity, a newspaper slogan, clipping service, 
news bulletin to captains, organization of 
the most efficient type. Mr. Levy will have 
his own publicity in the trade papers, as 
part of his program. Excellent and com- 
plete reports at all times to the central 
committee. 
INDIANA 
Ralph Roessler, Marion, chairman. Al- 
though this work has been carried on ex- 
tensively, as has been previously reported, 
additional work is now being done in the 
districts where the two main opposing can- 
didates reside. 
IOWA 
L. Major, Perry, chairman. Mr. Major 
writes that he will carry out the plan fully. 


IDAHO 
J. T. Laughlin wires that he is working 
on the plan, and will report results as they 
come in. 
KANSAS 
Henry -Silverstein, chairman. As previ- 
ously reported, this work is well under way 
as Kansas had worked on this plan previous 
in this drive. 
KENTUCKY 
President Irion has appointed G. F. Gei- 
ger, of Louisville, as State chairman, and 
while no word has come from him as yet 
as to results, it is believed that he is ac- 
tively working on the campaign. 
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LOUISIANA 
Jacob Young, chairman, New Orleans, 
writes that he is getting busy with the work. 
MAINE 


Matson Tinker, Portland; chairman. 
Work going on, full co-operation promised. 
MASSACHUSETTS AND RHODE ISLAND 

Louis S. Smith, Beverly, chairman. Here 
we find another State with an exceptional 
organization. Results are being consistently 
reported day by day. Mr. Gifford, presi- 
dent, is contributing greatly to this work, 
having taken up the plan with the auto as- 
sociation in his district. One of the inter- 
esting answers is that received from the 
Hon. Henry Cabot Lodge, in which he says, 
in part: “I earnestly desire that when the 
subject is taken up again we should be rid 
of all those objectionable war taxes.” 

MICHIGAN 

M. H. Bell, Kalamazoo, chairman. Mr. 
Bell has sent out his letters in his charac- 
teristic energetic way, and should have some 
very fine reports soon. 

MINNESOTA 

E. M. Schwenke, New Richland, chair- 
man, writes that he is writing all candidates 
and expects to do his share fully. 

MISSOURI 

W. E. Pennell, Trenton, chairman, writes 
some interesting letters, has his State dis- 
tricted with district chairmen, has sent a 
complete list of candidates, and is working 
on the complete plan. 

OKLAHOMA 

W. F. Arnett, Edmond, chairman. Mr. 
Arnett is a busy man, being both president 
and secretary of his association, but has 
promised to work out a plan whereby the 
work will be taken care of fully in his State. 


OHIO 
FE. R. Abrahamsen, Cleveland, chairman. 
Mr. Abrahamsen has not sent in a report 
as yet as to the results in his State, but 
there is no doubt but that the work is well 
along by this time. 
PENNSYLVANIA 


W. F. Sellers, Altoona, chairman. No 
recent report has been received from Mr. 
Sellers, but Pennsylvania will make a final 
report equal to any State in the Union. 

SOUTH CAROLINA 


W. E. Avery, Columbia, chairman. Mr. 
Avery advises that with their primary over, 
the election of those nominated is assured, 
but will use every effort through persuasion 
to line up all representatives and senators 
on our side. 

NORTH CAROLINA 

William G. Frasier, Durham, chairman, 
known as “Big Bill” by those who know 
him. He’s big in many ways. Mr. Frasier 
is rendering the highest type of assistance 
and will put the campaign over in his State 
with a rush. 

SOUTH DAKOTA 

C. R. Damuth, Redfield, chairman, wires: 

“Yes, we will take tax work at once.” 
NORTH DAKOTA 

William J. Hey, Fargo, chairman. Since 
accepting the work for his State, Mr. Hey 
has made no further report, but as the presi- 
dent, Mr. Peterson, and Mr. Hey both live 
in Fargo, it is believed that they have got- 
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ten together on their State organization by 
this time, and that a report will be forth- 
coming soon. 
TENNESSEE 
E. H. Murray, Pulaski, chairman. Mr. 
Murray has his letters all out to candidates, 
letters to all members, and expects results 
soon. ; 
TEXAS 
W. D. Armstrong, Brownwood, chair- 
man. A wire from Mr. Armstrong says: 
“Depend on Texas, we are working.” 
UTAH 
C. E. Pearsall, Salt Lake City, chairman. 
Mr. Pearsall has sent numerous copies of 
letters to candidates and has the work well 
in hand. 
OREGON 
Frank Heitkemper, Portland, chairman. 
Actively working on plan. 
VERMONT 
William S. Preston, Burlington, is active 
chairman, and the president, R. W. Parish, 
js actively assisting in the work. 
VIRGINIA 


O. F. Russow, Roanoke, chairman. Ex- 
pect to carry out the plan in full. 
WASHINGTON 
A, J. Sartori, Spokane, writes: “You 


can bet!—the State of Washington will do 
its bit to carry out your most magnificent 
plans to rid ourselves of the unjust excise 
tax laws.” “Remember the officers of the 
Washington Retail Jewelers’ Association 
are here to serve you, in whatever capacity 
necessary to help you put through this pro- 
gram of yours, which is of benefit to the 
25,000 or more retail jewelers of this coun- 
try.” How is that for spirit? They will 
win in Washington ! 
WEST VIRGINIA 

W. L. Jones, of Martinsburg, has taken 
charge of his State. Has his printing under 
way, and will do all he ¢an to successfully 
carry out the plan. 

WISCONSIN 

A, W. Anderson, Neenah, chairman. Be- 
sides assisting the central office in distribu- 
tion of literature to the trade, “Andy” is 
systematically covering his State, and re- 
ports good results to date. 








Jewelers of the Columbus district of the 


Nebraska Retail Jewelers’ Association at 
their bi-monthly meeting held at the Evans 
Hotel, Columbus, Nebr., passed a resolution 
according 100 per cent. support to Edward 
Howard in his candidacy for congressman, 
and volunteering to actively recommend him 
to the jewelry trade through the third dis- 
trict. The endorsement was entirely un- 
solicited on the part of Mr. Howard. A 
dinner was held at the Hotel Evans and the 
business of the meeting was transacted over 
their after-dinner cigars. H. G. Anderson, 
Fremont, Nebr., president of the district or- 
Zanization, presided. Most of the evening 
was devoted to a detailed report of Edward 
B. Fanske, Pierce, Nebr., secretary of the 
State association, regarding the proceedings 
of the convention of the American National 
Retail Jewelers’ Association held in Cin- 
cinnati, O., recently. The next district meet- 
ing will be held in Fremont some time in 
November. 
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How the Various. Organizations Are Working 














Illinois Jewelers Work on Tax Fight Pro- 
gressing Satisfactorily and Beginning 
to Show Results 


Cuicaco, Oct. 7.—The tax fight conducted 
by the Illinois jewelers in charge of H. G. 
Lavy, secretary of the State Association, is 
well under way and is showing satisfactory 
results. To date only 24 out of the 56 candi- 
dates for the National Congress have not 
replied to the letters and questionnaires sent 
out by the tax committee and of these 24 a 
large number have been absent from their 
homes and have not been able to take up 
the matter, 

The following news letter was sent out by 
the Retail Jewelers’ Association yesterday : 


NEWS LETTER 
Oct. 6,- 1922. 
FOR PUBLICITY: 

The Illinois Retail Jewelers’ Association 
in its campaign to have the 5 per cent Lux- 
ury Tax on Jewelry repealed has appointed 
Captains in each Congressional District, 
and through them the 1,800 Retail Jewelers 
in the State, and their employees, have been 
thoroughly organized. A big majority of 
the Congressional candidates have answered 
satisfactorily. It is the Republican candi- 
date who appears the most reluctant, and 
who makes evasive answers, with “strings” 
attached to their promises. 

Letter No. 3 has been mailed to the few 
candidates who failed to make reply. Copy 
is enclosed. Captains will follow this up by 
getting all jewelers and employees in their 
districts to also write. 


THE SLOGAN IS: 

“The 5 per cent Luxury Tax includes a 
tax on the wedding rings of every couple 
and on many articles necessary to set up a 
household, while our recent Harding Re- 
publican 67th Congress have seen fit to re- 
move the tax on Jazz Musical Instruments 
on the ground that they were ‘necessities’ of 
life.” (See the Joke?) 

Newspapers are kindly asked to give this 
publicity, 

Respectfully, 
ILLINOIS RETAIL JEWELERS’ ASSOCIATION, 
Apert G. Lavy, Secretary. 


The third fetter sent to candidates and 
Congressmen referred to above reads: 


Oct. 7, 1922. 
“My dear Congressman: 

“We are extremely disappointed not to 
have received the courtesy of a reply from 
you to our communications of Sept. 22nd 
and Sept. 29th. 

“Since last writing you we have received 
to date 42 replies from candidates out of a 
total of 56. Three of these are non-com- 
mittal and have been written to again. 


“As we stated in our former letters we 


would write you again in case you did not 
reply we hope you will not think we are too 
persistent. We are in earnest in this cam- 
paign and you cannot blame us, as the ques- 
tion is of vital importance to our business. 
We want to be successful and hence our 
dogged persistence, 


“The jewelers of Illinois and the nation 
have been discriminated against by the re- 
cent 67th Congress. The Luxury Tax was 
removed from Jazz musical instruments and 
permitted to remain on wedding rings. No 
sane party can argue otherwise when all the 
facts are presented. The jewelers do not 
want any special or class legislation. They 
want and demand equal fair treatment with 
all other lines of business. They have a right 
to make their demands known. Impartial 
and fair treatment is our goal and we are 
set for it. 

“In the other States throughout the coun- 
try, 31 of them are reported through the 
National parent association as having a big 
majority who are in favor of the principle of 
fair play. We want to add the name of II- 
linois to the list as replying full 100 per cent 
the same as several other States. 

“Again we enclose to you our ‘question- 
naire.’ Our request is simple. A stamped 
envelope accompanies it, Your lead pencil 
can do the task. We ask for the courtesy of 
a reply. We believe we are entitled to it. 

“We would appreciate your response not 
later than October 13th, on which date we 
will again be compelled to ask for your views 
on the matter. 

“Most sincerely on the square with you! 
“ILLINOIS RETAIL JEWELERS’ ASSOCIATION, 

“ALBERT G, Lavy, Secretary. 


“P. S.—As we do not know whether you 
have returned home from Washing- 
ton, we are addressing this identical 
letter both to your Washington and 
your voting address,” 





Secretary Frasier Reports Excellent Results 
from Campaign Instituted by North Caro- 
lina Retail Jewelers Against 
Obnoxious Taxes 

Duruam, N. C., Oct. 6.—Results have 
already been reported in the campaign in- 
stituted by the North Carolina Jewelers’ 
Association through their secretary and 
chairman of the State Tax Abolishment 
Committee, acting in conjunction with the 
nationwide movement on the part of the 
jewelers to secure the repeal of the excise 
tax of five per cent. on jewelry. William 
G. Frasier, of Durham, and chairman of 
the committee, today reported the receipt of 
several replies from aspirants to office in 
the House of Representatives or of the Sen- 
ate to the questionnaire sent out by the as- 
sociation. Two of the candidates reported 
themselves as being against discriminatory 
taxation and answered yes to all of the ques- 
tions propounded in the questionnaire; one 
man reported that he will give the matter 
his careful consideration. Robert L. Dough- 
ton, of the eighth district, and H. S. Ward, 
of the first district, answered in the affirma- 
tive to the questions, while Lee S. Overman 
promised to give the matter careful study. 
He will be pressed for a definite answer. 

Chairman Frasier has issued an appeal to 
all jewelers in the State to exert every ef- 
fort to prevail upon the congressional can- 
didates to answer the questions in a manner 
satisfactory to the jewelry trade. Renewed 














90 THE JEWELERS’ CIRCULAR October 11, 1922, 











Established 1860 


EICHBERG & CO. 
OO ———————————— 


Importers and Cutters of 


DIAMONDS 











—, 


CUTTING WORKS OFFICE 
155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. NEW YORK 




















Him. S. Hrdges & Cn. 


IMPORTERS OF 


DIAMONDS 


ae 


FRANK JEANNE, President 

c. L. BLEECKER, Vice-President 

DANIEL PRICE, Secretary ESTABLISHED 1878 
WM. C. GRUNER, Treasurer INCORPORATED 1911 














ESTABLISHED 1860 


SAUNDERS, MEURER. & CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 


GEM BRILLIANTS FANCY SHAPED DIAMONDS 











| 


























October 11, 1922. 






efforts will be put forth during the coming 
week (o accomplish the desired end. 





Greater New York Committee Starts Work 
in Campaign to Eliminate Excise 
Tax on Jewelry 


The campaign to eliminate the obnoxious 
excise taxes in the jewelry trade is gaining 
momentum in Greater New York under the 
directions of the committee and the retailers. 
Since the last issue of THe JEWELERS’ Cir- 
cuLAR the committee in charge has adopted 
a plan of procedure and all retailers in 
Greater New York are being notified by 
letter of the work which this committee is 
doing and urging them to get behind the 
movement. Letters have also gone forward 
to the 69 congressional candidates and several 
whose terms in office hold over in the dis- 
tricts, covered by the Metropolitan com- 
mittee. 

In the Nimrod Room of the Hotel Astor 
on Tuesday evening, Oct 3, after -THE 
JeweLers’ CiRcULAR had gone to press, a 
dinner meeting was held by the committee 
and was attended by the following: Victor 
A. Lambert, chairman; William McDougall, 
treasurer; Laurence Gardner, secretary; 
Albert Kohn, Prentice Luckey, M. L. Kor- 
sunsky and Hugo Falkenstein. At the meet- 
ing, Secretary Gardner submitted a plan of 
campaign which was gone over carefully and 
finally adopted. This plan was briefly out- 
lined in the last issue of THE JEWELERS’ 
CircuLar but is more fully described in the 
letter sent out to retail jewelers in Greater 
New York under date of October 5. This 
letter reads as follows: 


“Dear Fellow-Jeweler : 

“This committee is waging a campaign in 
Greater New York that is of the utmost im- 
portance to every jeweler, both large and 
small. We have just one month in which to 
complete our work. We need your help. 
Please answer this appeal without a day’s 
delay. 

“The discriminatory war excise taxes upon 
the sales of jewelry and other articles were 
levied during the war and are still burden- 
ing you, although the tax upon many other 


articles has either been reduced or entirely — 


eliminated. This principle is very unjust 
and we propose to work to bring about a 
change. 

“The Tax Elimination Campaign is a 
national movement in the jewelry trade, and 
we have undertaken the work for Greater 
New York under the State committee. 
Within a few days we will send question- 
naires to all the Congressional candidates, 
asking each to inform us definitely as to 
how he will vote upon the matter, provided 
he is elected to office. The time to appeal 
to him is before election—not after. These 
answers will be compiled and the entire 
jewelry trade in Greater New York will be 
informed as to the stand taken by the candi- 
dates in the different districts. We are go- 
ing to write to every jeweler telling him 
who the candidates are in both his home and 
business districts and request him to write 
those candidates personal letters on the sub- 
ject. The committee will inform the jeweler 
Just how to proceed in the matter. This 
tax question affects every jeweler and his 
family, and he will be given an opportunity 
fo cast his yote this year as a business man, 


THE JEWELERS’ 


for candidates who have pledged their sup- 
port to a just cause. 

“We will circulate petitions to be signed 
by the employes or customers of the jeweler, 
and these will be forwarded to the Con- 


gressmen and Senators. We will also co- 
operate with the organizations of other 
trades who are interested in this matter. 

“This campaign requires funds and we are 
counting upon you for immediate financial 
assistance. You must not fail us. Your 
check, large or small, will be appreciated. 
Complete the blank and enclose it with your 
check in the stamped return envelope ad- 
dressed to Mr. McDougall, our treasurer. 
Do it now. 

“Yours for success, 
“Victor A, LAMBERT, 
“Chairman.” 
October 5, 1922. 


Letters to the congressional candidates 
have also been sent out by Secretary Gardner 
with questionnaires enclosed, these to be 
answered and returned to the local committee 
as quickly as possible. Within a few days 
an appeal is to be sent to all retail jewelers 
in the city asking them to write to their 
candidates in both their business and home 
districts. Many jewelers will also be asked 
to make personal calls on these congressional 
candidates in an effort to determine just 
where they stand on the elimination of taxes 
which the jewelry trade is now compelled 
to bear. 

The next meeting of the War Tax Elimi- 
nation Committee of the Jewelers of Greater 
New York was held on Tuesday evening at 
the Hotel Astor, after THe JEWELERS’ 
CircULAR had gone to press. At this meet- 
ing, members of the committee talked over 
the plans and also discussed what progress 
has been made during the first week. 





Chairman of Nebraska Committee - Getting 
Excellent Results 


Omana, Nebr., Oct. 7.—In the great 
drive for the elimination of the war 
excise tax, developments prove conclu- 


sively that every jeweler in the United 
States must be informed on the question and 
stand ready at all times to do his individual 
part in the work. It is definitely proven that 
a candidate for office will pay more atten- 
tion to the demands of a single constituent 
in his home district, than he will to the 
strongest committee that can be appointed in 
any other community. 

As an illustration, the following letter re- 
ceived by Ed, Fanske, chairman of Nebraska, 
written by a jeweler in Seward, Nebr., and 
in turn sent to the national committee, shows 
how important it is for each jeweler to take 
up the fight in his own district. 


“Dear Mr. Fanske: 

‘Dr, H. B. Cummins called on us this 
morning to discuss the excise tax proposi- 
tion. ~ 

“T wondered why Dr. Cummins should 
take such an interest in this line, and after 
going over the proposition and explaining 
it very thoroughly, he took the enclosed 
questionnaire out of his pocket with the re- 
mark that he agrees the jewelers are being 
discriminated against and said if he were 
elected he would do all in his power to 
place the levy on all business without any 
discrimination. He then took out his pen 
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and filled out the questionnaire and asked 
us to return same to you. 

“T believe Dr. Cummins will do as he said, 
although he is not on my ticket, I will vote 
for Dr. Cummins, unless I hear him ex- 
press himself to the contrary. 

“Yours truly, 
(Signed) “RiGGERT AND RAMSEL, 
“Per W. F. RAMSEL,” 


With this letter was the questionnaire 
favorably filled out and signed by Mr. H. B. 
Cummins, 

Another letter with questionnaire attached 
came from Mr. Fanske in the same mail. 
The questionnaire was favorably filled out. 
This letter is from Edgar Howard, Presi- 
dent of the Columbus Daily Telegram, 
candidate for Congress. 


“Dear Mr. Fanske:  . 

“Enclosed is my list of answers to your 
questionnaire, as per your request. 

“T believe you are going to have some un- 
expected help in your fight against discrimi- 
natory taxes. I have received several letters 
from business interests discriminated against 
as are the retail jewelers, and they tell me 
they are in the fight in earnest. It is easy 
for me to sign all such questionnaires as I 
have signed your own, because I am un- 
alterably opposed to anything and all things 
looking like discriminatory taxes, 

“Sincerely yours, 
(Signed) ‘EpcGar Howarp.” 
Kansas City Wholesale Jewelers Co-operat- 
ing in Fight Against Excise Taxes 


Kansas City, Mo., Oct. 7.—Kansas City 
wholesalers are co-operating fully in the ef- 
fort to secure elimination of the excise taxes 
Every firm is sending a letter to the two 
candidates for the Senate from this district, 
each letter containing a copy of the ques- 
tionnaire regarding the tax. 

The form of the letter which most are 
sending, was prepared by the association, 
and follows generally the lines of letters be- 
ing sent in other States. The plan of hav- 
ing each firm write, rather than send a 
letter from the association, was adopted, 
that the additional number of times of call- 
ing the candidates’ attention to the subject, 
might have cumulative effect. 

In this work, the wholesalers are co- 
operating with Charles P. Woodbury of the 
Cady & Olmstead Jewelry Co., who has 
been appointed as captain of this district 
for the work. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Oct. 7, 1922. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. $992,779.12 
Gold bars paid 188,179.71 
ND pacackanedeiad cnanen tees $1,180,958.83 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchange. 
CO OF ks css Biches eae nd endure $175,679.26 
CE ti Si sil an wed eer necaeasires 314,802.67 
CE Bos aa caleca Cede damianevindees 185,664.02 
CS aso onddn ae ton eater 128,787.49 
3 ee ee ee ee eC PE Ree Ce 125,245.99 
Ce Ac alan cman mene ee Ke 62,599.69 

ee ee ener ee $992,779.12 
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Ingomar Goldsmith & Co, 


180 BROADWAY, NEWYORK. 








Our My. Fred Goldsmith 
is now on a purchasing trip 
in the European markets. 
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Artificial Pearl Necklaces 


a superior reproduction 
direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7065 


Importers of Pearls, Diamonds and Other Precious Stones 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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Tax Fight in Empire State 








Big Meeting in Buffalo Marks Start of Campaign Against Obnoxious 
Jewelry Tax—Congressmen Pledge Support 

















Burrato, N. Y., Oct. 9—When the Ameri- 
can National Retail Jewelers’ Association 
selected Buffalo as the starting point in its 
Empire State drive for the elimination of 
the live per cent. excise tax on jewelry, it 
made no mistake. In fact, if the response to 
its appeal is anywhere near as spontaneous 
elsewhere as that which marked the meeting 
of local jewelers at the Lafayette Hotel on 
the night of Oct. 3, then the campaign will 
attain its goal. 

Placing the issue squarely up to their Con- 
gressmen and candidates aspiring to election 
to the House of Representatives, Buffalo’s 
representative jewelers received pledges of 
wholehearted co-operation which even the 
most optimistic could not have hoped for. 

After hearing Meyer D. Rothschild, of 
New York, chairman of the Jewelers’ War 
Revenue Tax Committee, and Walter H. 
Mellor, Michigan City, Ind., field secretary 
of the national association, explain the in- 
justice of this so-called luxury tax, Con- 
gressmen Clarence MacGregor and James 
M. Mead and candidates Philip Clancy and 
William P. Greiner pledged their co-opera- 
tion, if elected, in securing the elimination 
of the unpopular levy. 

The meeting was by far the biggest thing 
ever staged in Buffalo, and, considering the 
short time in which to prepare for it, the 
achievement of such success in obtaining a 
large turnout of jewelers, as well as candi- 
dates, speaks well for the indefatigable ef- 
forts of the committee, Charles T. Evans, 
Edward Leininger and Alfred O. Bald. The 
latter, particularly, worked both night and 
day during the week preceding the meeting, 
arranging the various details. The commit- 
tee received compliments from all sides on 
the way they “put over” the meeting, State 
Secretary Bald receiving congratulations by 
wire from Ralph Roessler, chairman of the 
tax elimination committee. 


There were present representatives of all-— 


branches of the jewelry industry, members 
and non-members of either the local associa- 
tion or the 24-Karat Club and from eight 
western New York towns outside of Buffalo. 
In all there were about 125 present, many 
arriving after the dinner in time to hear the 
speakers of the evening. Those who at- 
tended the dinner heard for the first time 
the national convention song hit, “Say It 
with Diamonds.” 

The large turnout was stressed as show- 
ing that jewelers as a whole are decidedly 
discontented with the present method of 
levying taxes and that they have reached 
the point where they are ready to use the 
ballot as a club to force recognition of their 
demands for redress. 

Declaring that jewelers in common with 
other tradespeople had lived up to their war- 
time obligations without a murmur, Meyer 
D. Rothschild, the first speaker of the even- 
ing, declared that it was manifestly unfair 
that when other taxes were eliminated that 
the tax on jewelry and several other lines, 
such as automobiles and candy, should have 
been left on. He declared that articles 


which would be a luxury for some people 
would be within the reach of others, and 
asserted that it was impossible to determine 
what were luxuries. Therefore, he asked, 
why should a few industries be selected and 
taxed when others, such as chewing gum, 
cosmetics, etc., go free? 

He declared that. if an excise tax were 
necessary it should be assessed against all 
industries alike, and that if a sales tax were 
deemed advisable jewelers would make no 
objection. He declared that the transcendent 
issue in the present campaign was tax equali- 
zation. He pointed out that while the pres- 
ent tax was aimed at the sale, particularly, 
of diamonds and pearls, classed as luxuries, 
that as a matter of fact the bulk of sales in 
a jewelry store, especially that of the smaller 
dealer, were essentials, such as watches, 
tableware, cufflinks, etc. He asserted that 
to break even it was now necessary for a 
jeweler to mark up his merchandise 100 per 
cent. and the smaller dealer was fighting for 
his existence. 

Walter H. Mellor, the second speaker, re- 
minded the jewelers that in seeking the 
elimination of the Juxury tax they were not 
asking anything unreasonable of their Con- 
gressmen, but merely for a square deal. It 
was on this ground that he appealed to every 
jeweler to approach his particular Congress- 
man or candidate. He asked the jewelers 
when they went to the polls to forget poli- 
tics and to remember their business. He 
quoted figures issued by the Harvard Bu- 
reau of Business Research showing that only 
46 jewelers in the entire country made a 
profit in excess of 3 per cent. last year, and 
that 39 per cent. showed a loss of 15 per 
cent. or over. He said that statistics showed 
that the overhead of jewelry stores last year 
was 43.5 per cent. on the average and that 
was without adding the excise tax. He de- 
clared that, no special legislation was sought, 
but simply a cessation of discrimination 
against the jewelry and a few other lines of 
business. 

Frank Ehrenfried, president of the local 
association, who presided at the meeting, 
then called upon Congressman MacGregor, 
41st District, to tell those present where he 
stood on the question of tax elimination. 

Mr. MacGregor declared he had been criti- 
cised last year because he had sought to 
have the inheritance tax increased so that 
some of the other levies might be removed 
entirely or reduced. He admitted a more 
equal distribution of taxes was necessary 
and declared that if he was again sent to 
Congress he would do all in his power to 
remedy. the situation. 

Congressman Mead, 42nd District, of the 
opposite political faith, a Democrat, endorsed 
Mr. MacGregor’s stand on estates tax, but 
went even further in declaring openly for a 
restoration of the surtax on incomes over 
$66,000, and a grading upward of the excess 
profits levy. He also declared he was for 
modification of the 18th amendment to per- 
nit sale of light wine and beer and believed 
that while this was, no doubt, a possibility 
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of the future, that when it did come to pass 
it would provide an excellent means of 
yielding taxes. 

Congressman S. Wallace Dempsey’s letter 
of regret was read by the chairman, who 
mentioned that the questionnaire sent him 
had been returned unsigned. Mr. - Dempsey 
stated that he preferred to confer with the 
House ways and means committee before 
passing judgment on the merits of the jewel- 
ers’ case. He will be prevailed upon to take 
a definite stand on the question before Nov. 
7, failing which, he will be informed that 
he cannot expect to secure the votes of the 
jewelers in his district. 

Philip Clancy, of Niagara Falls, candidate 
for Congress in the 40th District, and op- 
ponent of Mr. Dempsey, declared that he 
had no hesitancy in saying that he was de- 
cidedly opposed to discrimination against 
any industry in the matter of taxation and 
that his support could be counted upon in 
the event that he was elected, to secure the 
repeal of the law. 

William P. Greiner, candidate opposing 
Congressman MacGregor in the 4lst Dis- 
trict, declared that he had not waited for 
the opportunity afforded at the meeting to 
express his disapproval of the luxury tax. 
He asserted that he had mailed back the 
questionnaire to the State association the 
day after he had received it. 

Charles T. Evans, past president of the 
State association, followed the candidates. 
He impressed upon the members the neces- 
sity of getting in touch with candidates of 
their acquaintance and urging them to fight 
for the elimination of the unjust tax. He 
cited instances where a personal appeal to 
a Congressman had succeeded where one 
from an association would have been ig- 
nored, 

Gordon McLaren, of Hamilton, president 
of the Ontario Retail Jewelers’ Association, 
told of the successful fight made by the Can- 
adian jewelers against obnoxious taxation 
and assured the members that they had the 
sympathy and moral support of their cousins 
across the border in their campaign. 

Walter Mellor wound up the evening’s 
speaking program by making an appeal for 
jewelers who were non-members to join the 
State association for their own benefit. He 
cited many of the advantages accruing to 
members, such as preferred insurance rates, 
and the services at the disposal of members 
through the bureaus maintained by the na- 
tional association. His appeal resulted in 
the receipt of 14 applications being turned 
in, as follows: 

T. & E. Dickinson, 618-620 Main -St.; W. 
H. Craft, Mutual Life building; Simon 
Cohen, 331 Main St.; Lew Levine, 10% W. 
Eagle St.; Sol. L. Levy, 1483 Main St.; M. 
Turchin, 144 E. Ferry St.; E. H. Carlin, 224 
Allen St.; H. J. Woodward, Best & Co., 11 
E. Genesee St.; S. B. Svensson, 94 Grant 
St.; R. M. Bartsch, 590 E. Genesee St., all 
of Buffalo; Charles A. Schopp, Tonawanda; 
Wm. M. Hopp & Son, Batavia; H. N. Steb- 
bins, and Jacob Weber, Medina. 

The guests of honor at the meeting were: 
Harry N. Clark, Syracuse, president of the 
State association; Emil J. Scheer, Rochester, 
vice-president of the State association; Gor- 
den McLaren, Hamilton, president of the 
Canadian national association; Ben Chap- 
man, Toronto district, chairman of the Can- 





(Continued on page 113) 
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John Stephens, of Rumford Falls, Vt., 
was one of the less frequent visitors in 


town last week. This is the first time he 
has been to this city for three or four 
years. 

George H. Metcalf, bookkeeper at D. C. 
Percival & Co., underwent an operation last 
week at the hospital. He is reported to be 
recovering and expects to be back in busi- 
ness il! a week or so. 

George W. Homer, nephew of George E. 
Homer, has bought the only jewelry store 
in Wellesley, and will develop the busi- 
ness there. He also has a store in Ayer, 
which is the center of the New England 
training camp. 

A charter of incorporation has _ been 
granted to the Belmont Co., manufacturer of 
novelties and glassware. The capital is 
$10,000 and the incorporators are Benjamin 
S. Crockett, Quincy, Samuel S. Slosberg, 
Arlington, and Alfred A. Silton, Dorchester. 

Theatregoers had an opportunity last 
week of seeing a novel feature in the Legend 
of the Pearls scene at Berlin’s Music Box 
Revue. A dozen young ladies were shown 
bedecked with strings of pearls, pearl neck- 
laces, pearl bracelets, pearl hats, even pearls 
on their shoes. Without warning every 
light in the house was turned off, when 
nothing but the pearls shone. The glow of 
the pearls was due to phosphorescence of 
certain chemicals, including calcium sulphide, 
calcium fluoride, barium sulphide and others. 
The pearls were filled with these substances, 
and for ten minutes prior to the appearance 
on the stage the girls stood bathed in the 
glow of powerful arc lights. 

Herman S. Hewett & Co., Brockton jewel- 
ers, who have occupied their present loca- 
tion for 32 years, will mgve into new quar- 
ters in the Olympia building in a few days. 
Mr. Hewett, the proprietor, entered the 
jewelry trade in 1885 with his uncle, S. 
Myron Hewett. Following the _latter’s 
death in 1887, Mr. H. Hewett completed 
his apprenticeship under the guidance of 
Tom Hodgson, father of the present head 
of the Hodgson-Kennard Co. Mr. Hewett 
entered business for himself in 1890 and his 


establishment has grown to such an extent: 


that it is now classed as a Brockton in- 
stitution. The present stock is being sold 
out to make room for a complete line of 
new jewelry purchased for the new store. 

Mrs. Margaret Feeney, of South Boston, 
who was arrested in the Spring on a charge 
of stealing a diamond ring from Thomas 
Long & Co., was sentenced to five months’ 
imprisonment when arraigned in the 
Municipal Court this week. The arrest was 
brought about by R. K. McKeen, head of 
the diamond department, who at the time 
Was showing several rings to the prisoner. 
Mrs. Feeney palmed a ring while Mr. Mc- 
Keen's attention was diverted a minute. He 
ran after the woman and caught her a 
short distance along Summer St. She re- 
fused to return to the store, so that Mr. 
McKeen was obliged to use force. As he 
compelled the woman to go through the 
revolving door the ring fell from her hand. 
Mrs, Feeney is well known to the police and 
has the reputation of being a dope fiend. 









THE JEWELERS’ 





Louis H. Gluck, jewelry salesman, charged 
with the concealment of assets in the bank- 
ruptcy case against the United Jewelry Co., 
for which he travelled in New England, 
described, in testimony before commissioner 
Hayes Oct. 4, the events leading up to the 
alleged holdup, in which he says that he was 
struck on the head and relieved of more 
than $80,000 worth of diamonds and jewelry 
on the night of July 12, 1921. The con- 
tention of the government is that the holdup 
was deliberately staged. Gluck testified that 
he was held up while driving his car from 
Springfield to Connecticut. Another car, he 
said, blocked the entire road, one man jump- 
ing on the running board of his machine 
and pointing a revolver at him. While he 
turned to look at a second bandit, he said, 
he was struck over the head and knocked 
unconscious. He testified that a strange 
man carried his bag the day of the holdup 
and had ample opportunity to know the 
value of the contents. 

Five members of the Tartaglia gang, who 
conducted a series of daring burglaries about 
greater Boston, and who were subsequently 
arrested in a round-up at a cottage at Silver 
Lake, pleaded to indictments in the East 
Cambridge criminal court Oct. 4 and were 
sentenced, the leader to five years in jail. 
They were charged with breaking into the 
jewelry store of George L. Janvrin, at 
Somerville, May 6, and stealing 100 watches 
and two revolvers. Other breaks included 
the store of Walter E. Dyson and Louis 
Binder at Malden, when goods valued at 
$1,090 were taken in these breaks. Because 
the elder Tartaglia has three children, it 
was recommended that he be placed on pro- 
bation. A bag of jewelry valued at $1,160 
was found at the cottage, the property of 
Mr. Janvrin. The defendants were Frank 
J. Tartaglia, James J. McLaughlin, Ralph 
and Sylvanus Cobb and Jeremiah Capello. 
Frank D. Tartaglia, father of the alleged 
leader of the gang, pleaded guilty to two 
counts of receiving stolen property. 

A wedding of much interest to the jewelry 
trade took place in Winchester Oct. 3, when 
Miss Edith Richardson Fenno, daughter of 
Mr. and Mrs. Charles P. Fenno, 18 Cabot 
St., became the wife of Warren Frederick 
Goddu, son of Mr. and Mrs, Louis H. Goddu, 
2 Goddu Ave. The ceremony took place 
at the Unitarian Church. The bride is 
prominent in social affairs and at the Uni- 
tarian Church, and the groom is a grandson 
of the famous inventor of shoe machinery 
of that narne who died a few years ago. 
The father, Charles P. Fenno, is a mem- 
ber of the wholesale jewelry house, D. C. 
Percival & Co., and is highly esteemed in 
the trade. The Rev. George Hale Reed, 
of the Unitarian Church, officiated, and more 
than 400 guests attended the ceremony and 
the reception in the church vestry later. 
The bride was given away by her father, 
the wedding march being played by Organist 
Scott. Louis E. Goddu, brother of the 
groom, was best man. Mrs. H. Warren 
Jackson Jr., of Lexington, was matron of 
honor. The four bridesmaids were Miss 
Doris Bowman, of Winchester, Miss Aleda 
Goddu, sister of the groom, Miss Dorothy 
W. Kerrison, of Winchester, Wheaton Col- 
lege, 1916, a classmate of the bride, and Miss 
Shirley Newell, of Uxbridge, Wheaton Col- 
lege, 1919, The flower girls were Eliza- 
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beth Neiley and Jean Farnsworth, both 
aged three, cousins of the bride. The bride 
wore a beautiful gown of white brocaded 
chiffon, a tulle veil with duchess lace deco- 
rated with orange blossoms. The ushers 
were James S. Flinn, of Winchester, Richard 
F. Fenno, brother of the bride, Paul D. 
Goddu, of Winchester, and Lloyd W. Goddu, 
of Beverly, cousins of the groom. On their 
return from an automobile trip to northern 
New England and Canada Mr. and Mrs. 
Goddu will reside at 29 Winthrop St., 
Winchester. The bride is a graduate of 
Winchester High and of Wheaton College. 
She is a member of the Sigma Beta sorority 
and is active in social affairs and welfare 
work. The groom is a graduate of the High 
School and served as a first-class mechanic 
in the aviation forces for two years during 
the World War, being stationed at Pensacola, 
Fla. He is a member of the Calumet Club 
and the Winchester Post, 97, American 
Legion, and is employed by the United Shoe 
Machinery Co. 











Benjamin Lichtenstein paid a business visit 
to New York last week. 

Dr. E. J. Stein has moved from 225 N, 
Duke St. to 134 N. Duke St. 

Edward Kranich, of Kranich Bros., visited 
New York on business last week. 

William G, Foehl, jeweler for S. Kurtz 
Zook, was recently injured by falling down- 
stairs, 

The H. M. Musser factory’s automatic 
fire extinguisher system was recently the 
cause of a fire alarm, caused by a mishap 
to the system. The firemen responded but 
their services were not needed. 

The program of publicity and education 
inaugurated sometime ago by the Pennsyl- 
vania Optometrical Association, has been so 
successful that the campaign is to be con- 
tinued awhile longer. Plans are being con- 
sidered to. place before the Legislature at 
its next meeting such bills relating to the 
public welfare in connection with their pro- 
fession as is deemed most necessary. It is 
believed the measures will receive strong 
support. It is contemplated, also, to start a 
movement to compel persons seeking automo- 
bile drivers’ licenses to obtain visual acuity 
tests, thereby tending to diminish accidents 
caused by defective vision. 

Andre Larochelle, Waterville, Me.; John 
M. Sackman, Lemoyne, Pa., and James M. 
Kennelly, Allentown, Pa., have entered the 
Bowman Technical School, the last two as 
students in watchmaking and engraving and 
the first named in watchmaking. John A. 
Erickson, of Kane, Pa., has finished a 
course in watchmaking and engraving and 
gone to Indiana, Pa., to a position with the 
Stadt Miller Co. Fred. J. Yeager, who 
recently finished a course at the school, has 
taken a position with the Crescent Jewelry 
Co., Portsmouth, Pa. Robert Roth, of 
Johnstown, Pa., a student, was called home 
on Oct.-4 by the death of his mother. 





Charles C. Shoemaker is the successor 
to the Crown Optical Co., Johnstown, Pa. 








96 THE JEWELERS’ CIRCULAR October 11, 1922, 


SAPPHIRES 
EMERALDS 
















STAR 
SAPPHIRES 











ALL SIZES 
| tment CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
FANCY SHAPES . 
| = ty Fancy Cut Diamonds 
SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 










HENRY GREEN 


527 Fifth Avenue New York 


FUDENHEIM BROS . 


I 
EUDEN SSG - BROAD, 


. ERS 











“~y 
ES 


Manon 7M PORT 














' Chavis tl Ding héey Bioe 


sine nip Teraty PRECIOUS oe 
7-11 West 45%Street, NewYork 


Pearls Pearl Necklaces 
Pearl Ropes 














October 11, 1922. 


ROK 





renien ENA 
: fame 


C. W. Wattles, of W. W. Wattles & hens, 
has been spending the past two weeks in 
the eastern part of Pennsylvania, resting 
along one of the picturesque streams. 

Samuel Weinhaus, of the S. W. Weinhaus 
Co. went to a Philadelphia hospital last 
week for a slight operation. It was in 
every way successful and he is expected to 
be back in Pittsburgh shortly. Mr. Wein- 
haus had been to Atlantic City with Mrs. 
Weinhaus and decided after a rest at the 
seashore to have the slight ailment attended 
to at this time, before the rush of the Fall 
trade set in. 

If anyone thinks the jewelry business is 
going backward, just talk with L. Loughrey 
Roberts, of the John M. Roberts & Son Co. 
That concern went ahead 33 per cent. in 
September, as compared with the same 
month last year. His house expects to do 
a record-breaking Christmas business. 
Even August, which is not a good month 
for the jewelry business, showed that his 
house was 10 per cent. ahead of the same 
month last year, said Mr. Roberts. This 
house does consistent advertising. 

John Malarkey dropped dead at his home 
in Saxonburg last Wednesday. He was a 
retired jeweler and had been in business in 
that place for 25 years. According to word 
received from there he was sitting on the 
side of his bed, when he fell over and ex- 
pired. He had not been in good health for 
some time. He leaves his widow and four 
children. Deceased was a member of the 
Lutheran Church of Saxonburg and was a 
veteran of the Civil War. He was known 
among the older jewelers of Pittsburgh. 

A meeting of the members of the Jewel- 
ers’ 24-Karat Club of Pittsburgh will be 
held this week or next for the purpose of 
electing officers. President J. Clare Craw- 
ford talked the matter over last week with 
some of those who have been active in its 
affairs, and Secretary Frank Burger will 
send out a call. Mr. Crawford says he will 
positively not serve another term, and told 
THE JEWELERS’ CIRCULAR correspondent he 
thought the honor should be passed along, 
as it is in the New York club. As to 
whether there will be a smoker, is a mat- 
ter he intends to leave up to the incoming 
president. There was some talk of holding 
one, but as he says he positively will not 
take another term, he wants the responsi- 
bility of another entertainment to be decided 
by the new president. 

Recently, Coroner’ W.. J. McGregor, a 
physician, has been calling upon newspaper 
men to sit on juries in the’ finding of ver- 
dicts in which great public questions are in- 
volved. He selected three for the recent 
bunkhouse fire catastrophe of the Pennsyl- 
vania Railroad, during the shopmen’s strike, 
and the same number last week to inquire 
into the death of one child killed and 63 
injured in the collapse here of the lobby 
floor of the New Strand, a motion picture 
theater. In the last-named case, THE 
Jeweters’ Crrcuiar’s Pittsburgh corre- 
spondent was among those selected to render 
a verdict, the movie picture owner being 

on a charge of manslaughter. Dr. Mc- 


or is requesting newspaper men to * 


--diamonds. 


ve, beeause of their being trained investi- 
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gators, and has requested they ask questions 
of witnesses in enabling them to arrive at 
conclusions. 

Several months ago some of the leading 
jewelers of Pittsburgh quietly raised a fund 
of about $500 to fight undesirable auctions 
and to have the auction business controlled 
by a city ordinance, if there are no existing 
regulations. This money was placed in the 
treasury of one of the trade bodies, sup- 
posed to look after such matters, and noth- 
ing has been done. Efforts to obtain a con- 
ference with city officials were fruitless and 
some harsh things are being said, which if 
true, will no doubt lead to someone being 
called to account, it is said here. The jewel- 
ers who have been foremost in the matter 
declare that they are not opposed to the 
legitimate auction, but that they are op- 
posed to the manner in which some are being 
conducted. It is declared that the public 
is being victimized by unfair methods. Mer- 
chants are at a loss to know why it is that 
such things are tolerated and that legitimate 
business is not protected the way it should 
be. It is likely that further efforts will be 
made along the same line. The leading 
jewelers here feel, in any event, that, as 
they endeavor to do a legitimate business, 
others should be forced to do likewise. Con- 
siderable feeling has been aroused here re- 
garding the subject. 








Notes from West Virginia 





V. L. Bennett, well-known jeweler of 
Rock Cave, W. Va., succumbed recently to 
an attack of acute indigestion. His illness 
was of very short duration. 

F. E. Watson, an experienced watch- 
maker, has been secured by S. S. Kerner, 
Weirton’s leading jeweler for his repair 
and engraving department. Mr. Wat- 
son has been engaged in his present work 
for the past 20 years and is very efficient. 

B. F. Robinson has sold his jewelry store 
at 322 W. Main St., Clarksburg, W. Va., 
to Lee Probst, who has been in the jewelry 
business in Clarksburg for the past 17 years. 
The Robinson jewelry store is one of the 
best known business establishments in the 


city. Under the firm name of F. A. Robin- 


son & Son it has been conducted at the 
same location for over 40 years, having 
been opened in 1879. 

L. P. Currence has sold his jewelry busi- 
ness in Clarksburg, W. Va., to Fanus & 
Co., Fairmont. The new owners have made 
some alterations in the interior of the store 
room and some additions to the stock. They 
have already, taken possession. They will 
continue their Fairmont store and will divide 
their time equally between this city and 
Fairmont. Mr. Currence has been in the 
jewelry business for 16 years and will now 
retire. 

The jewelry repair shop of James L. 
Teachout, Wheeling, W. Va., was the mark 
of an early morning robbery. The thieves 
were frightened away by neighbors who had 
heard the noise, and an investigation of the 
entire store revealed that nothing was found 
missing. The place of the night’s robbery 
was the scene of a daylight robbery several 
years ago, when two men entered Stauver’s 
jewelry store at noon and made,their escape 
“many thousands of dollars worth of. 
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It is onnammeed that the Humburch sale 
of jewelry in the East Ave. store will be 
completed about Oct. 15. 

Albert J. Van Atta, watchmaker, who was 
located in the Commercial, has gone to 
Ithaca to engage in business. 

An unusual exhibit of home grown filberts. 


.is displayed in the show window of Dudley, 


Given & Simpson, East Ave. Fifteen vari- 
ties of filberts shown here have been grown 
in a local filbert grove. 

Martin R. Knapb, designer and engraver, 
who has been with the Philip Present Co. 
for the past 20 years in the Commerce 
building, has resigned to engage in business 
for himself. He is located at 913 Commerce 
building with R. A. Gutfrucht, watchmaker. 

Harold G,. Stafford, graduate of the 
Rochester School of Optometry class 1922, 
has accepted a position as manager of the 
optical department of the L. Sunderlin Co., 
Main St. E. He was practising in Medina 
for a short time before locating with the 
Sunderlin company, 

Walter Mellor, field secretary of the 
American National Retail Jewelers’ Associa- 
tion, accompanied by President Harry N. 
Clark, of the jewelers’ State association, 
were present at the meeting of the local 
jewelers which was held at Hotel Seneca 
on Monday evening, Oct. 9. This meeting 
was a part of the State drive to secure some 
action on the jewelers luxury tax. 











August pate. of A. ‘'B. Griswald & Co., 
has returned from a pleasure trip. 

Mrs. E. Clarke, of Hausmann’s, Inc., has 
returned from a six weeks’ vacation, spent 
in Chicago and Indiana. 


A. B. Griswald & Co. are making im- 
provements and repairs and touching up 
generally their handsome establishment in 
advance of the Fall trade. 

W. S. Bender, vice-president of the White 
Bros. Co., arrived Sunday from a month’s 
trip, spent for the greater part in Colorado. 
His trip has been of much benefit to him. 

Arthur Palfrey, of the firm of A. B. Gris- 
wald & Co., who has been rusticating for 
the past eight. weeks in the north, is back 
home’ looking remarkably well and reports 
having a delightful time. 

Henry Hausmann, secretary-treasurer of 
Hausmann’s, Inc., will be home during the 
present week from a delightful trip to New 
York and cities in vicinity. He was one of 
the delegates to the national convention 
which was in session last month at Cincin- 
nati. 








The Snider-Fletcher Co., Durham, N. C., 
has added a new department to its enter- 
prising store by the employment of an ex- 
pert jewelry maker. The firm is one of the 
oldest in Durham and is catering to a good 
trade. The new department, according to 
the manager of the store, is one that has 


tong’ been needed: Aygomplete shop has 


* been installed in the rear of the large store. 
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Louis Pressel & Ledeberg, Inc. 


Importers and Cutters of Diamonds 


Our Advantage Is Your Opportunity! 


Our Mr. Louis Pressel is returning from our European cutting works with an 
assorted stock of all sizes and qualities 








Communicate With Us. 


35 Maiden Lane, New York City 
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Offer Exceptional Attractions in Stones for All 


Pendants, Sautoirs, Placques and Briolettes 


Onyx Amethyst Sapphire 
Lapis Topaz Blood Stone 


And Many Others Suitable for the Above Purposes 


Thru our European offices we can offer extraordinary values at this time, when most necessaryto the Trade. 














Importers and Dealers in Precious and Imitation Stones 
New York, 70 West 40th Street 8 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. § 











STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 
Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Canton, O. 





TRADE CONDITIONS 


A much better feeling of optimism exists among 
the jewelry industry in the Canton district this 
October than did last, it was stated by prominent 
men of the trade last week. With industries hum- 
ming, the coal and rail strikes partially adjusted 
and majority of wage differences in the steel in- 
dustry settled, the outlook for the Fall and Winter 
trade looks most encouraging. Diamonds are now 
active, fraternal jewelry, while only a small factor 
of the trade, is boosting volume, rings and watches 
are moving better and gift sections of the larger 
jewelry stores report increased volume since mid- 
September. Crystal departments, cut glass and 
antiques have had a better call the past month 
and summed up the trade appears to have entered 
a revival which in all probability will tide retailers 
over until the holiday rush of mid December. 





Joseph Fisher, well-known Canton jeweler, 
has been appointed a member of the griev- 
ance and arbitration committee of the Can- 
ton Chamber of Commerce for the ensuing 
year. 

It is announced that the Rubin & Fredland 
Co., in addition to its jewelry store recently 
opened at 333 N. Market Ave., will main- 
tain a complete gift shop, featuring imported 
as well as the newest merchandise of the 
New York markets. 

Canton jewelry shops have resumed their 
usual closing hour, 5.30, according to an- 
nouncement made by the Retail Merchants’ 
Association of the Chamber of Commerce. 
The 5 p. M. closing hour was observed dur- 
ing July and August on all days except Sat- 
urday, when the 6 p. M. closing hour was in 
effect. 


It is announced that J. B. Rose & Co., 
jewelers and importers, for many years on 
N. Market Ave., will open their new store 
soon after the first of the year. This will 
be located in a new building now in course 
of construction on 6th St. N. W., adjoining 
the new Northern Hotel. 

Retail jewelers of East Liverpool face 
heavy loss as the result of a general strike 
of 7,000 pottery workers, closing down some 
35 general ware plants in the East Liverpool 
district and upper Ohio Valley. Many 
jewelry stores handling open stock china 
will be compelled to do without this particu- 
lar kind of merchandise until the factories 
again resume, which may be in_ several 
months, 

An important incident of the past month 
in the jewelry industry was the formal open- 
ing Wednesday, Oct. 4, of the Rubin-Fred- 
land Co.’s store, which shop was opened at 
333 Market Ave. N. only a month ago. Be- 
tween the hours of 7.30 and 10.30 the store 
received the public. J. Fredland is manager 
of the store at Canton. This same company 
operates a shop of similar policy at East 
Liverpool, O. 

The annual Fall exposition and sales week, 
fostered by the retail merchants of Canton 
last week, was participated in for the first 
time in history by the retail jewelers. Every 
uptown jewelry shop offered its newest ar- 
rivals in diamonds, watches, rings and gifts, 
either in window displays or in special ex- 
hibits, inside the store. In former years this 
exposition has been confined to retailers of 
men’s and women’s wear. 

Retail jewelers have been invited to send 
clerks to the classes in retail salesmanship 
being maintained by the Chamber. of Com- 
merce and Board of Education. Clerks go 
to school part time and work behind the 
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counters of Canton stores a part of each 
day. A diploma is awarded upon completion 
of the course. The salesmanship classes 
have been operated in Canton for the past 
two years in charge of a federal vocational 
instructor. 

Tuesday, Oct. 3, marked the opening of 
the John J. Pfouts & Co. jewelry store at 
328 N. Cleveland Ave., Canton’s newest ac- 
quisition to the trade and one of the most 
complete shops in eastern Ohio. Mr. Pfouts 
announces the store will cater to the most 
exclusive trade and that the store will carry 
a complete line of jewelry, diamonds, 
watches and cut glass. An innovation here 
is the chinaware department of the new 
store. The company will maintain an open 
stock on the best American and imported 
lines of China. An extensive line of iri- 
descent and fancy glassware will also be 
handled by the new store. The shop also 
will maintain a fully equipped optical and 
watch repairing department. All work will 
receive the personal attention of John J. 
Pfouts, who is a graduate optometrist and 
watchmaker. The store is the second jewel- 
ry shop to invade the new North Cleveland 
Ave. retailing district in the past year. 














TRADE CONDITIONS 


Retail jewelry merchants of Evansville report 
that thus far their business for the month of Octo- 
ber has been quite satisfactory and that they are 
looking for a splendid trade during the remainder 
of the year. The out-of-town trade this Fall has 
shown some improvement over that of the corre- 
sponding period of last year. General business 
conditions in the towns and cities in southern In- 
diana, southern Illinois and western and northern 
Kentucky are much better than they were this time 
last year. Trade conditions in the rural communi- 
ties also have shown a big improvement over last 
year and farmers are buying more liberally than 
they have at any time since the close of the world 
war. Wholesale jewelers here report that the trade 
outlook now is better than it has been for some 
time past. They say the car shortage situation is 
becoming better all the time and that their Fall 
and Winter trade promises to be better than it 


was last Fall and Winter. 


John Hartmann, of Raphael Bros’. Dry 
Goods Co., wholesale and retail jewelers of 
this city, has returned from a business trip 
on the road. 

T. C. Basye, leading retail jeweler of 
Rockport, Ind., was a business visitor in 
Evansville a few days ago and reported 
that trade in his locality is coming along 
all right. 

The pearl-button factory at Grayville, 
Ill., a few miles west of this city, has been 
operated steadily all Summer and probably 
will continue to do so for several months 
to come, as the company has a large supply 
of mussel shells on hand that were obtained 
from along the Wabash River, The pearl- 
button market has been rather active all of 
this year. 

C. J. Schlomer, the retail jeweler at Mt. 
Vernon, Ind., now occupies the whole of the 
building on Main St. in that city, the mil- 
linery store that occupied a part of the 
building having moved out. Mr. Schlomer 
has contracted for several new wall cases, 
and after contemplated repairs are made 
and his stock is properly placed, he will 
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have one of the finest and most modern 
jewelry stores in southern Indiana. 

Retail jewelers at Vincennes, Washing- 
ton, Bicknell, Mt. Vernon, Boonville, Peters- 


burg, Huntingburg and other towns in 
southern Indiana report that their Fall trade 
has been all that they had expected and that 
indications point to a better holiday trade 
this year than last. Most of the jewelers 
report that they have well assorted stocks 
for holiday selections. 

C. W. Leffingwell, of the Olsen-Ebann 
Furniture Co., Main and 6th Sts., here, has 
been named as a member of the program 
committee of the Evansville Credit Associa- 
tion and will help to arrange the programs 
for the various meetings of the association 
during the coming Winter months. The 
association will hold a meeting at the Cham- 
ber of Commerce once a week. 

Charles F. Artes, of the Charles F. Artes, 
Inc., of 321 Main St., has been appointed 
on the reception committee to help enter- 
tain James E. Watson, United States Sen- 
ator from Indiana, when he makes an ad- 
dress in the Coliseum here on the night of 
Oct. 20. Mr. Artes has been active in Re- 
publican politics in Evansville and southern 
Indiana for a number of years. 

Henry Paul, 609 Main St., retail jeweler 
here, is one of the charter members of the 
Hot Dog Club that was formed here re- 
cently. It has for its objects charity and 
sociability. The club will be extended to 
other cities and in time will be incorporated 
as an international organization like the 
Rotary and Kiwanis clubs. Mr. Paul says 
that no one has been able to tell why the 
club took the name it did. The membership 
of the club is growing rapidly. 








Oakland, Cal. 


The former head watchmaker for 12 years 
with Eli Bock of New York is now in 
charge of the watch repair department of 
Davidson & Licht Jewelry Co. 

Charles J. Branstead, of Berkeley, is 
working to change the tax laws on jewelry 
along the lines proposed by the national 
association. Representatives of the Califor- 
nia Gold & Silversmiths Association have 
been visiting the trade of the bay district to 
organize the jewelers for concerted action 
for the repeal of these laws. 

E. W. “Gene” Martin, Oakland watch 
specialist on Broadway, is offering to replace 
broken crystals in watches free of charge 
to everyone bringing in a copy of an ad that 
is run periodically in the local papers. This 
is serving to acquaint people with the estab- 
lishment and at the same time offers a check 
on the-effectiveness of the advertising. 

Oakes & Harrison are now located in their 
new headquarters at 316 Henshaw building. 
Fred A. Smith, formerly at 150 Post St. 
San Francisco, has moved to Oakland and 
is sharing the space with Oakes & Harrison. 
Mr. Smith is pleased with the change he has 
made. D.H. Harrison says that the change 
was made to secure a more convenient loca- 
tion in order to keep up with the large 
amount of repair work being done at the 
present time. 











A. Zolot has opened a jewelry store be- 
tween 28th and 29th Sts., on North Ave, 
Milwaukee, Wis, 
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It is impossible to cut an Aquamarine thin The Jewelers’ Circular 
and retain its BRILLIANCY. Publishing Company 

Lacking BRILLIANCY an Aquamarine has 21 John Serect —_. 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company ST 0 M ES 


We fill mail orders promptly. Advise 
6 West 48th Street, NEW YORK us of your needs in the stone line, precious 
and imitation. Stone seal engraving, en- 
LONDON PARIS crusting, and lapidary work, and at prices 


26 Holborn Viaduct 44 Rue Lafayette surprisingly low. 


FROM MINES TO MARKET Kroner, Hyman & (o., Inc. 


IMPORTERS 
No. 51 Maiden Lane, New York 
John 0350 
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S E E Our specialty is repairing, restringing Medical 


and altering of all kinds of Seed Pearl Ophthalmology 


Jewelry. By Arnold Knapp, M.D. 510 
PEARL FRANK C. OSMERS 


pages, with 32 illustrations. 
J ewelr 2 West 47th St. New York, N. Y. 





Chapter I, comprising 980 

pages, is devoted to the anat- 

omy of the eye and especially 

the ocular nervous system. 
Price, $5.00 


The Optical Publishing Co. 
1l John St., New York 
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664634 ligne, 16 Jewels, Breguet hairspring, full 
cut balance Elem.—14K. white gold Rectangu- 
lar watch, complete with ribbon and box $34.00 





At the Old Prices 


our merchandise is swiftly being exhausted. 
Send us your orders at once as the advance 
in prices will soon be in effect. 


Our full line of guaranteed, reliable lever 
watches consists of 104%L., 9%4L., 83%4L.—12 size 
and 16 size—7J., 15J., 16J., and 17J., round and 
6%L. rectangular movements, large assort- 
ment, with Breguet hairspring, full cut bal- 
ance and richly engraved fancy dials. Put up 
in 10-yr., 20-yr., 25-yr. filled—14K., 18K. Belais 


and 20K. solid—yellow, green and white gold 
cases. 
All watches shipped complete with appro- 


priate mesh or woven wire bracelets, upon 


request, at additional charge. 


We also wholesale watch movements and cases. 


Prices subject to catalog list and special cash 
discount. 


BERNARD I. PACKER 





- Ns 1G 
1727—10% ligne, 7 Jewels, 25-yr. white gold filled 
lever watch, in any poosier shape, complete 
with 1/10 ribbon and 





954—9%4 ligne, 15 Jewels, full cut balance, 3 adj., 
finely finished. Elem,—14K. white or green 
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gold watch, in any popular shape, —, 
with ribbon, 14K. trimmings and box.. 
oe —-1074, Hagen, 7 Jewels, 2-yr. (Dueber) round 68 Nassau Street New York Above, complete, 14K. fancy case with chaped 
P. P. Convertible lever watch, complete with dial and crystal, add $4.00. 
1/10 TibDDOM ANd DOK... .0cc0cesscccoccers $12.00 Tel. John 1348 Above, complete, 20K. round glass case, add $6.90. 
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e * 
1922-1923 Edition ; ¥ 
The Jewelers’ Circular 
B ’ Direct 
Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 
First Quality: All graduations. 
° Rose, cream, orientals, full or semi-opalescent. 
Price One Dollar A good tip for retailers—Buy now. 
Samples on request. 
All kinds of clasps. 
Matching and restringing. 
The Jewelers’ Circular Publishing Co. Prices from $2.25 to $50.00. 
Complete with Boxes. 
11 John Street New York, N. Y. tte 
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on an automobile trip to the Delaware Water 
Gap and Niagara Falls. 

A. S. Porter, of Lansdowne, Pa., has re- 
turned to business in good health after a 
two months’ vacation in Maine. — 

Louis Sickles, a member of the firm of 
M. Sickles & Sons, 900 Chestnut St., spent 
a couple of days in New York last week on 
a business trip. 

Clarence Sheer, of H. O. Hurburt & Sons, 
813 Chestnut St., has brought his family 
home from Stone Harbor, N. J., where they 
spent the Summer. 

Cc. F. Miller, president of the Hamilton 
Watch Co., Inc., Lancaster, Pa., was in 
Philadelphia last week and met many of his 
friends in the trade. 

J. Rothbaum opened a modern jewelry 
store on Oct. 4 on 60th St. below Walnut. 
Mr. Rothbaum was formerly connected with 
the jewelry engraving department of Litt 
Bros. 

Carl Stratton, Lester Engle, Charles Mid- 
dleman and George F. Baum, all watch- 
makers, who were formerly employed in the 
Wanamaker Store in this city, have gone in 
business for themselves. They have taken 
offices in the Professional building and will 
do watch repairing for the trade. 

Among the out of town jewelers who were 
in Philadelphia last week were Howard E. 
Fitzsimmons, West Chester; Mark Trone, 
Hanover; J. H. Shuler, Norristown; George 
W. Dilts, Gloucester, N. J.; A. E. Baylies, 
Bristol; E. C. Morrison, Bridgeton, N. J.; 
S. R. Kauffman, Belleville, and H. B. 
Schanley, Quakertown. 

Twenty-five enthusiastic golfers partici- 
pated in the annual Fall tournament of 
the Poor Richard Club at the Stenton 
Country Club on Oct. 3 for the Bartley J. 
Doyle Cup, offered by Mr. Doyle who is 
president of the Philadelphia Jewelers’ 
Club. The trophy was won by Rowe 
Stewart with a net card of 72. Mr. Stewart 
had a gross of 90, but he carried the sub- 
‘stantial handicap of 20, and was able to 
walk off with a victory. 

The “Philadelphia Cup,” a_ beautiful 
trophy designed and made by Bailey, Banks & 
Biddle Co. of this city for the Philadelphia 
Real Estate Board was on display in the 
windows of the manufacturers last week. 
The cup was presented by the Philadelphia 
Real Estate Board to the Pennsylvania Real 
Estate Association on Oct. 5. The cup is to 
be contested for annually at the convention 
of the Pennsylvania Real Estate Association 
and awarded for the best five-minute home 
city speech. 

Jewelers are warned by the United States 
Secret Service Department to be on the look- 
out for a new counterfeit $5 Federal Re- 
serve note. The note, drawn on the Federal 
Reserve Bank of New York, bears the name 
of Frank White, treasurer, and A. W. Mel- 
lon, Secretary of the Treasury. The check 
letter is A and the serial number B-2935979B. 
The back of the note is off color being a 
dark green. The plate number is 1954 and 
is under the words Five Dollars at the 
bottom of the note. 

Among the manufacturers’ representatives 
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in Philadelphia last week were R. B. Mac- 
Donald, Jr., of Morse Andrews Co. and the 
Morse Pencil Co. belt buckles, chain and 
pencils; Frank Somes, of Arnold & Steere 
Co., Providence, R. I.; E. B. Richards, of 
Smith & Crosby, manufacturing jewelers, 
Attleboro, Mass.; Georg Simmons, of C, Ray 
Randall & Co., North Attleboro, Mass.; 
Thomas E, Smith, of the Leach & Miller 
Co; Attleboro, Mass.; Mr. Miller, New 
York representative of the Ansonia Clock 
Co.; John Sherlough, Keystone Watch Co., 
and H. E. Brison, Jr., of the Farrington 
Mfg. Co. 

James M. Orr, watchmaker of 1011 Chest- 
nut St., has returned from his vacation 
trip to Chicago, Detroit and other middle 
western cities. While in Detroit Mr. Orr 
was entertained by William T. Lewis, of 
Highland Park, a suburb of Detroit. Mr. 
Lewis was a former Philadelphian and will 
be remembered as the first president of the 
Philadelphia Horological Society. He con- 
veys through Mr. Orr his kindest regards to 
all his old associates who were interested in 
the society. Mr. Lewis has given up the 
watch repair business and is now the man- 
ager of the advertising department of a large 
piano and musical firm in Detroit. 

Joseph Goodman & Co., diamonds, plati- 
num and diamond jewelry, of 101 S. 8th St., 
expect to move into their new home, the 
Goodman building, 731 Sansom St., during 
the early part of November. The Good- 
man building when completed will be one of 
the show places of the street. The building 
stands on a lot 22 feet six inches wide by 
63 feet deep. It has an Indiana _lime- 
stone front, is fireproof and embodies the 
latest ideas in building construction. The 
first floor will be of mother-of-pearl and 
to add to the beauty of the interior all the 
woodwork and fixtures will be of solid 
mahogany. A shower and cabinet bath have 
been installed. The first floor will be occu- 
pied by the firm of Joseph Goodman and 
Co., while other rooms on the floor above 
will be leased to jewelers and kindred trades. 

A number of the leading retail jewelers 
of Philadelphia attended an informal dinner 
at the Hotel Adelphia, Monday evening, 
Oct. 2. The local jewelers had as their 
guest W. F. Sellers, Altoona, Pa., the new 
president of the Pennsylvania Retail Jewel- 
ers’ Association. Among those present 
were Charles H. Hambly, William Sutton, 
Ira D. Garman, George S. Katz, R. T. 
Ferguson, William Bode, F. L. Davis and 
Ralph Seaman. Following the dinner a 
conference was held at the Manufacturers’ 
Club and an address was made by Mr. 
Sellers which resulted in the endorsement 
by those present of the Indiana Plan as 
originated by Ralph Roessler, secretary of 
the Retail Jewelers’ Association of the 
Hoosier State. Under this plan the 
organized jewelers of the various States 
will make a drive on their respective Sena- 
tors and Congressmen and urge them to 
eliminate the excise tax. 


A number of robberies of country stores 
in southern Indiana, southern Illinois and 
western and northern Kentucky have been 
reported recently and in many instances 
jewelry and watches were taken, It is be- 
lieved that most of the robberies were com- 
mitted by professionals. 














The town manager proposition was de- 
feated last Tuesday by a vote of about 
4 to l. 

A number of the factories will be closed 
on Thursday, Columbus Day, which is a 
State holiday in Massachusetts. 

The industrial section of the evening 
schools will be omitted this Winter owing 
to a lack of sufficient funds by the school 
committee. 

Frederick Pond, one of the oldest retired 
jewelers in the town died last Sunday at 
the soldiers’ home in Bristol, R. I., at the 
age of 80 years. He worked for 30 years 
for R. Blackinton & Co, and was retired 
by the late W. B. Ballou on a pension. 

Herbert J. Straker died last Sunday in 
Worcester. The deceased was a member 
of L. E. Freeman & Co. and Straker 
& Freeman. For the past three years he 
had been confined to a hospital in Worcester. 
The funeral was held Tuesday afternoon 
and was private. 
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J. Avidan, buyer for Lippman, Spier & 
Hahn, New York, was a local visitor last 
week, 

The Standard Button Co. dined its win- 
ning baseball team last Friday at the 
3ronson Cafe. 

The Wells Mfg. Co. of this city has made 
application for membership in the National 
Jewelers Board of Trade. 

Joseph Finberg and Raymond M. Horton 
last week resigned as members of the 
Attleboro City Planning board. 

The will of Mrs. Edwin C. Bright, widow 
of the late Edwin T. Bright, jeweler, be- 
quests $5,000 to the Sturdy Memorial 
hospital. 

The Frank Mossberg Co. has taken steps 
to encourage athletes among its employes 
and an athletic association will soon be 
organized. 

Milford C. Bliss was elected president 
of the Attleboro Associated Charities last 
week. Arthur A. McRae was named as 
vice-president while William King was 
selected as secretary. 

John Swartz, organizer of the inter- 
national Jewelry Workers Union, was in 
Attleboro and North Attleboro last week. 
He informed friends that he intended to 
try and reorganize the Attleboro local of 
jewelry workers. 

The First National Bank has received a 
certificate extending its corporate existence 
a period of 99 years. The officers of the 
bank are: Clarence L. Watson, president; 
David E. Makepeace, vice-president; 
Frederick G. Mason, secretary. 

The following Attleboro jewelers took 
part in the Fall tourney of the Jewelers’ 
Golf Association held last week: L. G. 
Balfour, William J. Gow, Eben F. Wilde, 
G. W. Strandberg, Frank C. Roundsville, 
James L. Wiggmore, S. M. Einstein and 
G. L. Shepardson. 








a return to the formal dinner in the Home. 
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DINNER SERVICES 


A reaction in our social life points to less public entertaining, and 


Thus the beautiful 


and varied lines of Gorham Dinner Services are of added interest 
and importance. 


1. 
2. 


3. 


AcantTHus. Flat Chasing. Very complete line. 

Apam. Matches Adam Flat Silver. Applied 
ornament. 

CHATHAM. Matches Chatham Flat Ware. 
Queen Anne style. 

(CHIPPENDALE. A Georgian design, pierced 
pattern. 

EpcewortH. New line to accompany the 
beautiful new Edgeworth Flat Ware. 

Essex. Matches Essex Flat Silver. Gothic 
in feeling. 
Etruscan. Greek fret motif. 
famous Etruscan Flat Ware. 
FarrFax. Simple but very distinctive form. 
Matches the popular Fairfax Flat Silver. 
FLorENTINE. High relief chasing. A De 
Luxe Line, 

JAPANESE HAMMERED. An unusual and at- 
tractive pattern with piercing. 

Kinc ALBert. Has the characteristic, simple 
beading of King Albert Flat Ware. 

Lenox. Louis XIV in character. Matches 
Lenox Flat Silver. 

LivINGsTON PLAIN. Matches the well known 
Livingston Flat Ware. 

Livincston Cuasep B. The same ware only 
beautifully chased. 

Louis XVI. Pierced Patterns, with garlands 
and shields. 

MAINTENON. Louis XVI. Remarkable ex- 
ample of high quality and low price. 

Marne. French design. Hammered and 
chased border. 


Matches 


18, 
19. 
20. 
21. 
22. 
23. 
24. 
25. 


26. 
z7. 


28. 
29. 


30. 
31. 


32. 
33. 
34. 
35. 
36. 


PEMBROKE, 
smithing. 
Piz Crust. Characteristic of the Chippendale 
period of furnishing. 

PLymouTH. Simple Colonial design. Matches 
Plymouth Flat Ware. 

PorTSMOUTH PLaIN. Pre-Revolutionary de- 
sign. Matches Flat Silver. 

PortsMouTH CHASED, The same with light 
chasing. 

PorTSMOUTH HEAVY CHASED. 
only with heavy chasing. 

RENAISSANCE. English in form with early 
Italian decoration. 

SHERATON. Graceful Sheraton form, plain 
surface. 

SHERATON, The same with vertical flutings. 

SHEARTON. The same with flutings and 
leaves. 

Stranp. Simple in character, with piercing 
and thread border. (Short Line.) 

Vicror1AN. Early 19th Century. Matches 
Victorian Flat Ware. 

Line 26. Simple design with laurel border. 

Line 64. Colonial in character, unorna- 
mented. 

Line 77. Georgian in character, but more 
severe. 
Line 641. 
graving. 
Line 79. Georgian in feeling with flut- 

ings, unornamented. 
Line 1822-m. French 
heavily chased. 
Line 0433. New for 1922. 


Early American Colonial Silver- 


The same 


Colonial form with delicate en- 


in character, very 


Some of the foregoing lines accompany particular patterns of Flat Ware, 
which have become firmly entrenched in the best American social usage. 


Others harmonize the furnishings of famous periods of art. 
new for 1922, others are established favorites. 


Some lines are 
All are standard lines kept 


in stock. Extensive as these lines are, they do not include numerous elegant 
special services on view at the New York Establishment of the Gorham 
Interests at 386 Fifth Avenue. 
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TATEMENT OF THE OWNERSHIP, MAN- 
SINGEMENT, CIRCULATION, ETC.,” RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912, 


Of THE JEWELERS’ CIRCULAR, published at 
New York, N. Y., for Oct. 1, 1922. 

State of New York, on 
County of New York, ae 

3etore me, a Notary Public, in and for the State 
and county aforesaid personally appeared V. S. 
Mulford, who, having been duly sworn according 
to law, deposes and- says that he is the vice- 
president of The Jewelers’ Circular Publishing 
Co., publishers of THE JEWELERS’ CIRCULAR, and 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
etc, of the aforesaid publication for the date 
shown in the above caption, required by the Act 
of Aug. 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse of 
this form, to wit: : 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Name of Post office address— 

Publisher, The Jewelers’ Circular Publishing Co., 

11 John St., New York. . 

Editor, 7. Edgar Willson, 11 John St., New York. 
Managing Editor, none. 

Business Manager, H. A. Robertson, 11 John St., 

New York. 
2, That the owners are: (Give names and ad- 


dresses of individual owners, or, if a corporation, ° 


give its name and the names and addresses of 
stockholders owning or holding 1 per cent or more 
ef the total amount of stock.) 

The Jewelers’ Circular Publishing Co., 11 John 
, St. New York. 

V. §, Mulford, 11 John St., New York. 

L. J. Mulford, 11 John St., New York. 

M. 0. Mulford, Montclair, N. J. 

Kenneth Day, East Orange, N. J. 

N. Lester Parsons, 95 William St., New York. 
Charles I, DeBevoise, 24 Broad St., New York. 


3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 per 
cent or more of total amount of bonds, mortgages, 
or other securities are (If there are none, so state.) 

one, 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 

olders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company but also, in cases where 
the stockholder or security holder appears upon the 

ks of the company as trustee or in any cther 
Sieclery relation, the name of the person or corpo 
ration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
48 to the circumstances and conditions under which 
stockholders and security holders who do not 
ree upon the books of the company as trustees, 
Stock and securities in a capacity other than 

t of a bona fide owner; and this affiant has no 
teenie 
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HE Illinois Retail 
Rijiea Von ~ Jewelers’ Associa- 
a Dub?” tion has been sending 
out to members and 
to other jewelers of that State, a circular 
which though not original, is one that 
should be read carefully by every merchant 
who has not yet fully appreciated the im- 
portance of organization movement. This 
circular, it is said, was first used in a little 
different form by the secretary of the North 
West Business Men’s Association, in Chi- 
cago, through whose permission the secretary 
of the Illinois Retail Jewelers’ Association 
has been permitted to use the idea in our 
trade. It brings the organization argument 
home to the thoughtless man so clearly and 
succinctly that it might be used with good 
effect by the secretaries of every other State 
organization. The circular reads: 


“Mr. Jeweler—Is This for You?— 
I Am a Dub— 


“I have spent the days of my life 
building my business. I have been a 
slave to that business. 

“My waking hours have been so full 
of my business that I have lost touch 
with my fellow man. 

“The night is tedious, and long, and 
restless with worry that I cannot shake 
off, for I have no thought but of my 
business. 

“My great city around me seems 
nothing more to me than a vast collec- 
tion of prospects. 

“I hear of men and groups of men 
who are said to be earnest, public- 
spirited citizens who are seeking to 
achieve things among the jewelers that 
mean nothing to me, for I see no imme- 
diate return in them to my business. 

“Vet these men are far more success- 
ful than I am. ; 

“And as they pass from the community 
great industries halt and men linger on 
their busy way to mourn for one who 
has been a friend to the community. 

“Should I pass on tomorrow only my 
immediate family would miss me and in 
_my business there would be some slight 
speculation as to who would be the new 
boss, but this great city which has been 
my bread and butter, which has made it 
possible for me to raise and educate my 
family, which has given me everything 
that I have and that my family will have 
after me, will not care and will not miss 
me, for I have been narrow and selfish 
in my dealings with my competitors and 
with the men who made my business 
worth while. 

“T have failed to realize my business 
could be no more prosperous, no better, 
than the men and organization behind it. 

“T have been too selfish and too much 
engrossed in my own affairs to know 
that other .men were facing the same 
troubles and difficulties as myself and 
that simple solutions could come through 
co-operation with the jewelers’ associa- 
tion. 

“T have not been broad enough, far- 
seeing enough to realize that my busi- 
ness could not be a great business with- 
out a great association bock of it. 

“Down the street from me is a man 
in the same business. 

“His problems are the same. 


Mr. Jeweler— 
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“Yet I do not know him and because 
I do not know him f distrust him. 

“How easy it would have been had we 
met on a common footing and talked 
things over. 

“What fine things he and I could 
have done by co-operating for the good 
of our business and community. 

“All around me are successful men in 
my line. 

“Men who are thinkers and who have 
the confidence of the public. 

“These men and I, what is there that 
working together we could not accom- 
plish for our business and community? 

“And meeting them for an hour once 
a month, knowing them so we would be 
Jack and Joe to each other, talking as 
only friends can talk, how we would 
each have profited. 

I am a Dub.” 


We feel that there is a sermon in the 
above that should come to the eyes and ears 
of every jeweler and that it cannot be re- 
printed too often or circulated too generally 
in the interest of the trade. 





The Difference THE importance of 


Between Platinum SAP reo > 
and Platinum J y : 


is increasing from 
season to season, makes the present situation 
in regard to the manufacture of platinum 
jewelry a serious one to the jeweler who 
does not understand his business. It, there- 
fore, seems very strange to the unbiased 
observer that so mariy retailers seems to 
profess ignorance as to the subject of plati- 
num, and so many others seem to care so 
little about knowing the exact composition 
of the article which they sell under that 
name. To many of these people “platinum 
is platinum,” and they do not seem to wish 
to know whether the platinum is pure plati- 
num, is platinum with iridium only, or plati- 
num in combination with other metals of 
the platinum group, particularly palladium, 
though the intrinsic value of articles made 
in these different ways will vary almost as 
much as if they were made of entirely dif- 
ferent metals. 

Confusion has come to the minds of the 
jeweler, and to the public generally, owing 
to the fact that the word “platinum” is used 
in science, and even in commerce, to denote 
two things: first, the metal in element plati- 
num, and second, the members of the plati- 
num group of metals, i.e., platinum, iridium, 
palladium, osmium, rhodium and ruthenium. 
(To this is sometimes added a seventh name, 
namely, osmiridium, which is a combination 
of osmium and iridium, often found and 
used as one metal.) Now the jewelry trade 
is little concerned with three metals of the 
platinum group, namely, osmium, rhodium 
and ruthenium, which do not enter into our 
industry, although traces of the metals oc- 
casionally occur with the platinum and 
iridium, the two members of the group which 
come directly into the manufacture of jewel- 
ry. A third metal, which was originally 
used incidentally in platinum jewelry, but 
has now become a great factor, is palladium, 
whose specific gravity is much less than that 
of platinum and whose market price at pres- 
ent is about 50 per cent. of the price of 
platinum. 

Our American manufacturers originally 
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MM used, and many of them still use today, only 


< platinum and iridium in the making of 
Now In Stock 


jewelry, but palladium up to 25 per cent 
has been used by some European manufac. 
turers for many years. When the market 


prices of platinum and palladium were some. 
what on a par, palladio-platinum had little 
call in this market, but since the recent jn. 

Popular Designs 
Light and Medium Weight 
Let us fill your orders 


UW 


crease in the price of platinum to about 
double the amount of that of palladium, 
many American manufacturers have been 
using palladium with platinum to a much 
greater extent, until now, in some instances, 
there is as much palladium as platinum in 
the combination used. This has resulted in 
the immense difference in the cost between 
the manufacture of jewelry made of plati- 
num alone and that made of palladium and 
platinum, because not only is palladium so 
much cheaper but, owing to its lower specific 
gravity, is of so much greater bulk for the 
same weight. Those manufacturers using 
palladium, therefore, can compete with those 
using platinum alone by giving larger arti- 
cles at a much cheaper price. This has 
caused a number of concerns to go ex- 
tensively into the manufacture of palladio- 
platinum lines which are sold under the gen- 
eral name of “platinum,” and this is what 
has caused the apparent great discrepancy in 
prices between various lines of platinum 
jewelry offered to the wholesaler and re- 
tailer. 

Sut while the platinum laws (such as 
those in New York and Illinois) recognize 
the word “platinum” to cover combinations 
of the platinum group of metals, and there- 
fore the sale of such articles is perfectly 
legal under the designation “platinum,” the 
jeweler should realize that there is a clear 
distinction between articles made of plati- 
num alone and those made of the combina- 
tion of platinum and palladium. The first 
and foremost difference between them is in 
the intrinsic value, which difference may 
vary from 20 to 50 per cent. Owing to this 
difference alone the jeweler should be thor- 
oughly conversant with the ingredients of 
the platinum articles which he sells and 
should make it a point to see that the manu- 
facturer of the same discloses to him the 
exact percentage of platinum and _ iridium 
used in the article, and particularly how 
much palladium if that be used. If he wants 
to buy and sell palladio-platinum he has a 
right so to do, but if he is honest with him- 
self and his customers he will know what 
he is getting when he buys it and will dis- 
close this fact to those to whom he sells. 

“Platinum may be platinum,” but the in- 
trinsic value of one platinum may be little 
more than half the value of another. Ten 
karat gold is “gold,” and so is 18 and 22 
karat gold; but the jeweler would be con- 
sidered a fool indeed who simply bought 
“gold” articles and did not take the trouble to 
find out the alloy in the gold he was buying. 
It is perfectly honest to sell 10 karat gold. 
but it is not honest to sell it to a customer 
who believes he is getting 14 or 18 karat 
gold. It is perfectly honest to sell palladio- 
platinum, but it is not honest to sell it to 4 
customer who believes he is getting articles 
made of pure platinum in the old way. The 
intrinsic value is not there. 

No honest manufacturer should refuse 1 


disclose the quality of the precious me 
—e—————e 
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J. Wetherell, of J. Wetherell & Son, Par- 
kersburg, W. Va., is in this city on a buying 
trip and while here is making his head- 
quarters in the Hotel Astor. 

An out-of-town jeweler visiting this city 
last week was Robert J. Martin, of Farm- 


ville, Va. E. A. Bloser, New Kensington, 
Pa. was another visitor in this city. 

Mr. and Mrs. A. Marks, 3800 Broadway, 
this city, announced the engagement last 
week of their daughter, Lola, to Bert L. 
Kaufman, manufacturing jeweler, 37 Maiden 
Lane. 

F. C. Backus, secretary of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
has returned to his desk after enjoying a 
motor trip through the Adirondacks, Maine 
and Canada. 

The business of the L. B. Jewelry Mfg. 
Co., this city, was incorporated last week at 
Albany, N. Y., with a capital of $10,000. 
The incorporators are D. Kichtenstein, P, 
W. Blum and F. L. Frazier. 

According to an announcement made last 
week, the firm of Feingold & Gelb, Inc., has 
been reorganized and is resuming business 
at the same address, 9 Maiden Lane. In 
the future, N. Gelb will be in charge. 

A charter of incorporation was issued at 
Albany, N. Y., several days ago, to Ska- 
letzky & Reisman, jewelers, this city. The 
capital is $30,000 and the incorporators are 
B. and S. Skaletzky and H. Reisman. 

Lee Reichman, of Reichman Bros., dia- 
mond importers, 170 Broadway, and vice- 
chairman of the Jewelers’ Vigilance Com- 
mittee, who sailed for Europe recently, was 
accompanied on the trip by his son, 
Reginald. 

Owing to increasing business, the L. 
Hausner Co., dealer in watch materials, 
jewelers’ supplies, tools, findings and optical 
goods, formerly located at 49 Maiden Lane, 
has moved to larger quarters in Room 514 
at 132 Nassau St. 

Julius Mamluck, of Julius Mamluck & 
Co., importers of diamonds, 68 Nassau St., 
returned from abroad recently, after having 
spent some time visiting the European dia- 
mond markets. Mr. Mamluck was accom- 
panied by his wife and his son, Mark E. 
Mamluck. 

Taber & Tibbits, Inc., silversmiths, 
Wallingford, Conn., announced to the trade 
last week the appointment of F. B. Platt 
as their representative for New York city 
and Vicinity. Mr. Platt has opened an 
office in Room 803, at 366 Fifth Ave. He 
has been associated with the silver and 
jewelry trade for a number of years. 

O. H. Lapidus announced to the trade 
last week that he has become associated 
with the Manhattan Diamond Co., importer 
of diamonds and has retired from the Eles 
Jewelry Co., having transferred his interest 
in that concern to Victor Grinberg. The 
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Manhattan Diamond Co. is a newly organ- 
ized concern and has its local office at 40 
John St., as well as offices in Antwerp. 

The price of platinum took a drop early 
this week and on Monday, the soft metal 
was quoted at $112 an ounce, which was a 
decrease of $6 over last week. Platinum 
containing five per cent iridium was selling 
at $120 an ounce, while that composed of 
10 per cent iridium was quoted at $128 an 
ounce. For the past several weeks, the 
metal containing five per cent iridium was 
going at $126 an ounce, while the platinum 
containing 10 per cent iridium was selling 
at $134 an ounce. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., has started on a trip through 
the middle west in the interest of his con- 
cern. Louis Freund, of the same concern, is 
in Colorado and from reports received at the 
local office, is meeting with good results. 
A. W. Roubaud will start for a trip through 
the west the latter part of this week. San- 
ford J. Monheimer, representing the same 
concern, returned from a trip through the 
east and found business conditions good. 
Mr. Monheimer is now visiting the trade in 
this city. 

Creditors of Felicetta Taliercio, trading 
as the Taliercio Co., coral and cameos, for- 
merly located at 82 Nassau St., and who in 
October, 1921, made an assignment for the 
benefit of creditors, were notified last week 
that a hearing upon the account of the as- 
signee and other matters will take place at 
Special Term, Part 1, in the New York 
Supreme Court, at 10 o’clock on the morn- 
ing of Oct. 16. This hearing will be held 
to show cause why a settlement of the 
account of the proceedings of the assignee 
should not be had and why such further 
relief should not be forthcoming. 

The Merchants’ Association of New York 
has just issued its year book for 1922. This 
book contains 334 pages of printed matter, 
including photographs of the various officers 
of the association, as well as a list of the 
different directors, a lengthy report of the 
secretary showing what the association is 
doing and several other important and in- 
teresting reports. An alphabetical list of 
members, as well as a classified list, also 
appears in this year book. Under the head- 
ing, silver ware, plated ware, etc., the names 
of 12 concerns appear, and under the cap- 
tion of jewelry and precious stones, jewel- 
ers’ supplies and tools, the names of 113 con- 
cerns are listed. Under the classification of 
watches, watch cases, clocks, bronzes, etc., 
there appears the names of 18 firms holding 
membership in the association, while the op- 
tical division is composed of 13 members. 

Some time on Monday, Oct. 2, while the 
janitor of the building at 16814 Delancey 
St. was attending church, in observance of 
Yom Kippur, burglars forced their way into 
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the place, and going to the second floor 


“jimmied” the door leading into the estab- 
lishment of Wachs Bros., manufacturing 
jewelers. After gaining entrance to the 


jewelry manufacturing establishment, the 
thieves succeeded in ripping off the front 
door of a large safe and were evidently in 
the act of forcing the inner door when they 
were frightened away. The attempted rob- 
bery was ‘not discovered until Tuesday 
morning, when Murray A. Wachs walked 
into the place. The cement packing used 
in the doors of safes was strewn all over 
the floor and a complete set of burglar’s 
tools was also found. The police were noti- 
fied and an investigation showed that the 
thieves used a “can opener,” which is a long 
sectional “jimmy,” to rip the door off the 
safe. It was also found that the thieves had 
carried their tools in a violin case, which 
was found on the floor of the jewelry estab- 
lishment. The jewelers suffered no loss. 

There are a number of swindlers operating 
in New York, who offer to sell to the public 
what purports to be valuable watches and 
jewelry which they intimate have been 
stolen, but which are in fact little more than 
trash. One of these swindlers stopped Al- 
bert Wiss of the American-Swiss Watch Co., 
Peekskill, recently as he passed the store 
of George W. Welsh’s Sons, 213 Broadway, 
telling Wiss that he had some bargains in 
watches and jewelry, worth $2,000, which 
he wanted to get rid of. He intimated the 
jewelry had been stolen in Boston. The 
man showed Mr. Wiss a watch 16 size, 
hunting, heavy case, marked “18” inside the 
cover, and Mr. Wiss in opening it noticed 
that it was a cheap “fake” movement with 
celluloid jewels and the case was plated. 
Attached to the watch was a chain and a 
lady’s ring containing a glass stone. The 
man offered to sell the loot for $30 and later 
came down to $25, telling Mr. Wiss that the 
article could be pawned for very much more 
than that but he, the seller, did not dare 
pawn it. Mr. Wiss did not have him ar- 
rested as in all probability the man had a 
bill of sale for the articles and would have 
been able to beat the case. This game, it is 
said, is being played in various parts of the 
city, while another variation is to offer for 
a small sum pawn tickets for jewelry claimed’ 
to be worth three times the money advanced. 
The swindlers operating the latter game are: 
often agents of a pawn. broker who has. 
issued a ticket for much more than the 
actual value of the article supposed to have 
been pledged. 

The directors of the National Jewelers 
Board of Trade will hold a meeting today 
(Wednesday) at 2 Pp. m. at its headquar- 
ters, 15 Maiden Lane. The finance com- 
mittee as well as the adjustment committee 
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Pendant and Bow Patented 


JOHN W. SHERWOOD 


ONE HUNDRED YEARS OF 
COMMERCIAL BANKING 


We solicit accounts of 
Jewelers and Affiliated 
Trades with a full 
knowledge of its re- 
quirements created by 
an experience and serv- 


ice not equalled by 
other banking _ institu- 
tions. 





Main Office: 149 Broadway, New York City 


Branches: Battery to the Bronx 


Resources Over $200,000,000 


——— 
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SOLIDARITY WATCH CASE CO. 


President 
OSCAR M. GAMMON 15 Maiden Lane, New York 


SOLIDARITY : 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 
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“The Case That Courts 


Comparison” 


Representative Watch Jobbers 
are Solidarity Jobbers 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


Pig SALZGEBER 
Secretary-Treasurer 
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PICCADILLY 
MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 


PICCADILLY MESH 
BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 








Order through your 
regular jobber 
or ask for catalog. 


Lippmann, Spier & Hahn 


Manufacturers and Importersof Jewelry and Novelties 
1261 Broadway wn. w. cor. sist st. New York 


¥% Actual Size 
Patented June 4, 1918, No. 52092 
And Feb. 21, 1922, No. 1,407,310 
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were scheduled to meet yesterday (Tuesday) 
after THE JEWELERS’ CIRCULAR had gone 
to press. 

Creditors of Leon Blum, 531: Macon St., 
Brooklyn, N. Y., are being notified that 
Mr. Blum’s assets will be sold today 
(Wednesday), in bankruptcy proceedings. 

The business of the Belove Watch Case 
Co., this city, was incorporated at Albany, 
N. Y., on Monday, with a capital of $25,000. 
The incorporators are H. Belove, H. Danzig 
and M. E. Phillips. 

George Edward Goerz, said to have been 
formerly engaged in the jewelry business in 
the Maiden Lane district, died last Saturday 
at his home, 43 Hawthorne St., Brook- 
lyn, Mr. Goerz was 71 years old. 

H. A. Groen of H. A. Groen & Bro, 
dealers in diamonds, watches and jewelry, 2 
John St., returned from Europe recently af- 
ter a four months’ trip to the foreign mar- 
kets. While abroad he made a study of the 
cultured and Oriental pearl. 

Paul Krakowsky, of Krakowsky Freres, 
87 Nassau St., left for a business trip to 
Europe on the steamship Majestic. While 
abroad Mr. Krakowsky will visit the 
diamond markets and return to this country 
about the middle of December. 








Baseball Team Dines 

AttLeBoro, Mass., Oct. 7.—The Baer & 
Wilde Athletic Association banqueted 
the baseball team of the Manufacturers’ 
League at the Taunton Inn last week. 
Attractive souvenirs resembling a_ base- 
ball were distributed, and a fine enter- 
tainment was provided. 

Those who contributed to the program 
were as follows: Miles Standish, of 
Providence, reader; John Dolan, pianist; 
Kenneth F, Blandin, vocalist, and  L. 
J. Walsh, story teller. The trip was 
made in automobiles and those who attended 
were loud in their praise of the event. 
Among the invited guests were President 
John J. Hodge, of the Triple A; John W. 
Cox, president of the - Manufacturers’ 
League; Harry Robinson, superintendent of 
the Marathon Co.; Kenneth Blandin and 
Maurice J. Baer, of the Baer & Wilde Co. 
The officers of the Baer & Wilde Athletic 
Association are: James W. Taylor, presi- 
dent; L. J. Walsh, secretary; R. I. Douglas, 
treasurer. Members of the baseball team 
in attendance were Ernest Childs, Joseph 
Cox, Jean Dion, Michael Donahue, Herbert 
Gendron, captain; William E. Healey, as- 
sistant manager;. Jacob Johnson, Robert 
Lynch, Everett Phillips, Lawrence ‘Powers, 
Joseph Quinn, Charles Shockro, Ernest 
Sprague, James W. Taylor, manager; Don- 
ald Thomas, William Tully and Jabez Perry, 
properties. 








J. H. Young, one of the oldest established 
jewelers in Fort Wayne, Ind., has announced 
the sale of his business at Jefferson and Cal- 
houn Sts., to R. E. Deuble and C..M. Mc- 
Candless, Youngstown, O. The firm will 
operate under the name of Deuble & Co. and 
will continue the business established by Mr. 
Young, 


THE JEWELERS’ 
DIAMONDS GO UP 





London Syndicate Raises Price of Rough on 
American Goods Five Per Cent 

Cables received by diamond cutters in 
New York Monday confirm the rumors that 
have been current in the trade for some 
time that the London Diamond Syndicate 
was about to again raise the price of rough 
diamonds. Some of the cables received 
stated simply that “rough had been raised 
five per cent.,” others stated that five per 
cent. was in effect on American goods and 
still others stated that the increase was 
five per cent. of the “closed” (American) 
goods and two and one-half per cent. on 
others, 

The first cables indicated that the in- 
crease would go into effect when the next 
lot of rough was offered by the syndicate 
but the later cables indicated that the in- 
crease was now in effect. 








SETTLED OUT OF COURT 





Announcement of Agreement in Civil Suit 
Between Providence Jewelers 
Provipence, R. I., Oct. 7—Announce- 
ment was made this week that an agreement 
has been reached between counsel in the 
$250,000 civil suit brought more than a year 
ago by C. G. King, of C. G. King & Co., 
against Arthur I. Clark, of the manufactur- 
ing jewelry concern of Clark & Coombs Co., 
for alleged breach of an oral contract. 
This case has attracted considerable atten- 
tion especially in the jewelry industry be- 
cause of the amount of damages involved, as 
well as the personality of the parties. It 
was heard before a jury in the Superior 
Court last June, but the jury failed to agree, 
standing, it is understood, 11 to 1 in favor 
of Mr. King. It was announced that the 
case would be brought to a second trial as 
both sides were anxious for a decision, 








HOLD UP IN DETROIT 
Bandit Robs Woodward Ave. Jeweler and 
Escapes After a Fight—Suspect 

, Held by the Police 

Detroit, Oct. 7.—Edward Eberhardt, of 
Eberhardt & Wade, jewelers, at 10332 
Woodward Ave., grappled with a lone ban- 
dit who entered his store Thursday after- 
noon. The bandit escaped with a small 
amount of cash, but a man who gave his 
name as Joseph Ryan of Pittsburgh was 
arrested at Woodward and Harmon Aves. 
later. The police say the cash and a money 
order stolen from Eberhardt were found in 
Ryan’s pockets. 

Covering Eberhardt with a revolver, the 
bandit rifled the cash register of $27 and 
the money order, for $11.35. He then at- 
tempted to drag the jeweler into a back room 
and bind and gag him, but Eberhardt put 
up a struggle and both rolled to the front 
door. Passersby called police, and the 
bandit ran. 

The arrest of Ryan was no less thrilling 
than the holdup itself. He hid himself in a 
cellar of a private home, but Mrs. Mary 
Blake, who saw his foot protruding from 
beneath washtubs, locked the cellar door, 
keeping Ryan prisoner for the police. 
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The Tax Fight in the Empire State 





(Continued from page 93) 





adian national association; E. P. Sternberg, 
member of the executive, and O. M. Ross, 
secretary, both of Toronto. 

Walter Mellor went to Toronto for a 
meeting on the night of Oct. 4, and return- 
ing to Buffalo Thursday morning, left for 
Jamestown, with President Clark, via the 
Lake Shore, stopping at Silver Creek, Dun- 
kirk, Fredonia and other points en route, 
obtaining applications for membership in the 
national and State associations. 

Tonight a committee from this city will 
go to Rochester to be present at a tax pro- 
test mass meeting. It includes Alfred O. 
Bald, secretary of the State association; Ed- 
ward Leininger, secretary of the Buffalo as- 
sociation; Charles T. Evans, and Frank 
Ehrenfried, president of the local associa- 
tion. 








AUTO ROBBED 
Thieves Break Into Locked Sedan Belonging 
to Representative of New York Concern 
and Escape with Merchandise 
Valued at $3,500 


Cuicaco, Oct. 9—Thieves broke into the 
closed and locked sedan of H. M. Schrager 
today and stole beads, jet, ivory goods and 
other merchandise belonging to W. Reichert 
& Co., wholesalers in art jewelry and novel- 
ties, New York, which concern Mr. Schrager 
represents, The robbery took place while 
Mr. Schrager’s car was standing at Wabash 
Ave. and Monroe St. It is estimated that 
the loss amounts to about $3,500. 





Just as THe JEWELERS’ CIRCULAR was 
going to press information was received in 
New York that H. M. Schrager, for many 
years a traveling representative for W. 
Reichert & Co., wholesale dealers in art 
jewelry and novelties, 15 W. 37th St., had 
been robbed of bead jewelry, ivory gouds, 
etc., by thieves who broke into his sedan 
while it was standing at Wabash Ave. and 
Monroe St. At the office of the Reichert 
concern it was learned that the robbers had 
gotten away with an assortment of precious 
stone beads, amber beads, Italian jet beads, 
genuine ivory goods, etc. The amount of 
the loss it was believed at the New York 
office would be in excess of the $3,500 re- 
ported from Chicago, The loss is covered 
by insurance. 

Although Mr. Schrager lives in Chicago 
he travels out of the New York office. The 
Reichert concern does not maintain a Chica- 
go agency. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver, 

London U.S. Gov’t Standard 

Date Official. Assay Bars. Price. 

Ce Biviceccenws 35% 71% 99% 
eS Se ree 35% 71% 99% 
Ca ey ees 35% 71% 99% 
oe ee 35 6 71% 99% 
WMG FP cccpcsweees 35% 71% 99% 
eS Se 35 71% 99% 





114 THE JEWELERS’ CIRCULAR October 11, 1922, 








Circulation That Is Guaranteed 


THE JEWELERS’ CIRCULAR guarantees its circula- 


tion on all advertising contracts. 

This guaranty of 10,000 copies a week is a contract con- 
dition. 

It means you not only know but can demand, at any time, 


proof of exactly how much distribution you are getting 
for each dollar you spend. 


The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 





Buying guaranteed circulation is buying a known quantity and, as you can 
readily see, it is entirely different from relying on faith, which must 
necessarily be the case when you buy circulation that is only claimed. 








Consequently, when buying advertising 
why not insist upon a guaranty of circula- 





Seven Rea sons for tion written in the contract? Why not be 
Jewelers’ Circular sure of how much you are getting and how 
Supremacy much, per thousand, you are paying? 
ee. DON’T YOU REALLY BELIEVE YOU 
ee eT OWE IT TO YOUR OWN BUSINESS TO 
nd— i 
guaranteed 10,000 soples —— AS YOU BUY 
a wee 
3rd—Highest Quality Circulation 
all paid—at the highest 
subscription price a Pa —_— 
4th —Greatest Purchasing Power a ny ne ea Pag nl i gr gy go 
practically all the rated year. A somewhat higher price, but adjusted to the exceptionally 
dealers of the country low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 
sth —Most Thoroughly Read oe 


all the news—and first 














6th —Real Dealer Influence 


a — 43% more individual advertisers and nearly 3 


7th —The Prestige of Over a times as many pages of advertising appear each 


: year in The Jewelers’ Circular than in any 
Half-Century of Service other jewelry journal. 
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J. Rowall, of Newark, has been granted 
a patent for a cuff link. 

Mrs. Frank Holt has returned to her 
home in Belmar, where she spent the Sum- 
mer, after spending a couple of weeks in 
Newark. 

The William Bennett Co. is the trade 
name filed for the manufacturing jewelry 
business conducted at 34 Marshall St. by 
William Bennett, of 71 Milford Ave. 

B. M. Shanley, Jr., of the B. M. Shanley, 
Jr., Co., manufacturing jewelers at 13 Gov- 
ernor St. and his family, who have been 
touring Europe, have returned to Newark 
after an enjoyable trip. 

A gold watch, with chain and pencil at- 
tached, that was stolen July 12 from the 
ofice of Henry D. Scudder, Jr., has been 
located by the police in a pawnshop on 
Lenox Ave., New York. 

Charles J. Hochstetter, formerly in the 
retail jewelry business in this city, is now 
engaged in the diamond and pearl business, 
with addresses at 10 Beechwood PI., Eliza- 
beth, N. J., and 66 Webb Ave., Ocean 
Grove, N. J. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers at 9- 
11 Kirk Pl. has returned from a trip 
through the middle west in the interest of 
his concern. He reports business much im- 
proved over his last trip. This week he 
leaves for a trip through the New England 
States. 

Two hundred manufacturers and repre- 
sentatives of Newark industries gathered at 
a banquet at Atchel Stetters, given by 
the officials of the Permanent Industrial Ex- 
position of Newark, were told the plans and 
purposes of the exposition. Among the 
speakers were Mayor Breidenbach, Louis V. 
Aronson and Benjamin S. Whitehead. Mr. 
Aronson pointed out that the site of the 
exposition is the same originally purchased 
by the city for a memorial. This project 
was never carried out, but the proposed per- 
manent exposition, according to Mr. Aron- 
son, who is president of the Art Metal 
Works, will carry with it the same civic 
significance as the memorial. 

A barrel of gold dross valued at between 
$600 and $700 was lost from a motor truck 
somewhere between the Hackensack River 
and Harrison. Although the police of both 
towns made a search for it, it could not be 
found. The metal was being transported 
from New York city to the plant of the 
Balbach Smelting & Refining Co., in this 
city, where it was to be refined for the re- 
covery of gold. The chauffeur who was 
driving the truck said all the load was safe- 
ly on the truck when he was crossing the 
Hackensack River bridge. When he reached 
Harrison, he said, he discovered one of the 
barrels was missing. He said he was not 
driving more than eight miles an hour and 


that he did not hear the barrel fall from the 
truck, 








Campen’s Jewelry Store at Edenton, N.C., 
has been moved to a new building across the 
street from the old location. Mr. Campen 
went to Edenton in Jan., 1921, and estab- 


lished himself in business in the old Dixon 
building, 
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Trade Gossip 





Milwuakee and Wisconsin jewelers are 
congratulating H. P. Alsted and Charles 
J. Kasten, heads of the Alsted-Kasten Co., 
Milwaukee and Wisconsin Sts., on the ex- 
cellent workmanship embodied in the manu- 
facture of a silver service for John I. 
Beggs,. well known traction magnate and 
banker. The sterling service, given Mr. 
Beggs on the occasion of his 75th birthday 
by the First Wisconsin National Bank, of 
which institution the traffic veteran is a 
director 

* * * 

Readers who are interested in patent laws 
of various countries will appreciate the 
“Digest of Patent Laws of the World” 
(Bulletin 106) just issued by the Mida’s 
Trade Mark and Patent Bureau in Chicago, 
which gives alphabetically, in tabular form, 
the name of each country, the duration of 
its patents, the proper application, filing 
limitation, the tax period and patent work- 
ings under the laws as they exist today. In 
addition it gives a chart with ready reference 
to germane facts necessary to patent execu- 
tion, the actions on the part of the inventor 
being shown in circles and the action on the 
part of the attorney and patent office being 
shown in squares. This digest, which is a 
four-page folder, can be obtained directly 
from the publishers in the Ellsworth build- 
ing, Chicago. 
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reason to believe that any other person, association, 
or corporation has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

_ 5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above 
Wied sis uaa ‘his information is required from 
daily newspapers only.) 

; V. S. Mulford, Vice-president. 
(Signature of editor, publisher, business manager 
or owner.) 

Sworn to and subscribed before me this 29th 
day of September, 1922. 
[szat.] J. E. Muniz, Jr. 
Notary public, N. Y. County. 
New York Co. Clerk’s No. 43—Reg. No. 3288. 
(My commission expires March 30, 1923.) 
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used in his product, and no retail jeweler 
should buy an article of precious metal, par- 
ticularly platinum, without knowing of what 
it is made, in order that he know its in- 
trinsic value. With this knowledge the hon- 
est dealer can and should sell his jewelry to 
his customer for exactly what it is. If there 
be no deception either in regard to the kind 
of metal used or the value thereof, he is 
working on an honest basis, whether he sells 
the highest grade of iridio-platinum, pal- 
ladio-platinum, 14 karat gold, or the cheap- 
est plated ware. If, however, he knows his 
article to be one quality, and knows his cus- 
tomer expects to get another, he is not doing 
business on an honest basis. There is only 
one course of action for the upright mer- 
chant: Know your merchandise and sell it 
for what it is. 








Utica, N. Y. 

Fred Davis and Reuben F. Kopp, jewelers 
who did business under the name of Davis 
& Kopp at Albany, N. Y., have a stock of - 
goods valued at $3,385, according to the 
official appraisal filed in United States Dis- 
trict Court here by John N. Meyer, R. S. 
Greenman and William N. Wemple, jr. Bank- 
ruptcy proceedings were recently started. 

Frank M. Wright, president of A. M. 
Wright & Son, jewelers, of Albany, has been 
appointed receiver of a restaurant company, 
following an involuntary petition against the 
company. Mr. Wright was appointed be- 
cause of his business ability. Federal Judge 
Frank Cooper made the appointment, which 
was filed in United States District Court 
here. 

Samuel Amtman, jeweler and dealer in 
miscellaneous articles at 403 Bleecker St., 
has filed a petition in bankruptcy in the Fed- 
eral Court at Utica, N. Y., with liabilities 
of $7,284 and assets of $1,700. Samuel Mail- 
man has a chattel mortgage for $1,600 on the 
stock and fixtures. Among the 40 creditors 
are Sadie Amtman, claiming $1,200; Isidore 
Kessen, $1,000; L. Druckerman Co., $135; 
Aisenstein-Uronodi, $108; Empire Mfg. Co., 
$114; S. Holler, $234; Edward K. Lyon Co., 
$104; A. Broder, $275; and Utica City Na- 
tional Bank, $635. The petition was filed 
through Attorney David J. Goldstein. 
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Announcing the Purchase 
of the 


AUTOMATIC MESHBAG Co. 


PROVIDENCE RHODE ISLAND 











OTIFICATION is here given that the 


business of the Automatic Meshbag 
Company, Providence, R. I., has been taken at 
over in its entirety by the Whiting & Davis al \ 
Co. , ie \ 
he ‘i 
Former customers of the Automatic Mesh- , ' 


bag Company are requested to communicate 
directly with the Whiting & Davis Co. 
regarding orders. 











WHITING & DAVIS COMPANY 


PLAINVILLE, Norfolk Co., Mass. 


New York Office: Chicago Office: Canadian Branch: 
F. M. Cook F. E, Whiting L. W. Cook 
36 Fifth Ave. 31 N. State St. Sherbrooke, Quebec 


DAVIS $588 


In the Better Grades, Made of the Famous Whiting’Soldered Mesh 
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Chicago Notes 





Fred Whitney, Chicago manager for the 
Hadley Co., left last week for a short trip 
through his western territory. 

Frank Shinn, representing the United 
Jewelers, visited at the Chicago office for 
a day on his way to his territory. 

E. Schoen, representing Krueger & Co., 
Kesner building, left recently for a three 
weeks’ business trip through Iowa. 

“Jake” Levin, of L. Heller & Son, re- 
turned last week from New York, where 
he spent a week at the home office of the 
company. 

George Spies, of Spies Bros., is again able 
to be at business, after suffering from a 
slight attack of “flu,” which kept him con- 
fined to his home for a week. 

Irving Kaufman, of the Kaufman Mfg. 
Co., New York, arrived in Chicago last 
week and will remain here for two weeks 
before leaving for the middle west. 

F. Spears, of the Geo. H. Fuller & Son 
Co., accompanied by his family, spent the 
past week at Lake Marie, making an at- 
tempt to fish and dodging the hunters. 

E. K. K. Kirchberg, of Edward Kirch- 
berg, recently was elected secretary of The 
Assemblers, a young people’s club of which 
he has been an active member for some time. 

H. A. Kirchberg, of Edward Kirchberg, 
accompanied by his wife, returned last week 
from Cincinnati, where they spent a couple 
of weeks visiting at the home of his wife’s 
parents. 

W. A. Kaufmann, buyer for A. Hirsch & 
Co., returned recently from the east, where 
he visited the markets, and reports that the 
factories in the east are very busy getting 
out Fall orders. 

H. I. Bushe, general manager of the 
United Jewelers, accompanied by his family, 
visited at the Chicago office of this concern 
en route to Wyoming, where he is inter- 
ested in a ranch. 

Irving J. Stone, of Stone & Co., Masonic 
Temple, returned last week with a party of 
friends from a motor trip to The Dells and 
some of the small lakes in Wisconsin, where 
he spent a week fishing and resting. 

J. Vincent Huber, of the Geo. H. Fuller 
& Son Co., is now calling on the trade along 
the banks of the Ohio and will be gone for 
three weeks. “Billy” Little, of the same 
firm, is also out calling on his eastern trade. 

W. A. Kinsman, general manager of the 
Towle Mfg. Co., spent a couple of days in 
Chicago last week visiting with the repre- 
sentatives who travel out of the Chicago 
office before they left for their respective 
territories. 


F. Aronson, of A. Hirsch & Co., left last 
week for a 10 weeks’ business trip through 
Illinois, Iowa, Kansas and Oklahoma. 
George Meyerson, of the same concern, also 
left on a 10 weeks’ trip through Iowa and 
Minnesota. 

Herman Marks, representing Albert Borg- 
zinner & Co., New York, spent the past 
week in Chicago calling on the trade on his 
way to the northwest. Mr. Marks expects 
to return to Chicago in four weeks on his 
way back east. 

Sympathy was extended to E. Peterson, 
of Swartz & Ciske last week, on account of 
the death of his wife, who passed away 
after an illness of nine months. Funeral 
services were held at the home, 7513 Lang- 
ley Ave., on Saturday, and interment was at 
Mount Greenwood Cemetery. 

John Friedland, of the Hart Jewelry Co., 
and one of our celebrated jeweler-golfers, 
spent a day last week at the Joliet Golf 
Links, where he captured the first prize. 
Members of the Joliet Club are wondering 
if Mr. Friedland would have time to give 
them a few instructions on “How to Play 
Golf.” 

Jesse H. Young, formerly of the Wayne 
Jewelry Co., Fort Wayne, Ind., was in Chi- 
cago last week and announced that he has 
sold his entire business to Deuble & Co., 
formerly of Youngstown, O. Mr. Young 
is retiring from the jewelry field and does 
not contemplate entering any other business 
for some time. 

W. C. Schumann, of Leubusher, Schu- 
mann & Co., who returned recently from a 
four weeks’ trip through Oklahoma and 
Texas, reports conditions very good there. 
Steve Leubusher, of the same concern, also 
returned last week from a trip through the 
northwest, and after spending a few days 
here left for a short trip through Illinois. 

S. Goldberger, diamond expert for S. 
Buchsbaum & Co., was taken seriously ill 
one day last week while at the office. He 
was removed to his home, where he has 
been ever since under the care of five doc- 
tors and a trained nurse. Only his imme- 
diate family are allowed at his bedside. He 
is suffering from heart trouble and many 
other complications. 

The marriage of Miss Florence Cohen, 
daughter of Mr. and Mrs. Henry E. Cohen, 
to Hobart Levy took place on Wednesday 
evening at 6 o’clock at the La Salle Hotel. 
Immediately after the reception the happy 
couple left for a honeymoon trip through 
the east. Miss Cohen is the daughter of 
Henry E. Cohen, manufacturers’ agent, who 
has offices in the Republic building. 

The Winter’s School of Engraving, lo- 


cated at 4624 Sheridan Road, recently in- 
stalled a jewelry manufacturing and repair- 
ing department. Heretofore the proprietors 
have always specialized in engraving, but 
seeing the need of having these departments, 
decided on giving up some of their space 
to that branch of the business. They will 
do work for the trade, in addition to con- 
ducting classes. 

Friends of George H. Birkeback, who is 
connected with the watch repairing depart- 
ment of The Fair, will be glad to know that 
he is again at his desk, after being confined 
to his home for the past three weeks, nurs- 
ing a broken arm. Mr. Birkeback was on 
his way to work one morning, and as the 
street car was crowded had to stand on the 
step of the car. He was knocked off of 
the car by a passing automobile, which re- 
sulted in his left arm being broken right 
above the elbow. He is still carrying the 
arm in a plaster cast and will probably have 
to keep it that way for another six weeks. 

The creditors of Jacob M. Sandack, trad- 
ing as the Sandack Jewelry Co., have been 
notified that the Central Trust Co. some time 
ago filed its account as receiver of Mr. San- 
dack’s affairs, and that this account will be 
passed upon at a meeting of the creditors to 
be held Oct. 13 at 10 a. mM. in the office of 
Frank L. Wean, referee in bankruptcy. At 
this meeting there will be a hearing also on 
a petition for the allowance of liabilities. in- 
curred by the receiver in the amount of $106 
for services, and for the allowance of $250 
for the attorneys. The Central Trust Co., 
which was later appointed trustee, made a 
report showing $3,180 on hand for the estate. 
The petitioning creditors asked for an allow- 
ance for the fee for their attorneys of $250, 
and the bankrupt asks an allowance for the 
fee of his attorneys of $200. 

Fred M. Lund of Spaulding & Co., has 
been appointed supervisor for the Horo- 
logical Institute of America in the Chicago 
district. The selection of Mr. Lund for 
this post is a distinction, inasmuch as the 
Horological Institute of America is an im- 
portant scientific body formed under govern- 
mental auspices to encourage the study of 
watchmaking and watch repairing and 
thereby relieve the great shortage of men 
skilled in these fine mechanical branches, 
which is one of the present problems of 
the watch industry. The district supervisor 
will have charge of certain phases of the 
work of certifying watchmakers according 
to their degree of skill, so that the institute 
may issue Certificates showing which ones 
are competent to make repairs to watches 
and clocks of the community. 

(Continted on page 118) 
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Chicago Notes . 
(Centinued from page 117) 
Joseph Goldstone, of the Blauer-Gold- 


stone Co., spent several days last week in 
Iowa. 

Frank Moran, Heyworth building, left 
last Sunday night for a 10 days’ business 
trip through his eastern territory. 

George Miller, of Miller & Steinau, manu- 
facturing jewelers of Portland, Ore., spent 
the past week in Chicago looking over the 
markets. 

H. W. White, Pacific Coast representative 
for Despres, Bridges & Noel, spent several 
days in Chicago last week visiting before 
starting out on a long trip over his terri- 
tory. 

Henry Garvey, of Garvey Bros., Daven- 
port, la., stopped off in Chicago last week 
for a few days on his way home from Mich- 
igan, where he spent a week visiting his 
parents. 

Marvin H. Wexler, Jerome S. Wexler, 
and “Sol” G, Cogan, of Wexler Bros., left 
last week for their respective territories and 
all expect to be gone for four weeks. 

David G. Hay, of Warneki & Hay, Ma- 
sonic Temple Vaults, returned to Chicago 
last week from New York, where he spent 
several days visiting at the home office of 
this concern. 

Herman P. Kionka, of Carl P. Kionka, is 
now calling on the trade through Illinois 
and will return in about two weeks. Carl 
P. Kionka also left last week on a three 
weeks’ trip through the northwest. 

Charles H. Fuller, of the Geo. H. Fuller 
& Son Co., accompanied by his wife, mo- 
tored to Chicago last week from Pawtucket 
to visit at the local office here. He expects 
to remain here for about a week before 
motoring back. 

J. Fred Cromer, has again associated him- 
self with the sales force of C. & E. Marshall 
Co., and will represent them through Michi- 
gan, his old territory. For the past nine 
months Mr. Cromer was engaged in busi- 
ness for himself. 

C. F. Billings, of L. H. Schafer & Co., 
spent a few days in Chicago last week, after 
completing an extended trip through the 
northwest. He is now out again covering 
practically the same territory and will be 
gone until Christmas. 

Herman Ruessel, dealer in precious stones, 
left last week for New York, from whence 
he will sail some time this week on the 
steamship United States for Germany, where 
he will visit at his old home and also look 
over the markets. He will be gone for an 
indefinite length of time. 

S. P. King, Iowa representative for the 
C. H. Knights-Thearle Co., spent several 
days last week in Chicago preparing his 
sample line for his final trip of the season. 
Fred Catron, of the same firm, left last 
Sunday night for Nebraska, where he will 
call on the trade until the end of the season. 

Among the many visitors in Chicago last 
week were: Oscar Bookin, Ottumwa, Ia.; 
the Savolainen brothers, Duluth, Minn.; L. 
F. Dresser, Michigan City, Ind.; C. A. Mc- 
Gregor, Chas. A. McGregor & Sons, Pontiac, 
C. A. Woodfill, Henry; Edw. C. Minas Co., 
Hammond, Ind.; Geo. E. Hanson, Rockford ; 
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M. Blumenstock, Ludington, Mich.; Fred 
A. Vogt, Mishawaka, Ind.; F. M. Young, 
Abingdon; August B, Eggler, Dundee; 
Peder Gaalaas, Stillwater, Minn; Ed. Wil- 
liams, Bloomington, Ind.; D. Baum, Ham- 
tramck, Mich.; S. Soderlund, Norway, Mich. 

Frank K. Spellman, of the Towle Mfg. 
Co., left last week for an extended trip 
through the southwest territory. O. F. 
Samuelson, of the same concern, also left 
last week for the Coast and will be out un- 
til Thanksgiving Day. H. F. Hillman is 
now calling on the trade through the east 
and will be gone for a month. 

A fire caused by defective crossed wires in 
the wholesale watch finding and optical 
business of the Victoria Watch Co., located 
on the third floor of the Masonic Temple, 
caused a damage of approximately $7,000 
all of which is covered by insurance. Fire 
started at 4:00 a. mM. last Wednesday morn- 
ing and the entire ceiling was burned. Prop- 
erty that was not damaged by fire was ruined 
by water, and all the glass show cases were 
smashed. The firm has been working every 
day trying to get things in shape, and hope 
to be able to have the place in working or- 
der by the first part of this week. 

Two bowling teams comprised of five girls 
each formed a bowling club, and played their 
first game last Friday evening at Bensing- 
ers’ Alleys, Monroe and Clark Sts. The 
team will be known as the Jewelers’ vs. 
Optical Club, and three games will be played 
every Friday evening. Miss Edna P. Hahn, 
of THE JEWELERS’ CIRCULAR has been select- 
ed as captain of the jewelers’ team and Miss 
Reta Kellogg of the Schulte Optical Co. will 
be captain of the optical team. The other 
members of the jewelers’ team are Misses 
Helen Anonson, of H. D. Vognild; Virginia 
Hahn, of H. M. Heymann & Son; Ruth 
Krantz, Loftis Bros. & Co.; and Ada Thor- 
son, of M. A. Mead & Co. The optical team 
comprises of Misses Blanch Swanson, Nel- 
lie Chappell, Helen Wolfe, of Geo. S. John- 
ston Co. and Millie Gomill, Schulte Op- 
tical Co. The jewelers’ team carried away 
the honors for the opening game. 














L. Critzer, a watchmaker in the State Life 
building, has installed new fixtures. 


C. R. Kluger, a retailer of Fountain 
Square, Indianapolis, has returned from a 
trip to Europe. 

J. E. Sigler, Shelbyville, Ind., is looking 
both for an optician to start a new depart- 
ment and a watchmaker. 

Dr. Sattler, head of the optical depart- 
ment of the Pettis Dry Goods Co., has re- 
turned from an extended tour of Europe. 

During the recent convention in Anderson, 
Ind., of the Kiwanis Clubs of the State, the 
jewelry trade was exceptionally well repre- 
sented. 

Among the recent visitors to the display 
rooms of the Baldwin, Miller Co. here, were 
N. W. Rector, a retailer of Culver; Herbert 
Kinnear, Marion; R. C. Eisenbach, Lafay- 
ette. 

Arthur Valinitz, formerly proprietor of 
the Heart jewelry store here, is planning 
on opening what will be known as the Rog- 
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ers’ store at the corner of Pennsylvania and 
Market Sts. 

Mr. Weaver, of Lane & Weaver, retailers 
at Darlington, Ind., was in Indianapolis re. 
cently attending a meeting of the Grand 
Lodge of the Knights of Pythias. He called 
on the local trade before returning. 

W. E. Campbell, a retailer of La Fayette, 
Ind., is recovering from a severe accident 
which occurred some time ago. Mr. Camp- 
bell’s face and body yet are considerably 
bandaged, but he is able to be about the 
store again. 

Mrs. Myers, better known to the trade as 
Miss Cook, formerly bookkeeper for The 
Craft Co., ring manufacturers here, has re- 
signed her position. She was married sey- 
eral months ago, but continued in her ca- 
pacity as bookkeeper. 

Recent visitors to the display rooms of 


the Sebel Co., Inc., wholesalers, include 
“Dan” Rosenbaum, Anderson; A. P. Wood, 
Kirklin; J. E. Sigler, Shelbyville; Fred 


Cooper, Mooresville; W. E. Campbell, La- 
fayette, and H. S. Werneke, Greencastle. 

Eduard E. Petri, for years with the Julius 
C. Walk & Son store here, has resigned and 
has announced his intention of starting an 
exclusive store in the Guarantee building, 
which is being completed in the heart of the 
downtown business sectiou. The store will 
be a model of refinement and the high class 
trade will be especially appealed to. In the 
interim Mr. Petri is established in the 
Marion building. 

Fall styles of coiffure and dresses and 
millinery all combine to increase the demand 
for earrings, according to officials of the 
jewelry department of Charles Mayer & 
Co., of Indianapolis. During the past two 
weeks there has been a great impetus in the 
demand. The coiffure for evening, showing 
as it does more of the ear, and the long dra- 
peries prevalent in’evening gowns, make the 
earring especially desirable. The large hats 
are calling for long drooping pendants and 
the turbans are calling for the large solid 
jewels. 

The trade has been watching closely the 
attempts of the old line fire insurance com- 
panies to obtain modification of the recent 
order of the Indiana insurance commissioner 
which reduced the rates on fireproof build- 
ings and their contents 25 per cent. At a 
recent hearing the companies were able to 
secure some modification of the order, 
though not as much as they desired, but 
more than the trade desired. The commis- 
sioner decided to modify the order to make 
the decrease in rates on fireproof buildings 
15 per cent. instead of 25, and to leave the 
reduction on contents at 25 per cent. The 
original order was issued some three months 
ago and since that time the old line com- 
panies have kept up a constant fire of let- 
ters and conferences directed at the com- 
missioner to secure some modification. 








After being in business at Binghamton, 
N. Y., since 1876, Aaron W. Newman, one 
of the best-known diamond sellers and au- 
thorities of the country, and for the last 30 
years owner of a jewelry store, announces 
he will retire to private life. Mr. Newman 
a few days ago sold his three-story block 
at 136 Washington St. to a Mr. Simons, 
who will continue business there with @ 
clothing store. 
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TRADE CONDITIONS 
With the opening of the schools, colleges and 
universities in Milwaukee, a new trade market has 
presented itself for the development by local jewel- 
ers. Class pins, fraternity and sorority pins, high 
grade fountain pens and pencils, wrist watches and 
similar articles of jewelry are sold in large quanti- 


ties at this period. Stationary departments of all 
leading stores are active and the Fall trade has 
gotten well under way. The economic foundation 
of the local business world is on a firmer basis 
with the resumption of activities in all industries 


coming with the settlement of the coal and rail 
strikes. All Wisconsin roads are operating again 
with the return of employes to the shops. Wis- 
consin harvest returns indicate a large crop with 
big yields. A larger number of industries are 


operating at capacity, and more persons are em- 
ployed. 





Mrs. Louis Distelhorst, wife of Louis 
Distelhorst, well known watchmaker for 
the Milwaukee trade, died suddenly at her 
home in Milwaukee, 

S. T. Whitnall, representative of Kuesel 
Bros. Co., Milwaukee, is traveling through 
Wisconsin visiting the trade, according to 
A. C. Kuesel, and reports show a marked 
improvement. The majority of the State 
jewelers are reporting a good Fall trade. 

The Bunde & Upmeyer Co, was the 
maker of an excellent silver service set 
presented by President Oliver Clyde Fuller, 
of the Wisconsin Trust Co., Milwaukee, 
to Fred C. Best, first vice-president and 
director of the company on the occasion of 
his 50th anniversary in banking. 

Harry Stouthammer heads a committee 
of merchants, members of the Upper 3rd 
St. Advancement Association, Milwaukee, 
to stage a harvest festival for one week 
beginning next Monday. Parades under 
specially lighted streets of the business dis- 
trict and window displays will feature the 
festival. 

A temporary injunction was issued by 
Judge Schinz, Milwaukee, at the instance 
of Joseph Goldman, a Mitchell St. jeweler, 
to restrain enforcement of the city or- 
dinances regulating auction sales by jewelers. 
The matter was set for a hearing before 
Judge Schinz Saturday but was adjourned 
to a later date. 

Merchants of Monroe, Wis., have organ- 
ized this week a Business Men’s Associa- 
tion. All jewelers of the city are mem- 
bers. Plans have been made to stage spe- 
cial sales days, civic meetings to discuss 
important problems of local business world 
and similar projects, John T. Etter is 
chairman of the committee on arrangements. 

Continuation schools in Wisconsin at- 
tended during the last year by 49,225 pupils 
cost $2,108,902 according to a report made 
by Ray Hilyer, secretary of the board of 
vocational education. One of the most 
popular courses was jewelry repair and 
watchmaking. This year there is an in- 
crease of more than 2,000 in attendance at 
the schools. 

C. W. Olney, prominent Milwaukee op- 
tometrist and jeweler, is building a store 
and office building at 63rd and Greenfield 
Ave, West Allis, a suburb of the city. 
Contracts have been let and construction 
work is well under way. Mr. Olney de- 
clared that it is probable that the building 
will be ready for occupation by next Spring. 


THE JEWELERS’ 


CIRCULAR 


Because of its location the building forms 
an ideal business site. 

Windows of the leading merchants of 
Wausau, Wis. were unveiled Thursday 
night, the opening night of the local style 
show. All jewelers of the city had special 
exhibits made for the occasion. Many of 
the jewelers co-operated with the clothiers 
and displayed new modes of jewelry in 
conjunction with the live model exhibits 
of gowns and men’s clothing fashions, 

Several mallard ducks mounted and sus- 
pended against a natural background of 
marsh and prairie country, with reeds and 
brushes surrounding a’ miniature lake, a 
well executed blind of wheat shocks with 
the tip of a shotgun projecting over the top 
comprises an attractive window display of 
the Bunde & Upmeyer Co., advertising 
hunters equipment such as field glasses, 
wrist watches and flasks, 


Miss Selma Moeller, for 10 years con- 
nected with the Henry Sullivan Engrav- 
ing department of Louis Esser Co., Mil- 
waukee, well known among local engravers 
and jewelers, died at her home here fol- 
lowing a lingering illness. Miss Moeller 
recently underwent an operation for ap- 
pendicitis. Members of the Louis Esser Co. 
and a number of prominent jewelers and 
engravers attended the funeral. 

Prominent Milwaukee jewelers gathered 
at the Hotel Pfister, Wednesday evening 
to attend a complimentary dinner given to 
J. W. Meacham, president of the Reliance 
Silver Co., Manhattan building, Milwaukee, 
by the military order of the Loyal Legion 
of the United States. Speakers at the 
dinner included L. A. Kuesel and A. C. 
Kuesel, of the Kuesel Brothers Co., and 
other prominent figures in the local trade. 

J. P. Hess, prominent jeweler and op- 
tometrist of Fond du Lac, Wis., has been 
appointed a member of the executive and 
finance committee of merchants of that city 
who are arranging a style week under the 
auspices of the Retail Merchants Bureau 
of the Association of Commerce. Special 
window displays of Fall styles will be made 
by all the leading merchants of the city. 
A program has been arranged for style 
weck to start Monday. 

Visitors from Wisconsin cities to Mil- 
waukee wholesale jewelers and jobbers last 
week included: Robert Nicoll, junior 
partner of the firm, Gottfredsen & Nicoll, 
Kenosha; Henry Bayer, Whitewater; Ed- 
ward Starkey, Waterford; Thomas Bruhy, 
West Bend; J. Brehely, of the Brehely & 
Son Jewelry Co., Cudahy; A. P. Wilde, 
South Milwaukee; and Mrs. William F. 
Notbohm, Oconomowoc. The visitors called 
at the offices of the E. H. Warnke Co., 
the O. H. Bingenheimer Co., and Bosz- 
hardt Possin Co. 

J. A. Rummele was one of the winners 
in the Manitowoc, Wis., fashion show re- 
vue staged at that city last week. Mr. 
Rummele owns one of the best furnished 
and largest stocked jewelry stores in Mani- 
towoc, The Fall fashion show was held at 
the Capitol theatre at that city, An attrac- 
tive setting was provided for the show 
by a gold curtain sent specially to this 
city. Florists, jewelers, clothiers and other 
merchants displayed their styles on live 
models. The show was held on Monday, 
Tuesday and Wednesday nights. 
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Music by the Rotary band, exhibitions 
by live models, and special entertainment 
sketches, featured the opening of the fashion 
show given by jewelers and other prominent 
merchants of Superior, Wis., this week. 
Comments of leading merchants were 
printed on the programs the second night 
of the show and heading the list was the 
statement of George Huber, of Huber & 
Bunker Co., leading Superior jewelers— 
“The only objection I have is that the 
crowds were so great that many of the 
spectators would not see. It was a wonder- 
ful show and is something we should have 
every year. It was more than a success and 
will be an annual event.” 


David Goldman, president of David 
Goldman, Inc., prominent jewelry company, 
located at the busy corner of W. Water 
St. and Grand Ave., introduced three mem- 
bers of his new firm organized last July in 
a novel personal advertisement in all lead- 
ing papers of the city and territory, The 
three men honored were: H. R. Holmes, 
window display expert, formerly with the 
nationally famous Square Deal Miller, Inc., 
stores at Detroit, Mich.; H. S. Lewis, 
eight years merchandise buyer for the same 
Detroit company; and T. A. Schroeder, ad- 
vertising manager of the same Michigan 
company. All three men are nationally 
known because of their reputation when con- 
nected with the Square Deal Miller stores 
in Detroit. They are now members of the 
David Goldman, Inc., store in Milwaukee. 

Milwaukee, the bowling center of the 
United States and the scene of this year’s 
Bowling Congress, has long been the mecca 
of pin topplers. Jewelers of the city have 
answered the call of the game and have 
organized teams and entered them in the 
various leagues of the city. Three of the 
leading teams will be entered in the Bowling 
Congress and several others are considering 
taking a chance at the national title. Henry 
Rank, of the Rank & Motteram Co., captains 
his team in the Knights of Columbus League. 
The Balboas were the winners in last year’s 
race in the league, and Captain Rank stated 
this week that with the winning of the two 
opening series of the season, the team was 
well on its way to another victorious year. 
The Bunde & Upmeyer and A. C. Hentschel 
teams celebrated the opening of the season 
by winning three straight games in their re- 
spective leagues. 

Twenty persons from Rhinelander, Wis., 
have been victimized by a fraud guessing 
contest conducted by a Montreal, Canada, 
silverware firm, local investigators dis- 
covered. Local citizens answering the sil- 
verware company’s advertisement received 
notice to send one dollar for which the com- 
pany would send the prize as advertised. It 
was found that after the investigation 
started mail was returned to the local post- 
office without being delivered at the Cana- 
dian city. The silverware company has used 
various names as Imperial Silverware Co., 
United Silverware Co., Canadian Silver- 
ware Co., Radiant Silverware Co., Crown 
Silver & Jewelry Co., and other names. 
Thousands of dollars have been received 
through the advertisements before the 
scheme was stopped by the beginning of 
an investigation, local officials who first 
started the investigation declared when ques- 
tioned about the matter. 











124 THE JEWELERS’ CIRCULAR October 11, 1922, 














418—3 Pt. Jug Colias Design 


AVE you ever noticed particularly a cobweb when par- 
tially covered by dew and the sun’s rays striking through 
it throwing off its prismatic colors showing in contrast 
the intricate work of the spider in weaving and construct- 

ing his filmy web, a trap to ensnare the brilliant butterfly and other 

flying moths. This gave our designer his inspiration and culminated 
in our new and novel Colias design for glass ware as shown above. 

Why should this design not be as popular as our Daisy and Butterfly 

design of many years agor 

We have a full line of this pattern in Bowls, Vases, Plates, Com- 
ports, Bon Bons and other articles, artistically executed which we 
feel should be attractive to your customers. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES 
NEW YORK 
43-47 W. 2rd St. 
MONTREAL j 
Coristine Bldg., St. Nicholas St. 
SAN FRANCISCO 
140 Geary St. 
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EWELERS who 
make a practice 

of giving careful con- 
sideration to every de- 
tail of their business 
have long ago discovered that there are 
people who sometimes visit a jewelry store 
who feel that unless they make a purchase, 
after having occupied the time of the sales- 
man, that they are imposing upon the jewel- 
er by visiting the store. This, of course, 
is not a correct idea to hold, but, neverthe- 
less, it is the idea of some. That jewelers 
are always glad to display their merchandise 


A Suggestion 
for Displaying 
Gift Articles 
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GROUP NO. 182—UNIQUE INCENSE BURNERS 


(Sec text on page 127) 


and be of any assistance possible in the se- 
lecting of a purchase, and are also glad to 
have prospective customers visit their stores, 
even though no purchase is made, is not 
realized by the sensitive visitor, who must 
be made to feel perfectly at home whether 
a purchase is made or not. ~ 

Jewelers who have given this phase of 
their business careful study have discovered 
that many customers come to the store 
without any definite idea as to the kind of 
a gift desired or the amount of money ad- 
visable to expend. In order to permit such 
Customers to look around and come to a 
conclusion as to the gifts which they desire 
to buy, it has been found that when tables, 
counters or showcases have been arranged 
with tastefully selected articles, plainly 
marked as to prices, that very often sales 
are consummated in this way which would 
otherwise be -lost. 


One jeweler used a display in which gifts 
at prices varying from $5 to $10 were shown 
on one table, and nearby another table was 
arranged showing articles valued at from 
$12.50 to $18. Still another table held 
pieces or sets of gifts which ranged from 


$20 to $25. 

In making the selection of the goods to 
be offered in this way, consideration must 
of course be given to the class of trade to 
which a jeweler caters. In some instances, 
a table showing articles valued at not more 
than a dollar, or perhaps even a half-dollar, 
would be popular. Another table with arti- 
cles selling at from $3 to $5 might get bet- 
ter results. 

When a customer visits a jewelry store 
and the opportunity is afforded to look 
around and see what can be purchased and 
at what price, the visitor feels that he or 
she is not taking the time of a clerk or the 
proprietor of the store. Then again, there 
are people who are diffident about saying 
just how much they care to spend on a gift. 
This is particularly true in small communi- 
ties where people are better known to each 
other. The idea of placing merchandise at 
different prices in such a way that a cus- 
tomer can make an examination himself, 
does away with this feeling and a gift may 
be selected and paid for without any em- 
barrassment whatsoever. 

Another advantage of this plan is that it 
does away with taking articles from shelves 
and showcases only to have to replace them 
if no sale is made. If the customer is al- 
lowed to make her own selection in this 
way she will feel that she has purchased 
what she desired to get and that she has 
been of no trouble to the jeweler. 

Many manufacturers are putting specially 
attractive goods on the market to meet the 
demand for items at a dollar each and are 
advertising goods for “dollar day’ sales. 
It is astonishing what a great variety of 
gifts can be purchased by the ultimate con- 
sumer for one dollar and still show a good 
profit to the retailer. 





A Suggestion for a Gift List 





THE operation of a successful gift section 
in the average jewelry store can be made 
more productive by having printed and dis- 
tributed a neat but helpful “Gift List” folder. 
This consists of nothing more than a neat 
folded card bearing on the first or cover page 
the words “Gift List,” then on the next page 
the caption, “Gifts for Father,” “Gifts for 
Mother,” “Gifts for Sister,” under which 
are new ruled lines for the bearer to make 
notations of the gifts intended for future 
purchase. On the back of the card the 
jeweler’s imprint, of course, should be placed. 
Jewelers who have used this inexpensive 
but efficient card have found that when this 
is distributed the results.are always satis- 


factory. ‘The time to start the distribution 
is now so the effects of the distribution will 
be felt along about holiday time when the 
person who receives one of these cards refers 
to same for the purpose of fulfilling their 
holiday requirements. 

Your local printer will print and supply 
these cards for a small sum, then place them 




















NO. 183-——ARTISTIC ELECTRIC “PARFUMER” 
(See text on page 127) 


in your windows or on the counter, 
placarded, “Gift Lists distributed free of 
charge.” As soon as you make this an- 
nouncement the public will take advantage 
of the offer and like bread cast upon the 
waters, you shall reap the benefit. In print- 
ing this card care should be used that it is 
not too large to fit in the purse or vest 
pocket, and gold ink should be used for 
lettering. Sa 
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What’s in a Name? 


A name may mean everything or 
nothing. It all depends upon what you 
make of it. 


“Betty Beads” today means much. It is 
the known name of a very finely made 
and finished bead necklace, 54 inches 
long, that sells at retail for $1.00 at most 
good stores. 


This name is trade-marked and regis- 
tered at the U. S. Patent Office and, be- 
cause of the advertising back of it, has 
to the fairer sex come to mean a charm- 
ing, fashionable bit of adornment. It 
is backed by a reputable concern whose 
only interests are in producing fine 
merchandise and protecting the dealer 
who handles it. 


Because this name is so well known, 
“Betty Beads” have been widely imi- 
tated, and these imitations are being 
offered under the name “Betty Beads” 
or similar names. But, they lack all the 
good qualities of “Betty Beads” and are 
therefore not backed by honest service. 


We sell only to the retail trade direct. 








This metal tag identifies the 
only genuine “Betty Beads” 


Every case of infringement of our trade name 
or trade-mark will be vigorously prosecuted. 


Betty Products Company 
Hartford, Connecticut: 37 Edwards Street 
New York Office 


Y- y; Condit & Rattey 9 Maiden Lane 
olty eads This is the first of a series of Advertisements to appear in several publi- 








cations. The next, entitled “What a Guarantee of Good Faith means to 
Every Merchant’”’, will appear in THe JEweLers’ Crrcucar of October 25th. 
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Hints for the Dealer Conducting a Gift Department 
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Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is avaslable. 


[* groups Nos, 182 and 183 are shown 
some unusually artistic designs in metal 
incense burners and an electric “parfumer.” 
These are made in gold or antique bronze 
and old silver plate. They are highly artis- 
tic in design and workmanship and not only 
accomplish the purpose for which they are 


glassware in Group No, 186 will make a 
strong appeal. It is a reproduction of the 
old English and Irish cut crystalware. The 
covered compote at the extreme left is an 
Old English Fluted design, measuring 14 by 
6%4 inches. This piece is severe in outline 
but possesses beauty and dignity. The other 




















GROUP NO. 184—AN ATTRACTIVE VANITY BOX THAT IS NOW PROVING POPULAR 


intended, but are highly decorative as well. 
The modern living room usually displays 
some such appurtenance. To the feminine 
fancy, especially, do they make a strong ap- 
peal, 

The vanity box is the craze of the present 

season. The illustration in Group No. 184 
shows one of the latest and most attractive 
offerings, This box is eight inches long, 
four and one-half inches high and three and 
three-quarter inches wide. It is made in 
mahogany brown calf, is hand laced and 
hand tooled in genuine imported Ecrase 
leather, It comes in different colors, includ- 
ing rose, blue, heliotrope, gray, and all gold 
tooled. It is also offered in genuine black 
pin seal, gold tooled. The boxes are all lined 
with striped taffeta silks and hold gold plated 
accessories and imitation tortoise shell 
combs, 
_ The vases shown in Group No. 185 are of 
iridescent glass in beautiful shades of amy- 
thystine, amber, silver blue, canary, jade 
green, etc, either ornamented or plain. 
They all lend themselves to the artistic ar- 
Tangement of flowers and the purchaser has 
a wide choice in shape and design. Such 
vases, with their soft opalescent tints add 
a charming touch of color to the artistically 
furnished room. 

For the high class jeweler catering to a 
discriminating clientele, whose gift depart- 
ment is not only artistic but exclusive, the 


compotes shown are also of the same type. 
The vase which is 7 inches in height is of 
the old Irish Waterford design. These 
pieces are rare and beautiful examples of 
the great art and perfection reached in the 
cut crystal industry. 

A vanity case or bag is an essential for 
the modern day woman and jf it is an at- 
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charm of the case. The other case contains 
only the mirror and compartment for powder 
and puff, 

The crystal crackeled glassware and 
crackled glassware with a golden glow, 
shown in Group No. 188, is most attractive 
and a charming asset to the well appointed 
table. The pieces shown consist of a jug 
with cover, which may be used for iced tea, 
lemonade or other beverages. The tumblers 
are of various sizes to meet the individual 
taste or need and are made with or without 
handles. One style shown is tall and slen- 
der with a footed base. 

The crystal pieces shown in Group No. 
189 are finely cut and engraved in a soft gray 
finish. The “lined” pattern is particularly 
distinctive in design and is shown in a vari- 
ety of useful pieces. The crystal candle- 
stick is especially attractive on table or buf- 
fet. The candlestick is a charming adjunct 
in the artistically lighted home, shedding its 
soft radiance and dimly lighting the dark 
corners or alcoves. 





Lamp Shades as Gifts 





THE making of lamp shades in the home 
is becoming more.and more prevalent 
than ever before, which gives the average 
jeweler a chance to cash in on this fad. Ne 
matter whether you sell shades or not, form 
a lamp shade class and invite the women 
folk of your town to take advantage of your 
offer of free instructions. The table around 
which the “students” congregate must be 
placed in your gift section to insure best 
results, also the materials such as frames 
and trimmings can be sold if you desire to 
secure direct and immediate returns on the 
time, space and a small sum of money in- 
vested. To secure a teacher make known 
to the public through the medium of a small 
advertisement you are in the market for a 
competent instructor in the fashioning of 
lamp shades or else make known to your 
local sewing circle and you will be sure to 
secure, without much trouble, and at a pit- 
tance, a person who will spend a few hours 
a week on your dull afternoons and even- 
ings to assume the role of instructor. 
It has been found that the benefits of 
this sort of a plan consist of more than at- 

















GROUP NO. 185—IRRIDESCENT GLASS VASES IN VARIOUS SHADES 


tractive one, enhancing her personal appear- 
ance, she is better pleased. The sterling sil- 
ver vanities shown in Group No. 187, are 
engraved and engine turned, and of distinc- 
tive shapes and designs. The one at the left 
has a coin holder for nickels and dimes, a 
puff compartment, a mirror and a card or 
bill folder. The woven wire chain with 
slides and the tassel end, add greatly to the 


tracting attention to your gift section for 
your store becomes well and favorably talked 
about to say nothing of sales you will be 
sure to pick up from these interested women 
sewers. During the instructions be sure to 
exhibit such items as sewers will buy such 
as silver thimbles, scissors and whatever else 
you may carry in stock that the interested 
will buy. 
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EF OR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.” The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut ‘Pershing’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. : 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, amd our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


mt. FRY GLASS COMP ANY, Rochester, Pa. 
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HAWKES ] y 
HAWKES AMBER BONBON DISH 

with incrusted gold border and gold plated handle : 

—an article you will reorder again and again! " 








This item is one of the quickest selling items in y 
the entire Hawkes line. ( 


It is a pleasing amber shade, decorated with a A 
gold border and fitted with a removable handle ’ 
of plated gold. The housekeeper will find a 
thousand uses for it and like it better each time 
she uses it. 





No. 3666 
Handled Bonbon Dish, 6%” 
Diameter. Mosaic Amber and 
Gold. $4.00 each, net. 















You will increase your sales—to people who 
are shopping for their own homes, as well as 
those seeking gifts for others—if you order a 
few of these Bonbon Dishes and display them. 
The profits are large and the shipments prompt. 
So send in your order now. 


T. G. Hawkes & Company 


Corning, N. Y. 
Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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Suggestions for the Display of Cut Glass and Pottery 





By Ernest A. Dench 

















UT glass, chinaware and art pottery sell In many other lines of merchandise we find 


be 


st if made the subject of separate it so, so why not cut glass? When oranges 


window displays. Often these articles are were. cheap and plentiful, S. E. Schuffman, 
combined in a window display, but there Brooklyn, N. Y., employed a window 
appears to be a wide difference of opinion streamer to announce the following timely 
on the subject. There are arguments pro _ special: 


and c 


yn and many expressions of persona\ “We announce a richly carved orange 
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GROUP NO. 186—REPRODUCTIONS OF OLD ENGLISH AND IRISH CUT CRYSTALWARE 
(See tert on page 127) 


opinion. If you have been in the habit bowl, $2.98.” Mr. Schuffman’s slogan is, 
of mixing up the different lines in a win- “Cut Glass that’s cut strictly perfect.” 
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light bulb was placed inside each unit of 
two bowls, with the result that the light 
shone through the bowls and showed the 
designs cut on the glass. The electric cord 
attached to each bulb was carried out on 
the back side, between apertures, where the 
scallops on edge of the bowls did not close 
together. It made a very pleasing exhibit. 
AN EFFECTIVE TRIANGULAR DISPLAY 


Now for a few miscellaneous pottery dis- 
plays. Ludwig Bauman & Co., New York 
city, made effective use of a corner trian- 
gular window. The entire display was ar- 
ranged to face the spectator in a 45 degree 
angle. Where the two side walls joined to- 
gether at the center rear was a tall stand, 
draped with a finely embroidered cover. The 
top of the stand was about 18 inches long 
by about six inches wide. Four breakfast 
plates were arranged on a wire fixture at 
each end of the stand, with a cut glass vase 
of seasonable flowers at the center. There 
were more unit displays of fine chinaware on 
a smaller stand at the front right corner and 
the left rear corner. In front of the center 
rear stand was a low stand about half as 
high as the one behind it. This contained 
meat platters in’ graduating sizes on a wire 
fixture, with small plates on similar wire 
fixtures at each end. In front of this low 
stand, near the glass at the front apex of 
the window, was a low mound, draped with 
a lace table cover, on which a number of 
pieces of cut glassware were arranged. 
More chinaware on wire fixtures were placed 
in several parts of the floor. A curtain 
with a floral design on it added a homey 
effect to the paneled wall at the center. 

WHERE SIMPLICITY HELPED 

The Arcadia Crockery Store, Lansing, 
Mich., featured Doulton ware in a window 
display. A pedestal was entirely concealed 
by draping a piece of dark green velvet 
over it. The pedestal held a dark green 
piece of pottery. The ends of the velvet lay 





dow display, it might pay you to try the ex- x ent an eens 
periment of making more frequent window 
displays, devoting one each in turn to cut One of the Los Angeles Kress Stores had 
glass, chinaware, and art pottery. Then 4 window drive on glass berry bowls. Glass 
act in future according to how the results shelves were arranged in tier form by plac- 
pan out. 

All types of window displays are, given 
below. While it is not expected that you 
will be able to copy the displays minutely, 


still y 
your 1 
ples g 


AN ORANGE COLOR SCHEME FOR CUT GLASS 
Loeser’s Brooklyn, N. Y., had a very at- 
tractive cut glass display. Their permanent 


gilded 
effecti 


ered with yellow chiffon, relieved by an 
orange sunset design in the middle of each 
chiffon drape. Orange plush served as the 


floor 
given 
filled 


poppies and nasturtiums. Pampas grass 


plume 
of the 


displayed on a glass shelf that rested on a 
gilt stand at both the rear and front sides. 


Room 


for a jardiniere, filled with sunflowers. 


Little 
there 
with 


studied confusion. 


ou ought to get some good ideas for 
1ext window displays from the exam- 
iven, 


mirrored background proved very 
ve, especially as the mirrors were cov- 


covering. The central location was 
over to an oblong gilt flower box, 
with yellow and orange California 


S were usefully placed across the rear 
flower box. Pieces of cut glass were 
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was found at the middle of each shelf 


gilt framed mirrors rested here and 
on the orange plush window floor, 
pieces of cut glass laid on them in 


ing the shelves on glass vases and building 
them up in tier formation. Each shelf, 
draped with black crepe paper, contained a 
display of berry bowls. The arrangement 


CAPITALIZING THE FRUIT AND FLOWER SEASON was this: A glass berry bowl was placed 
There is no reason why the different fruit on the shelf, and another bowl inverted on 
and flower seasoné should not be capitalized. top of it, forming a globe. A red electric 


GROUP NO. 187—STERLING SILVER VANITY CASES FOR THE GIFT COUNTER 
(See text on page 127) 


diagonally across the window floor, with 
more dark green dishes arranged on the 
same. Not a single other article was dis- 
played, the simplicity and artistic arrange- 
ment making the display an effective one. 
AN UNUSUAL BACKGROUND 
A chinaware display by the Emporium, 
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IDEAL GIFTS 









Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold Banded, 
Mother of Pearl and yellow Iridescent designs on rich lead 
blown glassware gives a distinct touch of individuality and 
is especially adapted to use in the refined home. 


“The glass with the ring when tapped” 


Beautiful Colored and Gravure Photos Sent Upon Application 





United States Glass Company 


Chateau Design 


General Offices and Salesrooms 


So. 9th and Bingham Sts. 


Boston: 99 Bedford Street 


Pittsburgh, Pa. 


Baltimore: 110 Hopkins Place 
John A. Dobson Co., Representative 


a 30 East Randolph Street 
. Renshaw, Representative 


New York: 1107 Broadway 


E, T. W. Craig, Representative . Lovell, Representative 


Los Angeles: 643 South Olive Street 
. Stirk, Representative 


Cn wy : Southland Hotel Building 


Philadelphia: Eleventh & Market Sts. 
J. A. Hemple, Representative 


- Francisco: 628 Mission Street 


Arapahoe Street 
Quereau ‘Shelton Selling Co., Rep. 


. Otstott, Inc., Representative 


. Dunn, Representative 



































@s sembled 


: by 
Maddock & Miller 


Incor por atéd 


She House of Stock’ 


39 W. 23rd Street 
New York 
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St, Paul, Minn., was characterized by un- 
usual background effect. The background 
was draped with black velvet. A beautiful 
silver tree was placed against the back- 
ground with a long silver fringe hanging 
from its branches. Here and there along 
the trunk was a five-petaled flower, with a 
heart of old blue. Old blue pine cones also 
onramented the tree. A piece of statuary, 
of a quaint old man wielding a broom, ex- 
tended from the tree. A gold-edged dinner 
set was neatly arranged in a china closet at 
the center rear, while a tea cart down in 
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Know Your Gift Shop Lines 


[F you are developing a department along 

the lines of the specialty gift shops, see 
that you and your salespeople know some- 
thing about the goods you include in this 
department. 

You will incline to add many unique im- 
ported novelties. You will stock goods that 
are foreign to the jewelry line. You might 
add a few teakwood stands, for example. 
What do you know about teakwood? Can 
you explain to the casual visitor just what 





GROUP NO. 188—cRACKLED GLASSWARE MA KES’A DESIRABLE ADDITION TO THE GIFT STOCK 
(See text on page 127) 


front bore the necessary chinaware for serv- 
ing afternoon tea. 

ART IN ART POTTERY DISPLAY 

Leroy D. Ely, Pasadena, Cal., had an 

artistic display of pottery. Two antique 
bronze vases were exhibited on a pedestal 
draped with crimson brocade. Black velvet 
fell down from the right side of the pedestal 
in ripples of light and shadow. A large red 
glass bowl reposed in the meshes of the 
black velvet. Over to the left was a simi- 
lar vase on a pedestal, with a Japanese red 
vase beside it. Room was found at the cen- 
ter for a red and green flower vase. Along 
the window ledge were several purple and 
red glass vases and bottles. 

ANOTHER ARTISTIC EXAMPLE 


Hamburger’s, Los Angeles, Cal., made a 
pleasing display of art pottery. A black 
velvet runner was spread over the floor. 
Black velvet yardage was also hung from 
a gold cross-bar that was suspended by gold 
cords a short distance from the ceiling at the 
tear. This black velvet curtain was hung 
slantingly, from the right front to the rear. 
As the sides and rear had mirrors, both 
sides of the curtain were visible. At each 
side of the background was a blue and green 
enameled console table, on which was set a 
pottery jar filled with silver foliage. The 
other table contained such objects as lustre- 
ware, book ends, vases, candlesticks and 
baskets of fruit. 








Burglars attempted to gain entrance into 
the jewelry store of J. Freshman, 317 Main 
St, the other night, but were frightened 
away before they succeeded. The men ap- 
peared to have made an effort to cut two 
holes in the window of the door with a dia- 
Mond cutter. 


teakwood is and in what way it differs from 
other woods and why it is valued and how it 
is worked? 

An interesting novelty from China may 
be made doubly interesting and increasingly 
saleable if you can tell something of the 
history or method of production of it. 

The natural interest people feel in orien- 
tal goods is heightened by odd facts which 
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and art and studying authoritative works 
upon the subjects, you will in no way be the 
loser for the time you spend in study, for 
your selling ability will be increased and 
your personal interest in the goods will be 
greater and you will get real enjoyment 
out of the selling. See to it that you know 
something definite about every item of value 
that goes into the gift shop department. 
F. F. 





Jade in the Gift Shop 





ADE has an interest that is different from 
the interest that attaches to many other 

stones and to most of the jeweler’s precious 
metals. It has an interest peculiar to it- 
self, and this interest on the part of the 
public can easily be heightened. 

The first thing to do is to learn all about 
jade yourself. Don’t be satisfied just to 
know what it is and whence it comes. Spe- 
cialize on jade for an evening in the public 
library, 

Now, when you have a customer who is 
interested in jade jewelry, you can show the 
goods and develop a greater interest even 
though the jade articles are mixed in with 
other stock. But in view of the possibilities 
of jade as a thing of unique interest, you 
will be better able to create a suitable set- 
ting for it of oriental atmosphere if you 
show your jade stock in a display of its 
own surrounded by oriental goods in your 
gift shop department. The jade by its 
presence there will add to the prestige and 
to the interest of the other adjoining ori- 
ental goods, and it will attract added at- 
tention to itself by reason of its position. 

The attractiveness of the gift shop de- 
partment is greatly heightened by developing 
to some extent the oriental atmosphere, with 
the somewhat mystic significance of sym- 
bolic articles, idols, figures, and inscriptions 
the observer does not understand. Do all 

















GROUP NO. 189—FINELY CUT AND ENGRAVED GLASSWARE WITH 


SOFT GRAY FINISH 


(See text on page 127) 


may be given regarding the source of the 
goods or their uses in their native land. 

In buying such goods, get all the infor- 
mation you can about them from the source 
of your purchases. If there is not enough 
information forthcoming in that way, look 
further, but at all events study out the in- 
teresting facts and be in a position to tell 
them. Then you have the customer listen- 
ing with interest to your selling talk, and 
you can attach an interest to your gift shop 
department that will bring people there 
again and again. 

If this necessitates delving into history 


you can to capitalize this feature, and make 
use of the superstitious element in human 
nature in any legitimate way. 

Put your jade articles in a group, if you 
are able to make a significant display and 
call the public’s attention to jade as an im- 
portant item of your stock. Get people to 
thinking about jade and its traditional quali- 
ties. F. F. 





H. N. McCurdy, Lockhart, Texas, has 
leased floor space in a new drug store at 
Robstown, Texas, and has installed a stock 
of jewelry. 
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BEAUTY AND ELEGANCE— 


have rarely been combined by the artist’s hand as in this creation of deep plate etching. 
This exclusive pattern can be secured in a wide variety of articles, all made from the finest 
blown lead crystal glass. This is a fine line for repeat orders. 
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WOODLAND DESIGN 


Write for No. 2 Catalog, illustrating Etched, Cut and Engraved Glassware. 


FOSTORIA GLASS COMPANY, Moundsville, W. Va. 














The Only Art 
Pottery in the 
World Not 
Imitated 


METTLACH 
INLAID 
STONE WARE 


For 
“Cifts” 






Write for 
Catalogue 


illustrating a 
line of selec- 
ted merchan- 
dise suitable 
for 


Tea Sets, Salad Sets, 
Plates, Chop Trays, 
Vases, Candy Trays, 
and many other 
items of utility. 


Jewelers’ 
Gift Department . 


Mettlach Inlaid Stone Ware Tea Set No. 2946 


EK. R. THIELER 


39 and 37 West 23rd Street , New York 


ores = 
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GenuineCalf- Mahogany Brown. 
Hand Tooled - Hand Laced & 
Suede Leather Lined. With 


Can be retailed 
with your usu 


profit at each 


Cl.L. Reed Co. 


Incorporated 189 
CMohers of eed Org C Leather Goods 


~Also if Gener ine of LeatherNovelties 


373 Fifth Ave.C oo New York 
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PATENT CARD-CASE 


PENCIL 


Gy’. your customers the Scott Pencil and you 





have sold the one metal pencil that is entirely 

satisfactory. Propels, repels and expels lead; 
the eraser is just under the cap, above lead chamber. 
The Patented Card-Case together with the Emblem 
and all the other features of all the other metal pen- 
cils make the Scott a “Sight-Seller.” You can safely 
recommend it—we guarantee it. 


@ The 5%-inch size is made with any Emblem—Elk, Eagle, 
Shriner, Knight Templar, Knights of Columbus, Etc.—and 
with special designs. The 4-inch size is popular.with women 
and is popularly known as “The Golf Pencil.” Gold Filled, 
Sterling Silver, Solid 14-K Green Gold—Engine Turned. 


_— 


7h 
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Women wear the 
va Pencil / f 
on a black ribb / r 

It carries a po | Order a Sample Thru Your Jobber or Direa! 
randum Card; or, f f 


for men, it carries / % 7 — 
a Golf Score t | A. B. SCOTT & CO., Fairmont, West Virginia 
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| Gold Encrusted Glass 





Ideal Items 
for the 
Gift Shop 


and Jeweler 


Every piece is 
carefully selected, 
and decorated in 
pure coin gold. 





Send for 
Catalogue 





George W. Murphy 


Factory and Offices: 


Hawley, Pa. 











&. 


No. 60/3385. 9 oz. Goblet 


October 11, 1922, 


CIRCULAR 











Borghese Productions 


are a natural response to the growing and _ insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 
the colors and finishes are appropriate. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 


Panels 





Fruit Bowls 


CHARLES HALL, Inc. 


18 West 23% Street, NewYorkCit 
Works -Springfield, Mass. 








There Is a Growing Demand for Gifts 


To quicken sales, create new business and increase 
profits, add to your store a GIFT CORNER. 

There is a demand for the unusual gift at a low price. 
We have selected from our merchandise an assortment 
particularly suitable for the jewelry store. This assort- 
ment, priced at $100.00, is bringing bigger business to 


many jewelers. 
Why not to you? 


Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 


Catalogs upon request 
Art Wares and 


Novelties W. C. OWEN 


17 N. Wabash Ave. 





Direct Factory 
Representatives 


Chicago 














“GALALITH” 


The Season’s Leader 
in Imported Mani- 
cure Sets. Attractive 
silk-lined fancy 
boxes, mirror in 
cover. Handles in 
Ked, Lavender and 
Shell. Write for our 
illustrated catalogue. 


Globe Import 
Company 


31 Union Square 
NEW YORK CITY 














“Send it on Wings” 





Like a Glorious Sunset 


One of our TRAYS with Iridescent BLUE Butterfly in your 
window will arrest and hold the attention of the beholder. 


Not just a tray but a messenger of 


Joy and Light 
—The Whole Year Through— 
Perhaps that’s why they sell so fast! 


Do not confuse our work with the ordinary run of Butterfly 
Work. All pictures are painted with paint but only rarely do 
you get a Work of Art. This one costs $7.25 as pictured; or 
$9.00 with rare Blue Butterfly, and it is worth every cent of it as 
an atmosphere or show window piece, and they sell so fast as to be 
difficult to keep in stock. Send for our new circular of 22 pages 
of Butterfly Art Goods, Lockets, etc. 


The Butterfly Box, Ine., * Boren * 
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Bronze Products Soc., Inc. 





All Designs 
Protected by 














No. 328 : 
Parrot Copyright 
Wall Clock 

36-hour 


Waterbury 
Movement. 
Finelv finished 
and decorated in 
Natural Color. 


Write for Catalog 





$39.06 a Dozen or Sample 
Assortment 
No. 217—Door Knocker N 
Light Ivory and Colored No. 240—Book End 6s *— — 
$10 Fay Owl—Decorated White $15.00 a Dozen 
<a a VOTE and Brown  §2.75 Pair 
Attractive Novelties, Daintily Decorated, in Large Varieties. 
New York Show Room: 225 Fifth Ave., New York Chicago Show Rooms: 58 S. Washington St. 
Butterworth Co. in charge Drommond-Seeley in charge 


























Imitation vory 
Hand Decorated and Plain 


In cases or open stock. 




















Also the new and popular imitations of 


TORTOISE SHELL AND AMBER 


-E. D. ROGERS COMPANY 


37 South Wabash Ave. CHICAGO, ILL. 




















Our New and Novel Ideas -xox ru: 


SHOPS OF 


Make Business Good 


That’s why jewelers and gift shops are cashing in enormous 

profits in handling our distinctive and original line of OLD 

DUTCH SILVER REPRODUCTIONS. 
SERVICE 


Service is our “Watchword”—Your orders are filled as promptly 
as received from our enormous stocks of merchandise. 


ART-CRAFT PRODUCTS CO., 5335 N. Western Ave., CHICAGO, ILL. 


LET THIS COUPON POINT THE WAY TO BIGGER SILVER PROFITS 














8 Gentlemen: Please send us, tra isportation prepaid, samples and catalog of your 
8 Old Dutch Silver Reproductions with a view to our placing an order if found 
; satisfactory in quality, craftsmanship and price. Will remit in due course to 
No. 2212-0 g cover your memorandum bill or return your samples within ten days carefully 
a packed. 
"A mA — P . Se Rn eT nM EE PORT er eT OT Pe rT ee eee Merrie rer er Per rr rr Ter 
A TEA TILE of exquisite design with abright , 
, luster finish for those who desire quality and 6§ Street and No. ...........cscscescsccnenccerercsensvesenesesepescsseesesessescscenessoess 
refinement. Six inches diameter, heavily silver : Clty end State eee a ee, eee 
Plated, felt backing and lacquered. ® 5010-41-20 


Ai Ain i die tk A ee i 
BTA 48984944444444444444444%44 4" 
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“DO X A” 


WATCH MOVEMENTS 


in Folding Leather Cases—Boudoir Cases, Colored Enamel—Gilt Cases 





Movement No. 8406—8-Day, 15 Jewels, 24 Lignes, i i 3 i 
wine ) Dial, Radium: pe i Enamel Dials in assorted delicate shades, 
Leather Case, square 4”. Leather Case, octagon 4”. 











All ‘‘DOXA’’ WATCH 
MOVEMENTS. illustrated, 
are 8 day, 24 Lignes with 
15 Jewels, Breguet Hair- 
springs and cut, compen- 
sated Balances. 


stamped: 


DOXA WATCH CO. 
on the back plates 





Model No. 8660—8-Day, 15 Jewels, 24 
Lignes, Gilt Dial. 
Gilt Case, 4” x 25%”. 





Movement No. 8408.—8-Day, 15 Jewels, 24 Lignes, » = inte Bit: , ° 
Gilt Dial with engine-turned center, Radium. en eo oy. 15 Jewels, 24 Lignes, Gilt 
’ S ¥ kV Add 4" ole hd : P 
Leather Case, Tonneau Short End, 434” x 3}4”. Sterling Silver Frame, dull gold finish, with Colored 


Enamel Front—canary yellow background with flower 
ao and black and gold. Height, 434”; Width, 
4%". 


Complete assortment of “DOXA” watch movements with a large variety of folding 
leather cases, in many shapes and all shades of color, available for immediate delivery. 


Sole Agents for “DOXA” Watch Movements 


SUSSFELD, LORSCH & SCHIMMEL ee Set ee 


Movement No. 8410.—8-Day, 15 Jewels, 24 Lignes. 


All ‘‘DOXA’’ WATCH 
MOVEMENTS are 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 























nection with their business 


























Doing a Twelve Months’ 





How a Florida Jewelry Firm Increased Its Sales During the Off Season When the Popu- 


lation Was at a Minimum 


By Russell Raymond Voorhees 


Business in a 


Five Months’ City 














THE population of Miami in the Winter 

months is about 150,000. In the Sum- 
mer it is only about 50,000. This difference 
has made people call it a five months’ city 
although such is far from the fact in the 
case. There is business in Miami 12 months 
in the year and it has taken a jewelry firm 
to demonstrate that fact. 

Back in 1897 the jewelry store of Whaler’s 
was established in Miami. In May, 1921, 
it was taken over by Sutton & Gibson who 
now operate it in the same high grade way 
that was the plan of the founder of the 
business. 

In the Winter time when Miami is full of 
tourists they find that it isn’t very hard to 
sell anything. People who come to Miami 
have money and they are not afraid to spend 
it. Whaler’s as it is still called have 
jewelry to sell and it is good jewelry, too, 
so the natural result is that the people with 
money who want to spend it buy the jewelry 


that they want at the store that has the best . 


to sell. That’s all right for’ the Winter 
time, 

But anyone who knows either partner 
soon realizes that they are not the kind of 
business men who would be content with a 
five months’ business when God gave them 
12 months a year to work and prosper. And 
so when the Winter time is over they just 
put in a few extra raps and work a bit 
harder and find out that they can get more 
business out of the 50,000 who remain be- 
hind than they can out of the 100,000 who 
come for the Winter. For instance, their 
business in May of this year was better 
than their business in January of this year 
and January was right in the heart of the 
tourist season while May was almost in the 
heart of the Summer time. 

How do they do it? Just by working 
that much harder, that’s all. They adver- 
tise, they put on sales, they feature things 
that no human being with even an atom of 
love for jewelry can let alone and the re- 


sult is that they get the business, They 
recently put on a big sale in which they 
used double-page newspaper advertisements 
and single-page advertisements with a 
liberal sprinkling of smaller spaces, The 
sale was put on from an advertising stand- 
point entirely and was done to get people to 
come to the store and to impress the store 
on their minds, The sale ran for two weeks. 
It wasn’t a case of getting money because 
the stock was all paid for and they didn’t 
need the money. It was just a case of put- 
ting some extra pep into business and when 
it is borne in mind that some people came 
over 100 miles to attend the sale it begins 
to look as if they put some pep into busi- 
ness and then some. They have even drawn 
business from as far away as Cuba and 
Nassau. Not that these islands are so far 
away but people don’t generally go to a 
foreign country to buy their jewelry and 
that is what the Cubans and Nassau 
Islanders do when they buy in Miami. 

The entire store is run on a_ personal 
service basis. As soon as a customer enters 
they are made to feel at home and some 
clerk begins to pay some attention to the 
customer. No one is allowed to wander 
around with no one apparently paying any 
attention to them unless they want to just 
look around. The old idea of letting cus- 
tomers stand around and finally ask some 
one to wait on them doesn’t appeal here. 
And then on top of this personal service 
feature they add courtesy and have found 
that they have a winning combination. 

For advertising they have found that news- 
paper advertising brings the results. In ad- 
dition to this they use some direct by mail 
advertising as a follow up for their large 
mailing list and find that this renders ex- 
cellent sales assistance in lining up trade and 
keeping it lined up. And, of course, it 
goes without saying that jewelers who are 
as progressive as these partners make full 
use of their windows for display purposes. 


Located as they are on the main street in 
the path of the crowds that attend the mov- 
ing picture theatres nightly it is no small 
wonder that they claim that their window 
displays are the means of bringing business. 

And so it would seem that when business 
is a bit dull the thing to do is to just take 
another notch in the belt and put in a few 
extra whacks. 





Scowling Salesmen 


THE only profession in which a scowl 

may be considered an asset is the pugilist’s. 
Certain prize-ring celebrities have employed 
a malevolent glower as a preliminary intimi- 
dation of an imaginative opponent, but in 
the amicable walks of trade it is a wasted 
grimace. Certainly a salesman whose pros- 
perity depends on his ability to make friends 
should cultivate an amiable disposition to- 
wards the many strangers with whom he 
is bound to come into contact. But a great 
many miscast clerks and counter-assistants 
fail to realize this basic principle of good 
salesmanship. Their manner if not posi- 
tively repellent, is cold and _ uninviting, 
They do not encourage certain little intima- 
cies that are often preliminary to good trans- 
actions, If they are not supercilious they 
are languid and their evident annoyance 
when no purchase is made is only too con- 
spicuous. 

Whatever virtue good-humor can claim in 
the workaday world, to no one is its posses- 
sion a greater essential of. success than to 
the man or woman engaged in the profes- 
sion of selling goods. The cultivation of 
tact, patience and cheerfulness is an indis- 
pensable part of the training of sales people. 
More frequently than can be recorded pur- 
chasers have decided on inferior goods in 
favor of a salesman who had the good sense 
to know from which side of the counter the 
more manifest show of amiability must 
come.—S. R. 
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THIS KAWNEER FRONT PAYS THE RENT 


The extra sales drawn into this store by the beautiful Kawneer Front brings 
enough added profits to pay for the entire store. If you plan to build or 
remodel let us show you how a Kawneer Store Front will make money for 
you. Wewill gladly send you a Book of Designs if you will drop us a line. 





THE 


Kewneer 


COMPANY 
2508 Front vente ein ee 
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Things You Should Guard Against in Issu- 
ing and Depositing Checks 


By Thomas J. Kavanaugh, Vice-President Mississippi Valley Trust Company, St. Louis, Mo.; Lecturer on Credits, St. Louis University. Author, 





“Bank Credit Methods and Practice.” 




















MHE check, as an auxiliary to actual cash 

money, is far greater than money itself. 
The amount of cash money in circulation 
would be sufficient to carry on but a small 
percentage of present day business. A mer- 
chant, with insufficient funds, wishes to stock 
up for his Winter sales. His statement and 
other conditions being satisfactory, his 
bank gives him a line of credit of $15,000. 
He signs an unsecured promisory note, due 
in 90 days from date, which the bank 
discounts at the current rate, placing the 
proceeds to his credit. The deposits of the 
bank are increased 


If it is drawn on an out-of-town bank, 
it should be started for collection on day 
following date of delivery to payee. 

For example, on Monday, John Smith 
gives me check on bank in my town where 
he has money on deposit to cover. I re- 
ceipt his bill. Tuesday I overlook deposit- 
ing in my bank. Wednesday I deposit it 
in my bank. Thursday morning Smith’s 
bank, upon presentation of check, declines 
payment because bank has just then failed. 
The loss is mine, owing to my negligence 
in presentation of check. 


Where a bank wrongfully, or through 
error, dishonors a check when the maker 
has sufficient funds on deposit, courts have 
held that if the man is in business and 
issues the check in the transaction of his 
business, he has been damaged—the amount 
of damages to be determined by a jury; 
but in the case of a private individual, there 
is no presumption of damage, and the bur- 
den of proof is upon him to show that he 
has been damaged financially, such as by 
the cancellation of a profitable contract, etc. 

Another practice that is becoming preva- 

lent among retailers is 





by the amount of the 
loan, less discount, and 
the merchant issues 
checks to his creditors. 
Even though the de- 
posits of that particu- 
Jar bank are subse- 
quently decreased by 
payment of those 
checks, the deposits of 
the payees’ banks are 
correspondingly in- 
creased by deposit of 
the checks by their 
recipients. 

The $15,000 remains 
in existence of money, 
practically speaking, 
until the loan is paid, 
although it may not 
be necessary to handle 


What is 
bank ? 





the time limit for depositing checks at the 


What is the penalty for overdrawing on your bank? 


Can you collect damages when your bank wrongfully, 
or through error, dishonors your check? 


Can the check serve as a receipt for payment of bill? 
What is the practice in regard to cashing checks for 
your customers and friends? 
The danger of leaving blank signed checks in posses- 
sion of your subordinates. 


the request to cus- 
tomers to mail a check 
and retain the bill; 
that “no receipt is 
necessary.” On _ the 
contrary, a receipt is 
very necessary, espe- 
cially in the absence 
of voucher check. A 
cancelled check is not 
a prima facie evidence 
of the payment’ of a 
bill. It may be 
claimed that the check 
was for another bill. 
Another point; a 
man may have a dis- 
pute with his creditor, 
claiming that he owed 
him only $75, while 
the creditor claimed 








any portion of it in 
currency or coin. You 
would have to multiply that $15,000 trans- 
action by many hundreds of millions to get 
at the magnitude of the part played by the 
check in business, 

Apart from large business transactions, 
there are millions of small payments made 
daily by check—retailers’ bills, doctors’ 
bills, club dues, and others too numerous 
to mention. This means the transfer of 
funds without the necessity of carrying 
around a great deal of cash in pockets, 
with resultant elimination of risk. 

All risk, however, is not eliminated by 
the use of the check. There is still to be 
considered its abuse, for it is characteris- 
tic of erring humanity that all good things 
are abused by some people. 

A check is not money until it is paid, 
although sometimes the debt for which it 
is given may be satisfied without payment 
of the check: Checks should be presented 
Promptly for payment—the law says “with- 
in a reasonable time after delivery.” Courts 
now interpret this to mean that where a 
check is drawn on a bank in the town in 
which delvery is made, it should be pre- 
sented for payment to the bank on which 
it is drawn on day following delivery. 


The overdraft is a pernicious habit, uni- 
versally prevalent. No person has a right 
to overdraw at bank. Neither had the bank 
legal authority to permit it. Yet customers 
are indignant when banks refuse overdrafts. 

Consider that you have a certain article 
to sell. A man offers you in exchange an 
order on a tailor for a suit of clothes, rep- 
resenting that the tailor is holding the suit 
subject to order, all paid for. You deliver 
the article, but when you present the order 
to the tailor, you are informed that he holds 
only a coat. The man is a swindler to be 
justly prosecuted and put behind the bars, 
or so it appears. But let that same man, 
equally fraudulently, give you a check drawn 
on insufficient, funds, and it appears different. 
In fact, according to the drawer of the 
check, the bank insulted him by refusing 
to honor his overdraft. 

Several states have placed on their statute 
books a law which provides that where a 
check is issued drawn on a bank in which 
the maker either has no funds or insuffi- 
cient funds to meet the check, said maker 
has five days in which to refund the money, 
and if in that period he fails to do so, he 
becomes liable to prosecution for felony. 


that the bill was $100. 
The debtor mails a 
check for $75 and makes a notation thereon: 
“In full payment of all claims.” The ac- 
ceptance of that check gives a release to 
the debtor because of the notation. 

The cashing of checks for friends and cus- 
tomers is very common. Such checks should 
not be made payable to “Cash,” and should 
contain some such memorandum as “Check 
cashed for me.” Later on it will not be con- 
fused with the payment of a debt. Future 
dated checks should not be issued. They 
may become posthumous, and dead men do 
not sign checks. 

When a bank returns to you your can- 
celled checks, the obligation is upon you to 
examine them as promptly as possible, and 
if you find evidence of forgery or other 
fraud, report immediately to the bank; 
otherwise the bank may be released from all 
liability for the payment of such fraudulent 
checks, on account of your negligence. 

Another practice that should never be in- 
dulged in is the leaving of signed, unfilled 
checks to trusted employes. The manager 
of an establishment was in the habit of 
leaving such checks, for his trusted cashier, 





(Continued on page 143) 
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F all the developments in the 
science of selling which have 
resulted from the keen competition 
of 1922, probably the most im- 
portant is the new conception of 
the extraordinary value of window 
lighting as a means for increasing 
business. 


Tests now indicate these startling 
facts: 


By increasing the amount of 
light in the window by 25%, 
the number of people who stop 
to look at a display can be 
increased as much as 42%. 


This improvement can be ob- 
tained by spending only a few 
cents more per hour on win- 
dow lighting. 


The science of window lighting 
has taken on a new importance in 
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The Most Notable Selling Idea 


of 1922 


the eyes of hundreds of leading 
merchants, who have learned these 
facts. 


Let us tell you more about the 
possibilities of your own windows. 
Remember, please, that the value 
of your window illumination de- 
pends not only on how much current 
you are consuming, but quite as 
much on how the light is dis- 
tributed—how much of it falls on 
the goods, how much of it is wasted, 
how much of it actually does harm 
by shining in the eyes of the 
observer. 

We shall gladly have one of our 
engineers call on you with the 
necessary instruments to tell you 
just how much your lighting can be 
improved and at what cost. There 
is no obligation for this service. 
Please use the coupon. 


Scientific, light-controlling units for all illuminating purposes. 


HOLOPHANE CO. 








Actual Tests Show That the Number of People Who Stop to 
Look at Show Windows Can Be Increased as Much as 42% 


| Among Holo- 
phane products 
are several types 
of prismatic 
glass”_ reflectors 
for show’ win- 
dow lighting, 
each prism de- 
signed _ with 
mathematical ac- 












curacy to dis- 
tribute the light 
properly over a 
certain type and 


size of show 
window. Here 
is one of these 
reflectors. Here 
are illustrated 


No. 983 and No. 
go? 


= 


















In Canada address: Holophane Co., 


Gentlemen: 


the possibilities of improving 
lighting. 


Address 


ILLUMINATION SERVICE. 


Please have one of your representatives call on the undersigned to discuss 
the effectiveness of our 
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186 King Street, W. Toronto. g 
' 
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windows thru better : 
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Holophane Glass Co., 342 Madison Avenue, New York. 
Ltd., 
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Pushing Handbags Via the Window 
Display Route 





Written Expressly for The Jewelers’ Circular 

















TYLES for Milady’s handbag may 

change, but no matter what Paris does 
to the handbag, there will always be some 
receptacle for her personal belongings. For 
this good reason the season for handbags 
is always an open one. Some _ up-to-the- 
minute display suggestions are given be- 
low. 

Some Artistic Effects 

Goodwins, Ltd., Montreal, Can., were re- 
sponsible for an effective combined display 
of beaded handbags and ostrich feather 
fans. The main exhibit consisted of a long- 
necked oriental pottery vase, which was sta- 
tioned at the center rear, a few inches away 
from the light grey background, Inserted 
into the neck of the vase were several 
ostrich feather fans, their gorgeous plumage 
suggesting some tropical flowers. The floor 
down in front was strewn with a plentiful 
array of satin and silk cushions, the colors 
of which varied from black to rich blues 
and heliotropes. Beaded handbags were 
exhibited on the cushions. In between the 
cushions were stands of varying heights, 
draped with gold and changeable silk dress 
goods, with a beaded or patterned handbag 
attached to each stand, 

A Study in Blue and Orange 

Another effective beaded bag display by 
Goodwins, Limited, was modeled along 
somewhat different lines. The main colors 
represented were blue and orange. Room 
was found at the center for a raised square 
pedestal, draped with blue velvet, plus an 
orange ribbon border. A vase filled with 
artificial flowers, chiefly oranges and blues, 
was placed on top of the pedestal, with a 
beaded bag laid beside the vase. Scores of 


loose beads of all colors and varieties were- 


scattered around the floor in order to im- 
part the necessary atmosphere, More beaded 
bags were displayed singly on pedestals in 
other parts of the trim. 


A Newspaper Drive on Beauty Bags 
A convincing newspaper advertisement de- 
voted to handbags of all kinds was inserted 
by Bilsky, Ltd., Ottawa, Ont., Canada. This 
is the way it ran: 
“BEAUTY BAGS 
“Silk and Velvet Beauty Bags or Hand 
purses, beautiful and varied in design, 
with tassel trimmings and, chain or plain 
strap handles. Our showing gives a 
choice that will be appreciated by any- 
one who wants to be exclusive.” 
The text matter was preceded by an at- 
tractive cut of a fashionable handbag. 


An Effective Handbag Trim 
Beaths, Sunbury, Ont., Canada, is a pro- 
Rressive store in a nickel mining city of 
8500 on the C. P. R. main line between 


Toronto and Winnipeg. An attractive hand- 
bag window display caught my eagle eye 
as | passed the store, proving that the size 
of a town has no relation at all to a mer- 
chant’s progressiveness, The first half of 
this display was floored with black crepe 
paper, while the rear half had a covering 
of white crepe paper. An orange crepe 
paper covered mound, the shape of which 
resembled a book, was placed at the front 
sides. Velvet handbags in such colors as 
blue, brown and black, were arranged on 
both mounds. Every bag was opened in 
order to reveal the rich brocaded linings 
and the many receptacles for coins, bills, 
powder puff, purse, mirror, etc. In the 
space down in front between the two mounds, 
several celluloid purse mirrors were laid, 
backed up by the following card: 


“The Newest Purse Mirrors— 
75e —80c —90c and $1.00.” 


The top of the picture was illustrated by 
a drawing of a stylishly dressed woman 
who asked herself—‘Is my nose shiny?” 
Several handbags were individually displayed 
on hangers across the rear. 


Showing the Handbags as They Are 
Carried 

Henry Birks & Sons, Vancouver, B. C., 
Canada, conceived a charming display of 
handbags in accordance with the season of 
the year. A long length of compo board, 
with paneled effects at each end, extended 
right across the rear. The board was 
painted a delicate flesh pink, with a long 
spray of artificial cherry blossoms attached 
to the top center of the board. Long, taper- 
ing stands, the pedestal part of which was 
no wider than an ordinary man’s cane, were 
cut out of compo board and painted a deli- 
cate flesh pink. There were five of these 
stands together. The two far end ones were 
the largest, while the two at each center 


side were fully two-thirds as long. The 
center stand was made even shorter. Each 


stand had an extended arm, covered up to 
as far as the hand with flesh pink silk 
sleeves. The fingers of the hands were cut- 
out in a clasping attitude. A handbag was 
clasped to the hand cut-out in this manner, 
the idea being to display the bags in the 
same way in which they are carried by 
their feminine owners. 
The Summer Setting 


The La May Bag Shops, New York city, 
arranged a very appropriate setting for 
beaded handbags. The center left location 
was occupied by a stone vase, placed on 
top of a pedestal. The vase was filled with 
a camouflaged pot of real growing roses. 
The center right contained a stone garden 
bench, with an ostrich feather fan and a 





beaded bag on top. Real moss covered the 
floor, with a lake simulated in the middle 
with a sheet of glass. A border around 
the two sides, back and front of the window 
was formed with pots of flowering plants, 
the earthenware pots being hidden with 
moss, Sprays of ivy were trailed down the 
rear wall. Beaded bags were exhibited on 
pedestals in other parts of the trim. 


Selling the Costly Article 
Charles A. Stevens Bros., Chicago, TIl., 
imparted an air of exclusiveness to their 
beaded bag display. A large glass case, 
with the carved frame in walnut, took up 
most of the center display space. The case 
stood about four feet from the floor on its 
delicately carved walnut legs. Grey velvet 
lined the interior of the showcase, with 
beaded bags, leather purses and gold mesh 
bags placed over the same. 
The Country of Origin 


Lewis & Son, Denver, Colo., featured 
some French beaded bag importations in 
one of their show windows, To remove the 
slightest suspicion of the origin of the goods, 
the firm’s own buyer’s passport was ex- 
hibited in a frame down in front. Another 
card announced: 


“Our Own Importations.” 


A very large blue lamp stood in the middle, 
with blue drapes extending from the rear 
corners to down in front. Arranged on these 
blue drapes were a number of classy beaded 
bags, etc. 





Things You Should Guard Against in 
Issuing and Depositing Checks 





(Continued from page 141) 





in a private drawer of his desk when he 
left town. One day, a traveling salesman 
who was aware of the custom, asked per- 
mission to use the desk and filched the 
checks therefrom. He filled them in and 
cashed them with different friends to the 
amount of $3,600, and although there were 
not sufficient funds in bank to meet all of 
them, the concern had to make good the 
amount, the court holding that, as between 
two innocent sufferers, the one guilty of 
negligence should bear the loss. 

Where a check is made payable to a cor- 
poration, it is illegal for an officer of the 
corporation or any individual, to put the 
corporation’s endorsement on the check, then 
endorse it personally, and cash it or deposit 
it to his own credit. The bank that pays 
or takes for deposit a check handled in such 
manner does so at its own risk. 
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 Aladdin— 


Rubbing his mysterious MAGIC LAMP could not 
accomplish a more amazingly WONDERFUL and 
surprisingly BEAUTIFUL change in the appearance 
of your OLD merchandise than you can with 


ROY’S sewery TRAYS 
JUST WHAT YOU HAVE BEEN WAITING FOR | 
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Above is an actual photo- || 
} » graph of Showcase equipped with | 
} i Roy’s Metal Jewelry Trays. Attention 

ie “ is directed to the unusual attractiveness of 
A Display in which the True Quality of mer: 


Over ONE THOUSAND Stores chandise is reflected to the highest degree. 


Equipped to date 


POSSESSING THE FOLLOWING FEATURES 


Absolutely Indestructible 


Only Half the Depth of Wood Trays. 
Doubles the CAPACITY of your safe. 
Will STACK all Classes of Jewelry. 


Display Merchandise Better 











| Descriptive Circular and Prices sent upon Request 
309 RIVER STREET 
ROY MFG. COMPANY, CHICAGO, ILLINOIS 
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S’ .ekeeping Department. 
R » Department Installed by Mar- 
shall, Mo., Jewelry Concern 











ADIO is said to be now on a basis 
commercially favorable for the retailer, 
factories and jobbers recognizing the retailer 
as an element in the distribution of this 
stock. The Kelley-Vawter Jewelry Co., of 
«shall, Mo., is one firm that is on the 
id early with equipment, stock of radio, 
smitting station and license—ready to 
the fullest advantage out of the com- 
reial possibilities of radio. 
{ncidentally, the radio installation has al- 


THE JEWELERS’ CIRCULAR 
jewelry store. Obviously, therefore, the 


large community around Marshall is caused 
to think of this store, and people have a 
reason for calling, even though they may 
not have an immediate purpose of buying 
jewelry. 

An expert radio operator is employed; 
W. E. Johnson, formerly of Slater, Mo., a 
nearby town. Mr. Johnson qualified for a 
sender’s license from the Government. The 
salesmen and those who install radio receiv- 
ing equipment, do not need to be expert 
radio men. The company will install radio 
outfits on trial, on the same plan that phono- 
graphs are installed. 

The Kelley-Vawter radio symbol is “W. 
J. A. T.” a signal that hundreds of radio 








RADIO DEPARTMENT OF 


realy been demonstrated as a_ strikingly 
valuable publicity factor for the jewelry 
business. Marshall is the only town in its 
district of 40 miles radius, with a transmit- 
ting station, or with a good stock of radio 
equipment, And thousands of people in the 
town, in the surrounding country and near- 
by places, think of Kelley-Vawter when they 
think of radio—and they think of radio 
several times a day. 

This company has made an investment of 
around $5,000 in radio; in order to have a 
good stock of equipment to sell, and good 
equipment for receiving and transmitting. 
It gives concerts in the store or when the 
crowd is too large through a loud speaker 
mounted in front of the store, nearly every 
evening, the concerts being received from 
Kansas City or elsewhere. It also transmits 
Phonograph concerts, and this Fall will send 
out programs given by talented students in 
the college located here. 

The volume of business in actual sales 
has not been large this Summer, though 
quite satisfactory considering that this was 
the off-season for installing radio. A  sub- 
stantial element of the sales in radio, is 
the equipment that is sold to boys who make 
their own receiving apparatus. 

The company advertises its radio every 
ay; and uses space of the same size and 
Copy of similar appearance, to exploit its 
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THE KELLEY-VAWTER CO, 


fans in north central Missouri will be listen- 
ing for this Winter. 

Mr. W. A. Vawter of the firm, who hap- 
pens to be the optometrist of the organiza- 
tion, believes that radio will be a profitable 
business in itself, that jewelers can easily 
handle it, and that it will serve immeasure- 
ably to widen the store’s influence. The 
radio department is in the rear of the store, 
visitors passing the jewelry department to 
reach it. 





A Suggestion for a Novel Window 
Display 





OW are watches shipped to your store? 

In what sort of cases are they packed? 
How are they sent to you—by freight, ex- 
press or by parcel post? 

How are rings ‘shipped to vou? 

How are diamonds shipped ? 

And how are some of the cther mere 
valuable articles you sell shipped to you 
by the people from whom ou buy them? 

In the answers to these questions ycu 
have the chance for framing an excep- 
tionally interesting and attractive window 
display which would get a lot more atten- 
tion than the average display and which 
would, therefore, be a better stimulant tc 
your business than the average display. 
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The ordinary person who looks at your 
show windows and who, perhaps, is a patron 
of your store, hasn’t the slighest idea in 
the world how watches are sent to you, It 
you told him that watches came to you by 
slow freight he’d be apt to believe you ke- 
cause there is nothing in his experience to 
tell him differently. Consequently, as a win- 
dow display telling the public all about this 
phase of your business would be newsy and 
interesting, it would inevitably go over big. 

The way to frame such a display with the 
best effect would be to show some of the 
original packages in which you receive goods 
and to list on placards the goods that gen- 
erally come to your store by parcel post, 
express, etc. 

An interesting addition to such a display 
would be a showing of some of the insur- 
ance policies you carry safeguarding you 
against losses through wrong deliveries of 
goods, through goods getting lost in transit, 
through burglaries, etc. 

People are always interested in inside in- 
formation about retail business so they 
would be certain to be immensely interested 
in any such display as this, IF. H. W. 





Old and New Wedding Rings Fea- 


tured in a Window Display 





LITTLE history now and then is rel- 
ished by the majority of men—and 
women, too. 

Particularly are men and women inter- 
ested in history when it deals with the all- 
engrossing subject of matrimony. 

Here, then, is a good chance for you, 
Mr. Jeweler, to stage an interesting and 
effective window display: 

Get together a collection of old-time and 
present-day engagement and wedding riags. 
It shouldn’t be such a very hard task to 
do so. If you haven’t a sufficient variety 
of old-time and newer wedding rings in 
your store you can go to some of the older 
residents of the city and get them to lend 
you their rings for the display. 

Arrange these rings in your show win- 
dow so that the oldest of the rings appear 
at the left of the window, the next oldest 
to the right of these and so on down to 
the modern wedding rings of the present 
day. With each ring there should be a small 
card giving the name and address of the 
person who has loaned the ring for the 
exhibition—if the ring has been secured in 
this way-—and the date when the ring was 
used, 

There should also be a central card tell- 
ing about the changes in wedding rings from 
the heavy gold bands of a former day to. 
the later thin bands, and the _ present 
platinum productions. This card, too, should 
urge all people who want to be up to daie 
to come in and have their old-time rings 
medernized or secure new wedding rings 
to replace their old-fashioned rings. 

A display of this sort would be timely, 
interesting and unusual and so it would 
get a lot of attention. It could be put on 
without much time or trouble. 


Try it. F, H. W. 








Joseph F. Levesque, formerly located at 
Somersworth, N..H., is now in business at 
South Berwick, Me. 
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No. 500—-GAME CHEST 


Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 


427-429 Plum Street 


Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 





Established 1864 7 
Cincinnati, Ohio 
























Indestructible 


Geneva 
French Pearls 


Regardless of price a perfect 
pearl, perfect in every partic- 
ular. A pearl necklace which 
will appeal to the most discrim- 

















inating buyer. 


This house has a fixed policy to handle perfectly 
matched artificial pearls. 


The assortment varies from $2.25 to 
$75.00 the necklace 


Sample order sent on request. 


GENEVA PEARL CO. 


87 Nassau St. New York 











All These Rings Are Hand Pierced 


Our Own Original Designs Only. 








Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 




















Latest Novelty Earrings 
REAL STONES 


Coral, White and Pink Coral, Deep Red Coral, Ame- 
thyst, Crystal, Onyx, Cornelian, Jade, Topaz, Jet, Lapis, 
Amber, Pearl, Florentine Mosaic. 


Unusual and Striking Designs 
in 

Drops, Circles, * oes and Buttons 
re) 


our own Creations 
Send now for inspection package to 


BORRELLI & VITELLI 
15 West 34th St. New York 





The House of Ideas! 


A Department for Open Orders— 


If you can’t come to market—let our open-order expert 
take care of your wants. Write for a sample assort- 
ment of anything in our line. Prompt service—Right 
prices. 


BIKOFF & BROWN 
JOBBERS 


Watches—Jewelry—Clocks—Pearls—Silver Plated & Sterling Ware 
125 FIFTH AVENUE NEW YORK 

















MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 





easton 43 John Street, New York City 








Everlasting Photographs 


BURNED INTO CHINA : 

For monumental purposes, also any _ 

of fancy goods, brooches, lockets 1 

photo tone or tinted in natural colors. 
Ask for Illustrated Catalogue. 


F. J. H. ABENDROTH 
7203 Franklin St., Forest Park, Ill. P. 0. Box 














THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Solid Gold 
14kt.White 
Gold Top 
Genuine 
These ads will appear in the K. of C., Colum- Hope Ruby 


bia, K. of P., Moose, Mason, Modern Monthlies, : 

aa Women’s Magazine. To Retail 

All orders will be turned over to Retail| $25.00 
lers. : 

— a similar ad in your local lodge pro-|Send us your 

gram and newspapers. name and_ the 


BUFFALO JEWELRY MFG. CO. fer irspection. 


“The Mail Order House”’ 
Brisbane Building Buffalo, N. Y. 








cuts in all emblems 
One Ring or More 


FREE Ta 


93% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 


Surprise your WIFE 
ON THE NEXT ANNIVERSARY 
3 Genuine Diamonds 4/100 ea. 
, Iocks and Wears 
mLike PLATINUM 


20Kt. 


! White Gold 


Hand Carved 
To Retail 


$25.00 


Real Platinum 
without diamonds 
same price. 

Insert this ad in your local papers. Cuts fur- 
rished without charge with one ring or more. 


WRITE for WHOLESALE PRICE 


wwii) y 














Samples Sent Upon Request 


fds Unassembled 
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White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
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Announcement 





V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
de, ith or without white gold La Valliere for 
amond. 


Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N. Y. 








You May Need 
One-Piece Shank 
: Prompt attention to all special orders 
SIMSON BROS. ' 
125 Canal St. New York Henry Davidson 
51 Maiden Lane New York 


Fraternal Labbe Medals 
and Class Pins —Fire and 
Police Department Badges 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 














Forty-one years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 
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> Big EVNFAICATTIV RIT WAM td & 
6 A JUTE SOENTIACALLY BUILT WATCH Fg € 


THREE DESTRUCTIVE WORDS 


“UST AS GOOD” are three little words that do more 
damage to business than any others in the commercial 
vocabulary. For instance, a newspaper advertisement of a 
15 jewel Waltham Watch captures the attention and arouses 
the desire in the mind of some man or woman to possess this 
time-piece. He or she goes to a local jeweler and asks to see the 
watch. Perhaps for some reason the prospective customer is 
shown a watch of some other make. This is where “just as 
good”’ comes into play. If the sale is made, that watch is never 
“Sust as good” to the customer and that jewelry store is never 
“Just as good” a place wherein to purchase goods again. And 
maybe to “just as good” is added the words “‘cheaper” or 
“lower in price” as an extra inducement, the salesman thereby 
belittling the reputation of the manufacturer whose merito- 
rious product brought the customer into the store. The specifi- 
cations behind and in a Waltham Watch have never been, nor 
ever will be, based upon the destructive fallacy of “just as 
good.” The Waltham Watch is built to stand alone. It does 
not compete in price or quality with any other watch whatso- 
ever. It has a name, a reputation, a character, a positive dis- 
tinction that isolates it from all other watches. No man can 
truthfully say that any other watch is “just as good” as a 
Waltham—because no watch is made according to the same 
specifications. Waltham Watches are made, priced, and sold 
upon a watchmaking ability and a business integrity that have 
stood the test of seventy years. 











Quality First and Last and — an Honest Price for it. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 


THE WORLD'S WATCH OVER. TIME 


Where you see this sign they sell Waltham Watches 
GIFTS THAT LAST 
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The Compensation of Clocks and Watches 





By Chas. Ed. Guillaune 
(Translated Expressly for The Jewelers’ Circular) 














(Continued from issue of Oct. 4) 
HE expansibility of an alloy of iron and 
nickel is not.an invariable quality. Thus, 


by heating it to redness and then allowing 
it to cool very slowly, a primitive invar, in 
the natural state, undergoes a quick increase 
in expansibility; on the contrary it is de- 
creased by tempering, and still more by cold 
hammering; forging, lamination, wire-draw- 





FIG. 4 
(aa in millionths) of alloys of iron 


True expansibilities at 20° 


per cent manganese and 0,1 per cent carbon (AB, AC, 


of B, is extremely increased and the quad- 
ratic term makes an enormous share of ex- 
pansibilities. Between 36 and 51 per cent 
this share is negative. In this region a 
curve A traced for a higher temperature 
than has been admitted for the base curve 
will pass below this and more rapidly up- 
wards to the region of 30 per cent. 

The thermo-elastic properties of nickel- 


additions of 90, 4 
rule of 


with 
from the 


and nickel, 


expansibilities deducted 


mixtures, the iron being stable either when hot or cold). 


ing. By combining all the causes of de- 
crease negative expansibility is obtained. - It 
is restored by prolonged heating at a mod- 
erately high temperature 100° for instance. 
This gives all the details of a technique, al- 
lowing of play, so to speak, with expansibili- 
ties, and to return as nearly to zero as may 
be desired that of a given sample of invar 
of suitable composition, 

The value of the quadratic term in the 
equation of expansion, reveals an anomaly 
altogether singular. It is represented by the 
curve in Fig. 5 where the deviations in re- 
lation to the line AB, show how much they 
are removed from the indications of the 
tule of mixtures. 

In combining these two curves, it is seen 
that the one of expansibility, properly so- 
called, should be deformed quite rapidly, if 
ollowed for other temperatures. Thus, a 
little below 30 per cent of nickel, the value 





steel are no less extraordinary. As we have 
represented the values of the expansibility, 
we can figure those of the thermo-elastic 
co-efficients. 

For the alloys containing the indispensable 
quantities of additions, the values are given 
by curve 1 of figure 6: Values of which the 
indication is normal, that is to say, negative 
in weak terms of nickel, then rapidly ascend- 
ing to a maximum, from there descending 
to rejoin the proper value of nickel. 

Here is a very singular circumstance; be- 
tween approximately 30 and 45 per cent the 
thermo-elastic coefficient is positive and the 
corresponding alloys toughen when heated. 
Two similar alloys show no increase nor 
decrease in rigidity by the action of the 
temperature; it is these that are shown by 
the points where the curve cuts the abscissa. 

However it is necessary to regafd them 
closely. The curve 1 in diagram 7 repre- 





sents to the value of the extent of ex- 
pansibility itself for a given alloy in a large 
range of temperature; decrease, minimum, 
increase, maximum, then definite descent. In 
the region of the minimum and the maxi- 
mum the extent is practically constant in a 
very small range of temperature. It is this 
that we must understand the negative value 
of the thermo-elastic co-efficient, limit of 
the positive and negative co-efficient. 

Such are the properties of nickel-steel, 
known already for some years and on which 
have been based the new methods of com- 
pensation for clocks’ and watches; results 
recently discovered will be explained when 


we have seen what they owe to old ideas. 


IV. Compensation by the Employment of 
Nickel-Steel 


The pendulum.—It is hardly necessary to 
describe the new compensated pendulum. 
The relative expansibility of mercury in 
glass or steel is to that of steel itself, if 
the same order as to the expansibility of 
bronze to that of invar in the natural state. 
If, therefore, we replace the steel pendulum 
rod by a rod of invar, we can establish 
simple compensation by a bronze bob; or 
if this is too expensive by one of cast iron, 
and being sufficiently grooved we insert if 
needed, between it and the supporting screw, 
a tube of bronze or brass, which insures 
the necessary upward movement of the bob. 

This compensation controls infinite wari- 
ations; and the form most appropriate to 
the style or quality of the clock can be 
chosen, There is moreover available an ex- 
tensive variety of expansibilities in invar, 
and we can, as we have seen even obtain 
non-expansible rods not requiring compen- 
sation. 

Nevertheless the problem is not presented 
altogether in so simple a form. In the case 
of a steel rod pendulum the compensatory 
action for the air is a small fraction of the 
quantity demanded of the compensating 
function. Here on the contrary, this quan- 
tity is of the same magnitude, and for a 
rod of which the expansibility has been 
slightly lowered, compared. with that of 
natural invar, the action of the air in a non- 
hermetic case, can be assured of all the com- 
pensation necessary. 

On the other hand, the mediums of sus- 
pension, often consisting of a double steel 
spring, enclosed in plates of brass, carrying 
the hooking stud of the pendulum, possess 
high expansibility of which the action can 
be compared with that of the rod. Thus, 
these quantities which intervene as very 
small corrections in the case of the steel 











150 THE JEWELERS’ CIRCULAR October 11, 1922, 


NOTICE ' 
— Refiners 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and Gold 
platinum, puts us where we're qualified to take " 
all the “guess” out of your refining problems. Silver 
We know the value of scientific refining and e 
prompt service; we know you can’t get it in Platinum 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 
























































Bullion Dealers, Refiners and Smelters | 


L. Lelong & Bro., In. | HANDY @ iiARMAN 


Halsey, Marshall and Nevada Sts 31 Gold St., New YorK City | Bridgepert, Conn. 


Newark, N. J. 


SHIP TO EITHER PLANT 

















il | ALBADOR ae Ribbon Clasp 


Seeing Beyond First Cost For Wrist Watches | 


Is what many manufacturers. are doing, who are 


using ALBADOR. ' =F), MEMES 


Of course it costs more, but being made of precious ‘ 
metals only, it is worth more intrinsically, and the 
saving of Labor and Time, as well as reduction of 1473 
wear and breakage of expensive tools and dies, in 
many cases 


Makes the Cost of the Finished Piece Less 


ALBADOR can be made in many forms of White 
Gold Jewelry, the manufacturing of which is pro- 
hibitive except in Platinum. 

ALBADOR can be formed up without cracking. 
ALBADOR takes enamel without difficulty. Good 
for cases and high grade emblems. 


ALBADOR can be furnished in any of our findings, 
such as Bracelet Boxes, Galleries, Wedding Ring 


Blanks, Seamless Shank Rings, Tiffany style, etc. HERPERS BROS. 








Made in White, Green and Regular 


Gold, also in Platinum. 





American Platinum Works 18 CRAWFORD ST., NEWARK, N. J. 
N. J. R. R. Ave. at Oliver St. 
Newark, N. J. ESTABLISHED 1865 


New York Office—Charles Engelhard, 30 Church Street 
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pendulum-1od may now constitute the es- 
sential factors in compensation. 

The advantages of the pendulum with the 
rod of invar over the old construction are 
numerous. The suppression of the liquid 
element in the oscillating medium, in con- 
nection with the possibility of returning to 
the lenticular form in the principal mass, is 
of great importance. On the other hand, 
the uncertainties resulting from the strati- 
fcation of the temperature in the pendulum 
case are cither obviated or at least reduced 
jn proportion to rank as negligible quanti- 
ties. Finally the approximation of the 
curves representing a and @ to the vicinity 
of the minimum of the former, immedi- 
ately suggests the possibility of eliminating 
the secondary error. 

Then, in effect, 8 passes rapidly from 
positive to negative, which permits stopping 
at such an alloy that the values of a and B 
will be respectively in the same relation 
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maximum at ordinary temperatures gives 
them first choice for the construction of 
compensatory springs. The appearance of 
curve 1 gives the impression that the sec- 
ondary error will be considerable. In a 
range of 30 degrees it slightly exceeds 20 
seconds. But if we remember that in the 
same range, a watch equipped with a non- 
compensating steel spring, varies from 5 to 
6 minutes a day, it will be admitted that 
the progress is considerable. It is apparently 
increased by half if the range of comparison 
is 20 degrees, which is much more than 
watches are ordinarily subject to. The 
linear error is, in fact, proportioned to the 
deviation of the extreme temperatures, the 
secondary error to its square. 

Another defect remains. The very rapid 
rise of the thermo-elastic curve to the vi- 
cinity of the zero axis renders the very 
smallest digression remote from the better 
solution, by displacing the maximum along 





Fic. 5 


Value of coefficient 10® B in the alloys of iron and nickel with the additions of 0, 4 per cent manganese 


and 0, 1 per cent carbcn. 


to the relative coefficients of the compen- 
sating metal. Thus the secondary error 
will be corrected at the same time as the 
principal error. In the actual state of per- 
fection of the regulator, this detail should 
not be regarded as negligible. 

A single inconvenience, very slight, to 
speak the truth, remaining up to late years, 
is connected with the new pendulum. The 
ordinary rod of invar is elongated yery lit- 
tle, and more and more slowly in the course 
of time, but nevertheless to a measurable 
extent; the pendulum with which it is 
equipped causes a clock to run progressively 
slow, which may amount in a year, to a 
twentieth of a second a day. This defect 
has also been overcome, It is realized today, 
that invar is endowed with a stability that 
we may say is perfect. 

The approximate compensation of the 
watch—A single examination of the two 
diagrams of elasticity will reveal two solu- 
tions of the problem of approximate com- 
pensation of watches; select a nickel steel 
the expansion of which is adapted to or- 
dinary temperatures, minimum or maximum, 
or, which will be the same, retain one of 
Which the curve of the thermo-elastic co- 
efficient cuts the zero line, for meeting a 
balance spring. The minimum being more 
spread than the maximum, and in conse- 
quence the second intersection of the curve 
with the zero line being less inclined than 
the first, is the solution apparently to be 
chosen. However, the elastic limit of the 
alloys in which the expansion attains its 


AB, indication drawn from the application of the rule of mixtures. 


the range of compensation, or even throwing 
it outside. Nevertheless the practical solu- 
tion has been so well recognized by watch- 
makers and by the public that the spiral 
compensations have been used by tens of 
millions, and have made possible the reduc- 
tion of the cost of watches, so equipped, 
almost to the limit; a compensating balance 
assuring the rate almost corrected to tem- 
perature of a watch which it was formerly 
never dreamed of fitting with a compensat- 
ing balance. It is therefore no exaggeration 
to say that the coming spring will in the 
next 20 years effect a revolution in ordinary 
watchmaking. 

Research into the elasticity of nickel- 
steel has resulted in a decision precisely 
to this effect in a work that we, Paul Perret 
and myself, undertook in the course of 1897, 
and which came out in the spring of 1898, 
with industrial results. The general qual- 
ities of the compensating spring have been 
progressively improved by extended labors 
pursued with the co-operation of the United 
Societies for the Manufacture of Springs. 

(To be continued.) 








Doll Lawless, who for the past year and 
nine months has been a resident of Waverly, 
Ia., will go to.Tripoli, to take possession 
of: and reopen the: jewelry store of C. B. 
Couse, who recently died. Since Mr. Law- 
less went to Waverly, to take a position in 
the G. F. Hunt jewelry store, he has made 
many friends. 
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Street Chronometer Makes for 
Democracy 





66 NOTHING the matter with the old time- 
piece ; right on the dot as usual,” says 
the broker to his friend as he turns away 
from his chronometer and walks down Broad- 
way. And right behind him comes an office 
hoy—maybe his own—who has also stopped 
to compare his watch with the stand- 
ard timekeeper. “I got to get me a new 
clock,” says the kid; “this old boy’s not 
doin’ so good.” 
Democratic? Sure. Lots of times you 
see a man with wealth written all over him 


df 
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stand patiently, with his imported watch in 
his hand, while a messenger boy takes his 
time in seeing how much wrong his dollar 
“turnip” is. You have: to take your time 
in more senses than one at the chronometer. 
It plays no favorites. 

If a man really wants to know. whether 
his time is right he doesn’t care how many 
seconds the fellow ahead of him takes. 
He'll wait his turn. Sometimes there are 
as many as half a dozen’ men waiting. Some 


2 
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Fig. 7 


stop several seconds—sometimes as long as 
a quarter of a minute, or even longer— 
until they assure themselves beyond any 
doubt of the agreement or disagreement of 
their watches with the chronometer. 

Not many women stop to compare time- 
pieces, It may be that not so many carry 
watches, or that those who do carry them 
do not care so much as men do about the 
correct time—N. Y. Sun. 








A remarkable work of art which now 
stands on the lawn of the country home of 
Bartlett Arkell at Manchester, Vt., is a 
sun dial which is formed by the bronze 
figure of a golfer standing with his driver 
touching the ground. The shaft of the 
bronze golf player’s driver forms the shadow 
of the dial. The piece is a birthday gift 
to Mr. Arkeel from his wife and it is under- 
stood it was posed for by Mr. Arkell’s 
friend, Robert Appleton. 
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Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 





SWEEP SMELTERS, 
BIRMINGHAMI,ENG. 








The new and most wonderful improvement in 
watch crystals— 


The G. S. Flexo Crystals 


have been perfected to overcome all the trouble known in the 
fitting of watch crystals. 


They Can Be Easily Adjusted to Any Height or Size 
A small stock of only 2 gross G-S FLEXO CRYSTALS will 


provide a complete assortment to fit instantly any size and 
make watch in both the Open and Hunting case. 

The G-S Flexo Crystals are fully protected by re-issue patent 
No. 14,458. 

WARNING to retail and wholesale jewelers, any one making, selling or in- 
serting an imitation of so-called non-breakable ‘“‘Compression” crystals, not 
bearing our trade-mark G-S and infringing on above patents will be prose- 
cuted by law as soon as we obtain evidence of infringing. Three New York 
concerns are now under injunction for infringing «n our patent rights. 
BEWARE ot anyone ofiering for sale secretly non-breakable crystals 
that infringe upon our patents. 








os Eee Ore! §=666 MILL STREET 


Manufactured and sold by 


1" GERMANOW-SIMON MACHINE CO. 








NOT CELLULOID 


Guaranteed not to discolor, shrink, ex- 
pand or warp. 


Write for full description and reference 
of prominent jewelers who are now 
using the G-S Flexo CRYSTALS. 


ROCHESTER, N. Y. 











THOMAS J. 


REFINERS 


Sweeps, Polishings, Gold, Silver, 


Let us supply you with 


soft Ebeteltbee lates, ; 
coe OR onli Rg lone, Platinum and Plated Scraps. 


wi scuets” "| MANUFACTURERS 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


5 Se. Welsh Ave. (Os | (Or-V ee) 


Purchasing and Sales Dept.: 





DEE &BweO. 


We manufacture real green 
—green gold—plates, wires, 
and solders in 10Kt., 14Kt., 
18Kt., also white golds and 
red golds. |B) 25 Sa 010) BO) 
have excellent working 
properties. 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 





— 





We always have on hand 10%", 9%”, 8%”, rectangulars, and oval movements. 
If you are in need of any of the above, ’phone or vrite 





~ JOBBERS!— ATTENTION! Weinstrum Watch Co. 


We Are Direct Importers of Swiss Movements! 12 John Street New York, N. Y. 


Telephone Cortland 8148 
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q Bridgeport, Conn., assignor to The Weidlich 
N i 61,494 siden ial J. Frauper, Bros. Mfg. Co., Bridgeport, Conn. Filed 
Oe s Bridgeport, Conn., assignor to The Weidlich : 
é —o 
COR - 
PA: | 3 Tl N . 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





az 


UNITED STATES PATENTS 


Issue of Sept. 19, 1922 
1,429,290. CUFF BUTTON. Max C. MIL ter, 


Cumberland Hill, R. I., assignor to Jerome 
Fleischer, Providence, R, I. Filed Nov. 10, 
1919. Serial 336,881. 3 Claims. 

A separable cuff button comprising a stud mem- 





ber, a socket member. and a spring held against , March 18, 1922. Serial 1,240. Term of 
relative rotation in said socket member and _pro- patent 7 years. 
Bros. Mfg. Co., Bridgeport, Conn. Filed Feb. 61,513. WATCH CASE PENDANT. _ Lois McG. 
20, 1922. Serial 795. Term of patent 7 years. WituiaMs, Fort Thomas, Ky., assignor to The 
61,495. CANDLESTICK. Atrrep J. Frauper, a 
Bridgeport, Conn., assignor to The Weidlich a. ta 





ae. 





it 
5 

P ij 

i f i 

vided with a recess for receiving and releasably en- i! i i 
gaging the stud end of the opposite member when Ve fre i 
said stud is passed into the socket and rotated a _ he 84 
portion of a revolution. ae / 


1,429,763. CASSEROLE FRAME. Joun J. 
O’Mara, Brooklyn, N. Y. Filed Feb. 23, 
1921. Serial 447,148. 5 Claims. 

A casserole frame comprising a split metallic band 
having a plurality of apertures adjacent its ends 
a metallic plate disposed over the adjacent ends 
of the band on the inside of the same and provided 


Wadsworth Watch Case Co., Dayton, Ky. 
Filed May 15, 1922. Serial 2,250. Term of 
patent 14 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 


6 of said Act.] 














Bros. Mfg. Co., Bridgeport, Conn. Filed 


Feb, 23, 1922. Serial 826. Term of patent Trade-Marks Registered Sept. 19, 1922 

7 years. Ser. 165,949. (CLASS 37. _ PAPER AND STA- 
61,496. CANDLESTICK. ALFRED J. FLAUDER, TIONERY. ) HyMAN E. GOLBER, doing busi- 

Bridgeport, Conn., assignor to The Weidlich ness as H. E. Golber & Co., Chicago. Filed 


June 23, 1922. 
Trade-mark ‘‘Rite-Rite.”’ 


ITE-RIT. 








with openings registering with the openings of 
the band, a plate arranged over the adjacent ends 
of the band on the outside of the same, and a 
handle provided with lugs passing through the 


apertures of the said band and plate and having 

their ends flattened on the inner plate. 

1,429,804. SOFT COLLAR CLASP. Harry L. 
Tcoker, Taunton, Mass. Filed May 6, 1921. 
Serial 467,508. 1 Claim. 

A clasp comprising clasp members operable in- 
dependently of each other, said members each 
having an extension, one of the extensions having 
a socket and the other extension having a stud 


to separably enter said socket to rigidly connect 
the clasp members together, and one of said ex- 








Particular description of goods—Pencil Leads 
and Mechanical Pencils Holding Such Leads. 
Claims use since March 5, 1921. 


Trade Marks Published Sept. 19, 1922 


159,081. CERTAIN NAMED JEWELRY AND 
PRECIOUS METAL WARE. Tue ALBERT 
S. Samuets Co., San Francisco, Cal. Filed 
Aug. 3, 1921. Serial 151,335. PUBLISHED 
May 23, 1922. 

159,082. CERTAIN NAMED JEWELRY AND 
PRECIOUS METAL WARE. Tue ALBERT 
S. SaMuetrs Co., San Francisco, Cal. Filed 
Aug. 3, 1921. Serial 151,336. PUBLISHED 
May 23, 1922. 
Trade-Mark Registrations Granted 
[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 

Sept. 19, 1922. 


tensions constituting a plate disposed for engage- Bros. Mfg. Co., Bridgeport, Conn. Filed These Registrations are Not Subject to 
ment by the fingers simultaneously with the actu- March 21, 1922. Serial 1,323, Term of . adnpaamacaay 

mo means of the clasp members to coact there- patent 7 years. 159,190. (CLASS 27. HOROLOGICAL _IN- 
w 


™ 61,497. CANDLESTICK. Atrrep J. Fravuper, STRUMENTS.) Ixtinors Watcu Case Co., 
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DO YOUR OWN PLATING—1,000% PROFIT 


SPECIAL NOTE: 


Aside from the great convenience, saving of 


time and expense, Jewelers cannot find a more profitable proposi- 
tion than a good Sal-Hyde Plating Outfit, which any one can handle 
whether practical or not, which pre oduces far greater profit than 
any other branch of their business, considering the small amount 


of space and capital involved. 


re Sal-Hyde rte Man 
Plating Salts 


A Concentrated Salts for Electro-Plating in PLATINUM, 
Gold, Silver, Bronze, Copper and Stripping. 


(1) Ready for immediate use when dissolved in water. 

(2) All ingredients of pure materials for plating bath combined 
in one salt free from impurities, nothing else necessary. 

(3) No guess work, best results always and immediately obtained. 


The W. Green Electric Co. *\Naseu 3 


Makers of Polishing Motors, Suckers, Dynamos, Generators 
and General Equipment for Platers 


Send for Bulletin JC 60 and 115. 


PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 








14 | 15 
$2.00 dwt. | $2.25 dwt. 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. 
Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 


13 
$1.75 dwt. 





10 11 12 
$1.00 dwt. | $1.25 dwt./ $1.50 dwt. 





























Gold, Silver 


and 


Platinum 
Refiners and Assayers 


B. 
709 Sansom St., Philadelphia 


T. 


HAGSTOZ @ SON 





Mesh Bags 
Velvet Bags 


Bead Bags 
Leather Bags 


For years we have successfully repaired, replated 


and relined every kind of bag. Competent men 
in our factory specialize on this work— 


We can do any bag job brought to your store. 
Estimates furnished. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 

































































Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
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Good American-Made Alarm Clocks 
Each $.65 


American-Made Watches—Each $.73 


Why pay more? Our prices always a Little 
bit lower. 

Our Special American made 30-hour time 
alarm with shut-off switch, height 6 in., dial 
4 in., nickel case, highly polished, high-grade 
movement, perfect alarm adjustment, each 
carefully tested and warranted. Packed 50 
to a case. Each 656. 

Remember we allow no one to umdersell uw. 
When ordering, please refer to our ca’ 
illustrating some interesting values in wi 
clocks, jewelry, silverware, ivory, fancy goods, 
phonographs, etc. Mail your order. We have 
no salesman to call on you. & 
not permit it. 


JOSEPH HAGN COMPANY 
e we: House of Service 

ept. 
223.2% 235° West Madison Street, 
Chicago, Illinois, U. S. A. 





e— — 














C.W. BUTTS, Inc.*4°y"" 


a nclieetaned 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 

















THE BUYERS’ DIRECTORY 


Price $1.00 


The Jewelers’ Circular, 11 John St., New York 





R. SCHURMAN-Expert Watchmaker 


to the Trade—Prompt Service. Complicated Watches 
My Specialty 


A. VOLK—Diamond Setting "443.2" 


Room 1112 159 N. State St., CHICAGO 
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Elgin, Ill. Filed Dec. 6, 1920. Serial 140,651. 


STRATFORD 


description of goods.—Watch Move- 


Particular 
nts. ; 
cane e since March, 1914. 
159,226. (CLASS 28. JEWELRY AND PRE. 


CIOUS METAL WARE.) 
Lrv., Toronto, Can. 


156,505. 


STanLey & AyL- 
Filed Dec. 9, 1921. 


WARD 


Serial 





Particular description of gcods.—Flat and Hol- 
low Ware for Table and Toilet Use, and Automo- 


bile Fittings, as Follows; Handles, Brackets, 
Latches, Knobs, Buttons, Vases, Electric Light 
Sockets and Rug Racks, Which Articles are 


Plated with Precious Metal. 
Claims use since Aug. 19, 1919, 








Consular Notes 





Sole and upper leather, watches, and foun- 
tainpens—China. Agency desired. For fur- 
ther information write to the Bureau of 
Foreign and Domestic Commerce at Wash- 
ington, D. C.., or any of its branches and 
refer to file number 3713. 

x * * 


Watches and clocks, fountain pens, auto- 
matic pencils, artificial leather, etc.—South 
Africa. The Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C., or 
any of its branches will’ furnish additional 
information if when writing reference is 
made to file number 3650. 


* * * 
American pearls of various qualities— 
India. Purchase desired. Quotations, c. i. 


f, Bombay or f. o. b. shipping point. By re- 
ferring to file number 3755 the Bureau of 
Foreign and Domestic Commerce at Wash- 


ington, D. C., or any of its branches will. 


information. 
* * * 


furnish further 


Electric apparatus, electric clocks, fire 
gages, etc.—Italy. Agency and purchase de- 
sired. Quotations, c. i. f. Genoa or Milan. 
For further information write to the Bureau 
of Foreign and Domestic Commerce at 
Washington, D. C., or any of its branches 
and refer to file number 3690. 

x * x 

Watches, clocks, cheap jewelry and white 
metal articles—Spain. Purchase and agency 
desired. Quotations, c. i. f. Vigo or Co- 
runna. Correspondence, Spanish. When 
communicating with the Bureau of Foreign 
and Domestic Commerce at Washington, 

C. or any of its branches, reference 
should be made to file number 3735. 
* * Ok 
_ Watches, clocks, plated metal articles, op- 
tical supplies, and fancy goods—Spain. Pur- 
chase desired. Quotations, c. i. f. Corunna 
or Ferrol. Correspondence, Spanish. Any 
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one interested may get further information 
by communicating with the Bureau of For- 
eign and Domestic Commerce at Washing- 
ton, D. C., or any of its branches and re- 
ferring to file number 3798. 


Portland, Ore. 


Joseph Carter, Vancouver, Wash., was 
seen in Portland, recently. 

Albert C. Feldenheimer left recently for 
the east, where he will do some Fall buying, 
combining pleasure as well. 

J. H. Peare, of La Grande, visiting in 
Portland, reports that everything indicates 
a good Fall in his territory. 

John M. Sinclair has just returned from a 
business trip through southern Oregon; He 
found business conditions much improved. 

C. A. Luthy, of Salem, is now back at 
his office after a serious illness. Business 
conditions in Salem are reported very good 
at this time. 

E. W. Flagg, of Kelso, together with his 
wife were visiting in Portland recently, Mr. 
Flagg taking the occasion to do some of 
his Fall buying. 

W. F. Laraway, of Hood River, reports 
business in that section very good. He was 
in Portland visiting friends and calling on 
the jewelry trade a short time ago. 

The Alder Jewelry Co., Portland, is re- 
modeling the interior of its store, making 
it entirely up to date. Wall cases are be- 
ing re-arranged and other changes are being 
made which will facilitate selling consid- 
erably. 

Von A. Gray, St. Helens; L. M. Mathews, 
of Stryker & Mathews, Clatskanie; M. J. 
Abbott, Forest Grove; James Robertson, 
Carlton, and George Hankins, Oregon City, 
of the firm of Burmeister & Andresen, were 
in Portland recently. ; 

William Neve, Jr., San Francisco, who 
represents the Bay State Optical Co.,-called 
on the Portland trade recently, going from 
here to Seattle. Business is better than it 
ever has been, he states. He touches only 
at the larger cities in Oregon, Washington 
and California. 

Dr. Roy Ashur Prudden, head of the 
optical department of Butterfield Bros., re- 
cently surprised his Portland friends by 
making a trip to Duluth, Minn., and bring- 
ing back a bride. The bride, who was Miss 
Stella Hector, employed by Bagley & Co., 
of Duluth, and Mr. Prudden had been old 
schoolmates and sweethearts 20 years ago. 

“We are looking forward to a very good 
Fall,” said J. P. Jaeger of Jaeger Bros. 
“Business is showing steady improvement 
month by month over last year. Buying 
has been fairly heavy in all lines. Several 
very large diamond sales have been made 
by us recently. We find that people are 
already laying aside holiday gifts. People 
have been holding back, but we now look 
for a very lafge trade.” 

A. S. McIntyre, of the John M. Sinclair 
Co., representatives of Norris, Alister-Ball 
Co., has just returned from a trip through 
the Willamette Valley. He reports that 
business is better than it was this Summer 
and that there is a feeling of optimism 
present now, although the smaller retailers 
are still holding off somewhat on their buy- 
ing of holiday goods. Watches and clocks 
are the best selling items at the present 
time, he reports. 
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Oregon jewelers will stand firmly behind 
the proposed plan of getting immediate ac- 
tion on the elimination of the discriminating 
war tax now affecting the jewelry industry 
in the United States. At a recent meeting 
in Portland, which was well attended by 
influential jewelers as well as the president 
and secretary of the State association, the 
question of Oregon’s stand was discussed 
at length. A resolution was passed calling 
for the support of the plan which was first 
introduced by Indiana and which now is 
part of a movement covering practically 
every State in the Union. Questionnaires 
will be sent out to Oregon’s congressmen- 
elect as well as the hold-overs, in order to 
get these men on record in regard to this 
discrimination against the jewelers. The 
present war tax places alarm clocks, foun- 
tain pens and tableware in’ the class of lux- 
uries, while the jewelers contend that these 
articles and others are unquestionably neces- 
sities of everyday living. Considerable con- 
fidence was expressed among Portland jew- 
elers that the united action would bring fa- 
vorable results. 








Connecticut Notes. 





Fritz & Hawley, one of the leading 
jewelry concerns of New Haven, Conn,, 
have donated a large camera for the contests 
which will be held at the game between New 
Haven and Worcester. These contests will 
mark the close of the Eastern League. 

S. O. Sizer, traveling for the factory of 
Simpson, Hall, Miller & Co., at Walling- 
ford, Conn., has left for the west where 
he will call on the trade in Missouri, Mich- 
igan and Minnesota. Mr. Sizer will return 
about Dec. 10. Formerly Mr. Sizer made 
the territory adjacent to New York city 
and Long Island. 
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Items from Here and There. 





Archie Cornelius, who has operated a 
jewelry repair shop in Halsey, Ore., is re- 
moving his place of business to Drain, Ore. 

Wm. J. Adler has opened a new whole- 
sale business, located in the Chelsea Na- 
tional Bank building, Room 206, Atlantic 
City; N. J. 

From Saturday, Oct. 7, to Saturday, Oct. 
14, are opening days at the new store of 
M. Greenebaum, a jeweler of 2200 E. Monu- 
ment St., Baltimore, Md. 

The U. S. Veterans’ Bureau is training 
for suitable and gainful occupations men 
who through service in the military forces 
of the United States in the World War in- 
curred disabilities which prevented them 
from carrying on in their pre-war occupa- 
tion. A large number of these men have 
been and are being thoroughly trained as 
jewelers and watch repairers. The disabili- 
ties which these men incurred in the service 
of their country will be no handicap in 
their new occupation and they will render 
100 per cent. efficient service. An attempt 
is now being made to get satisfactory em- 
ployment for these trained veterans and 
those interested may get full particulars 
from W. H.- Magee, chief of the Rehabilita- 
tion Division, or W. F. Metcalf, district em- 
ployment representative. at Room 216 Ar- 
lington building, Washington, D. C. 





B. T. Williams, 225 W. 5th St., has re- 
turned from a visit to his raisin grape ranch, 
near Fresno. 

E. C. McKeen, 
Waltham Watch 
few days here. 

Gerald Jacobson, of Jacobson 
mond cutters, New York, is in Los 
for a short stay. 

Mr. and Mrs. George D. Davidson and 
their son, G. Frank Davidson, and his wife, 
have been spending a week at Santa Catalina 
Island. 

Milton Wallenstein, 
of Silberman, Kohn 
York, is here on a pleasure tour. 
first visit to Los Angeles. 

Manuel Levy, veteran salesman and west- 
ern representative of the Western Watchcase 
Mfg. and the Charles E. Hancock Co., 
is here on a business trip. 

Hugo Steinkopf, formerly with Feagans 
& Co., is now located in the Loew State 
building, where he is doing a window display 
business under the name of the Bureau of 
Artistic Display. 

Joseph Joel is well pleased with his new 
location, 201 W. 4th St. He reports that 
he is already doing much more business than 
he did on W. 6th St. and finds sale for a 
finer class of merchandise. 

Kk. O. Wells, traveling representative of 
the T. J. Bruner Co., reports that he is do- 
ing good business in Oregon and Washing- 
ton. Philip Sternberger reports that he is 
also doing good business for the same com- 
pany in Texas. 


Pacific Coast agent of the 
Co., has been spending a 


3ros., dia- 
Angeles 


formerly of the firm 
& Wallenstein, New 
It is his 


Co. 


Cards are out, signed by George J. Ger- 
main, announcing the third semi-annual tour- 
nament of the Southern California Jewelers’ 
Golf Association. The event is to take place 
at the Hillcrest Country Club, in this city, 
on Thursday, Oct. 12. 

George E. Feagans is home, after an ab- 
sence of about a month spent on a trip to 
New York and other eastern cities. He took 
with him an architect, and with him sought 
advanced ideas in view of embodying them 
in the construction of his new store. 

Harry Lewis, of the watch department 
of the E. W. Reynolds Co., has returned 
from a fishing trip of several days on the 
Pacific. He, with a company of three 
others, cruised around Santa Catalina and 
San Clemente islands. They encountered 
some heavy seas but on the whole had a 
very enjoyable trip and caught an abun- 
dance of fish. 

Among the out-of-town jewelers who have 
been here lately are: T. R. Canady, Hunt- 
ington Beach; Julius De Charneux, Long 
Beach; Mr. Asher, of the Asher Jewelry 
Co., Santa Ana; A. Protsch, Redondo; 
George Bowers, Upland; C. F. Weare, 
Brawley; F. A. Ferrante, Gallup, N. M.; C. 
J. Hayes, LaVerne; Mr. Asher, of Asher 
Jewelry Co., Santa Ana; L. C. Tucker, 
Sierra Madre; T. S. Lailey, El Monte; Mr. 
Phillips, of Smillie Phillips, Pasadena; Alex 
H. Witman, Anaheim; Ethan Allen, Santa 
Paula, and H. Holwedel, Santa Monica. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has arrived home after a very 
satisfactory visit to the east. On his way 
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back from New York he spent a week visit- 
ing his sister, Mrs. Seamans, and other 
friends at Aurora, IIl., his former home, and 
also stayed a few days in Chicago. He re- 
turned by way of San Francisco. He is 
convinced business conditions are much bet- 
ter here than in the east. 

Just as H. Holstein, a salesman for E. A. 
George, wholesaler, came out of a store near 
7th and Hill Sts. a few days ago, he saw a 
man taking a suitcase filled with jewelry 
from his automobile, which he had _ left 
parked at the curb for a few moments. He 
gave chase and others joined him as he ran 
after the man. At 10th and Hill Sts. the 
alleged robber was overtaken and turned 
over to two detective sergeants, who ar- 
rested him and took him to the city jail. He 
was charged with grand larceny. The con- 
tents of the were valued at $5,000. 
The man dropped the case as he ran. 


suitcase 








Frank lontana, well-known jeweler of 252 
Columbus Ave., is expected shortly 
from a trip to Italy. 

Leon Aurich, of Nordman & Aurich, and 
Mrs. Aurich have returned from an extend- 
ed motor trip in this State. 

Morris C. Mayer, of Mayer & Weinshenk, 
is making his southern trip, and Sydney 
Weinshenk, of the same firm, has started on 
his trip for the northwest. 

C. M. Elie, of Honolulu (T. cee who 
has been in the east for several weeks, is 
now in San Francisco for a short stay be- 
fore returning to the islands. 

Z. Kimes is leaving for Los Angeles to 
show a new line that he has just added to 
those he represents. It is that of the King 
collar button, manufactured in New York. 

A. L. Ott, who has been visiting a number 
of European countries with his wife, is ex- 
pected here during the month of October. 
Mr. Ott is a retail and manufacturing jewel- 
er of 117 Grant Ave. 

Louis Ostby is in the south, representing 
a number of well-known lines. Emanuel 
Levy is making the trip through his terri- 
tory and a number of other well-known lo- 
cal jewelry men are on the road. 

Arthur Rude, of S. J. Hammond & Co., 
found business satisfactory in Salt Lake, 
from which he has just returned. Henry 
Shenk, of Oakland, has joined the staff of 
S. J. Hammond & Co. and has migrated to 
this city. 

Eastern manufacturers’ representatives in 
the city include: Daniel Child, of the Pay- 
ton & Kelley Co., Providence, R. I., and of 
C. A. Marsh & Co., Attleboro, Mass; Al- 
fred Nathan, of Henry Baschkopf, New 
York; W. H. Lowe, of the Bliss Bros. Co., 
Attleboro, Mass. 

Among well-known jewelers calling on the 
local trade last week were: A. Hirsh, of 
San Jose; Joseph Cohn, of Marysville; 
Ernest Mueller, of Eureka; Charles Marvin, 
of the John Hood Co., Santa Rosa; and 
Morris Traub, with his wife and son, of 
Goodfriend & Traub, Salinas. 

A “get-together” meeting of the San Fran- 
cisco representatives of watchcases was held 
late in September in the rooms of the Na- 
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tional Jewelers Board of Trade, First Na- 
tional Bank building. A. V. Davidson acted 
as chairman. As a result of the meeting it 
was unanimously resolved to co- -Operate in 
forming an organization of jobbers and 
watchcase distributors. Organization wil] 
be effected later. 


The watch committee of the Wholesale 
Jewelers’ and Silversmiths’ Association held 
two meetings recently in the offices on the 
10th floor of the First National Bank build- 
ing. There was a discussion relating to the 
distribution of American watches, and as a 
result of the meeting, communications were 
sent out to all the different watch factories, 

John Camm, of I. I. Camm & Son, Pe. 
taluma jewelers, was in town, having just 
returned from an extended camping trip in 
the redwoods of northern Humbolt county, 
The leading redwood lumber firms of this 
section of the State have just combined to 
respond to the slogan, “Save the Redwoods,” 
by cutting their timber so as to maintain a 
perpetual harvest, instead of logging. This 
is stated to be the first step toward real for- 
estry conservation in the United States on 
the part of private owners. 








San Antonio, Tex. 


Mr. Klotz, with the Bell Jewelry Co, 
made one of‘the highest grades in the recent 
State optical examination. 

Louis Freund, of Henry Freund & Bro., 
New York, recently passed through San An- 
tonio on his way to the far west Coast. 

A. Roach, of the B. M. Hammond Co, 
has returned from a business trip to Waco, 
Smithsville and surrounding towns. He was 
gone about a week. 

Stanley J. Miller, who has been employed 
for a number of years at the Bell Jewelry 
Co., recently resigned. He has not yet made 
known his plans for the Winter. 

Mr. Gilcrest, of the Western Clock Co, 
Chicago, has returned from a trip through 
Mexico. He spent several days with friends 
in the jewelry business in San Antonio. 

“Tommy” Scaperlander, formerly in the 
engraving department of the E. Hertzberg 
Jewelry Co., has withdrawn from the jewel- 
ry business and has opened a song shop, 
handling all types of sheet music. 

Mrs. H. B. Glendenning, of the Glenden- 
ning Jewelry Co., McAllen, Tex., had the 
distinction of receiving the third highest 
grade in the State examination given at San 
Antonio (during the month of September) 
and made the highest grade awarded any 
woman in the State. 

A number of jewelers from out of town 
were visitors in San Antonio recently. Some 
were here buying and many were here at- 
tending the State examinations in optometry. 
M. H. Allen, Allen Jewelry & Optical Co, 
Corpus Christi; W. C. Albrecht, Yoakum; 
Hugo Franke, Stockdale; A. E. Self, Ker 
ville; C. Week, Mercedes; J. A. Manning, 
Floresville; J. O. Manning, Corpus Christi; 
Mr. and Mrs. H. B. Glendenning, Glenden- 
ning Jewelry Co., McAllen, Tex.; S. A. Gor- 
den, Lockhart ; A. Walters, Fredericksburg; 
W. A. Rutledge, Brownsville; C. F. Pilgrim, 
Eagle Pass; V. A. Crow, Houds; R. L. 
Maxwell, Sea Drift; and O. Cage, managet 
of the O. L. Koock Jewelry Co., Austin, 
Tex., were among the visitors. 





